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THE POLITICAL CONTEST 


"THE present summer seems to have 
marked the high tide of hysteria 
in American politics. One would at 
least have to go as far back as the 
ante-bellum days to find anything par- 
alleling the exciting scenes at Chicago 
and Baltimore. Were it possible to 
discuss these lively political manifesta- 
tions with insight and without bias, the 
result ought to be instructive. But the 
task is by no means easy. We are yet 
too near these stirring scenes to view 
them in the proper perspective. And 
no matter what efforts are made to be 
impartial, some innate prejudices will 
crop out. The superior individual who 
could from some lofty intellectual 
pinnacle view unmoved the strife be- 
tween the contending factions, would 
be an iceberg incapable of dealing 
with human problems sympathetically. 
He is a shallow observer of present- 
day conditions who fails to realize that 
mankind are making a fierce strfiggle 
to move forward, politically, socially 
and industrially. This tendency causes 
people to lend a willing ear to the 
preacher of “social justice” and “itt 
dustrial democracy.” But at the doc- 
trines proclaimed, and at the entire 
programme of the so-called progressive 
movement, those who consider them- 
selves conservatives stand aghast. They 
fear for the Constitution, they even 
despair of the republic. 

We are moved to express the convic- 
tion that the Constitution will prove 
sufficiently flexible to adapt itself to 
changing conditions, and that its spirit 
will endure though the letter may be 
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changed. And we refuse to despair of 
the republic. Were this a Fourth of 
July oration,-we might point out why, 
in considerable detail. It is quite 
enough to give one reason—the world 
has never before in its history seen so 
many free, prosperous and happy peo- 
ple gathered together in one nation 
working resolutely and effectively for 
economic welfare and moral uplift. 
And doubtless the country will con- 
tinue to go forward at about the usual 
rate whichever of the three ambitious 
gentlemen now contending for the 
Presidential prize shall be successful 
at the polls in November. 

The bitter conflict between Tarr and 
Roosevett undoubtedly makes for the 
advantage of Governor Wi son, the 
Democratic candidate. Conceivably, of 
course, RoosEveLtT might draw a large 
progressive vote from the Democrats 
and thus either be elected himself or 
give the election to Tarr. But it does 
not look that way on the surface of 
things at present. Wu ison seems to be 
sure of holding the progressive ele- 
ment of his own party and of making 
some gains from the same element in 
the Republican party. On the other 
hand, it seems certain that Roosrvett 
will draw a heavy support from some 
of the States usually Republican, prob- 
ably enough to put them in the doubt- 
ful column or even to turn them to 
WILson. 

But political prognostications are 
exceedingly hazardous. The issues of 
the campaign are hardly shaped. Who 
can tell how Governor Witson may 


127 





128 


“wear” as a candidate? His nomina- 
tion has been well received; but will 
his strength wax or wane with increase 
of days? That is a question which 
time alone can answer. And who can 
tell how successful will be the appeal 
of Colonel Rooseveitt? Will his cam- 
paign be regarded merely as a further 
effort toward persona] aggrandizement, 
or will it turn out to embody mighty 
moral issues that will set the country 
ablaze with enthusiasm for him and his 
cause? Or, on the other hand, will the 
quiet, thoughtful voters who talk little 
and shout less conclude that wise and 
safe progress will best be assured by 
giving President Tarr another four 
years’ lease of power? 

Although the political conventions of 
this year have been marked by almost 
unprecedented excitement, it is remark- 
able how little the business of the coun- 
try appears to be affected by all this 
noise and fury. A close analysis of the 
platforms adopted at Baltimore and 
Chicago tends to emphasize the re- 
semblances rather than the differences 
existing between the two great parties. 
The contest therefore becomes one be- 
tween men rather than between oppos- 
ing principles. An examination of the 
personal predilections of the candi- 
dates is thus of considerable interest. 

President Tarrt’s attitude on public 
questions is sufficiently indicated by 
his acts duting the term of his Admin- 
istration now drawing to a close. He 
has made an honest attempt to enforce 
the anti-trust laws, has favored a tariff 
commission, negotiated a_ reciprocity 
treaty with Canada, and negotiated ar- 
bitration treaties with Great Britian 
and France. Grave differences of opin- 


ions exist as to the wisdom of the 


Government’s policy toward the big 


business combinations. But President 
Tart is not responsible for that policy. 
He does not make the laws, but it is his 
business to enforce them. In the pres- 
ent temper of the public mind, we do 
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not see how he could have refused, con- 
sistently with his oath of office, to pro- 
ceed legally against the trusts. The 
reciprocity treaty with Canada failed 
because that country rejected it. Prob- 
ably this rejection was helped by some 
injudicious utterances of Mr. Cxiark, 
Speaker of the House of Representa- 
tives, and by the President himself. 
Nevertheless, the responsibility for the 
failure of the treaty lies wholly with 
the Canadian Government. The arbi- 
tration treaties failed because the Sen- 
ate refused to ratify them. The Tariff 
Commission—an obviously _ sensible 
method of dealing with that vexed 
question, which threatens every four 
years seriously to disturb the country’s 
business calculations—has not yet been 
in operation a sufficient length of time 
to demonstrate its efficiency. 

Time will probably show the wis- 
dom of the President’s course in re- 
gard to these great measures, and im- 
partial history will uphold the part he 
took in formulating them. 

Mr. Tart is, of course, well equipped 
by temper and training for the dis- 
charge of the duties of the Presiden- 
tial office. He has rendered his country 
distinguished and honorable service, 
the memory of which will return when 
the passions of the present hour shall 
have passed away and men can see 
more clearly than they now do. 

The President has shown wisdom, 
patience—but not always tact—in the 
conduct of his great office. He has, 
with a single exception, borne himself 
with a dignity worthy of his exalted 
station. The exception was when he 
chose to enter the lists with THzopore 
Roosevett in contending before the 
people for their support for the Presi- 
dency. He doubtless believed that the 
oceasion demanded such action—an 
opinion in which many of the Presi- 
dent’s most sincere friends have never 
shared. 


But there is one severe criticism 





COMMENT 


which has been aimed at the President. 
And it is in substance this: a time 
came when it was his to choose between 
service to the people and subserviency 
to the bosses who make politics a trade, 
and it is declared that he chose the lat- 
ter. Of course, this is vigorously de- 
nied by Mr. Tart, and he has time and 
again challenged his critics to point out 
some specific act of his tending to con- 
firm the criticism. The President has, 
like all his predecessors, accepted the 
assistance of the great leaders of his 
party (a “leader” is a man on our side; 
a “boss,” one on the other side); but 
this doesn’t mean that he has placed 
either his judgment or his conscience in 
their keeping. 

Should Mr. Tarr be re-elected, it is 
probable that his course toward public 
questions would not differ substantially 
from that he has pursued heretofore. 
Wooprow Witson, the 
Democratic candidate, has had, we be- 
lieve, no political experience outside the 
term he is now serving as Governor of 
New Jersey. In active political life he 
is at a disadvantage, compared with 
either Mr. Tarr or Colonel Rooseve rt. 
He has made a good Governor, but 
whether he will show a broad grasp of 
national questions cannot yet be de- 
termined. A recognized “progressive,” 
he appears to be wise and cautious. He 
is, of course, a man of fine education, 
and of lofty purpose and character. 
Governor Wi son’s utterances and acts 


Governor 


do not seem to be such as need occasion 
any apprehension to legitimate busi- 
ness, should he be elected President. 

While unwise radicalism will prob- 
ably form no part of Mr. Wurson’s 
programme, there may be danger in 
the election of a new Congress with 
radical tendencies. The Baltimore con- 
vention was controlled by Mr. Bryan, 
who dictated its candidate and wrote 
Mr. is admired 


its platform. Bryan 


by many for his political honesty and 
But even those 


his zeal as a reformer. 
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who most profoundly admire him for 
these qualities do not trust him on mat- 
ters of governmental policy towards 
business. A Congress which he con- 
trolled might adopt a radical policy 
that would disturb the business of the 
country. 

Strangely enough, Colonel Rooseve.r, 
generally regarded as the most radical 
of the “progressives,” appears to be 
making a strong bid for the conserva- 
tive vote of the country. He is not to 
depend for his success solely upon ex- 
coriation of the “bosses” who “stole” 
the nomination from him, but is going 
in for a long economic programme and 
a less drastic attitude toward “big 
business” than has characterized Mr. 
Tarr’s Administration. He unquestion- 
ably represents a large element in the 
Republican party dissatisfied with the 
present tendency of things in that or- 
ganization. But at the time this is 
written it is impossible to say what 
will be the effect of his candidacy. 
Should he be elected, his course would 
probably be not vastly different from 
the period of his former incumbency 
of the Presidency. 

Summing up this analysis of the 
personal characteristics of the leading 
candidates for the Presidency, it does 
not seem that there is much solid 
ground for apprehension, 
whoever may be elected. Crops will 
continue to grow, business will proceed 
and the Constitution will endure 
whether the next President, shall 
answer to the name of WiuLuiaM, 
Turopore or Wooprow. 


business 


BANKING AND CURRENCY 
PLANKS OF THE POLITI- 
CAL PLATFORMS 


(, ENEBAL interest attaches to the 

action taken by the Democratic 
and Republican conventions respecting 
banking and currency legislation. Here 
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are the planks of the platforms relat- 
ing to these subjects: 

Democratic: “We the so- 
called Aldrich bill, or the establishment 
of a central bank and we believe our 
country will be largely freed from 
panics and consequent unemployment 


oppose 


and business depression by such a sys- 
tematic revision of our banking laws as 
will render temporary relief in locali- 
ties in which such relief is needed, with 
protection from control or dominion by 
what is known as the money trust. 

“Banks exist for the accommodation 
of the public and not for the control 
of business. All legislation on the sub- 
ject of banking and currency should 
have for its purpose the securing of 
these accommodations on terms of ab- 
solute security to the public and of 
complete protection from the misuse of 
the power that wealth gives to those 
who possess it. 

“We condemn the present methods 
of depositing Government funds in a 
few favorite banks, largely situated in 
or controlled by Wall Street, in return 
for political favors and we pledge our 
party to provide by law for their de- 
posit by competitive bidding in the 
banking institutions of the country, na- 
tional and State, without discrimina- 
tion as to locality, upon approved se- 
eurities and subject to call by the Gov- 
ernment. 

“Of equal importance with the ques- 
tion of currency reform is the question 


of rural credits or agricultural finance. ° 


Therefore we recommend that an in- 
vestigation of agricultural credit so- 
cieties in foreign countries be made, 
so that it may be ascertained whether 
a system of rural credits may be de- 
vised suitable to conditions in the 
United States and we also favor legis- 
lation permitting national banks to 
loan a proportion of their 
funds on real estate security.” 


reasonable 


Republican: “The Republican party 
has always stood for a sound curfency 
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and for safe banking methods. It is 
responsible for the resumption of 
specie payments and for the establish- 
ment of the gold standard. It is com- 
mitted to the progressive development 
of our banking and currency system. 
Our banking arrangements today need 
further revision to meet the require- 
ments of current conditions. We need 
measures which will prevent the recur- 
rence of money panics and _ financial 
disturbances and which will promote 
the prosperity of this country by pro- 
ducing constant employment. 

“We need better currency facilities 
for the movement of crops in the West 
and South. We need banking arrange- 
ments under American auspices for the 
encouragement and better conduct of 
our foreign trade. In attaining these 
ends the investments of individual 
banks, whether organized under na- 
tional or State charters, must be care- 
fully protected, and our banking and 
currency system must be safeguarded 
from any possibility of domination by 
sectional financial or political interests. 

“It is of great importance to the so- 
cial and economic welfare of this coun- 
try that its farmers have facilities for 
borrowing easily and using the money. 
It is important that financial machine- 
to supply the demand 
credit. Therefore we 
recommend and urge an authoritative 
investigation of agricultural credit so- 
cieties and corporations in other coun- 
tries and the passage of State and 
Federal laws for the establishment and 
capable supervision of organizations 
having for their purpose the loaning 
of funds to farmers.” 


ry be provided 
of farmers for 


While the Republican platform does 


not expressly favor the so-called Al- 
drich plan, the Democratic platfoym 
Apparent- 
ly, the Democrats favor an emergency 
currency of some sort while the Repub- 


does expressly condemn it. 


a thorough and per- 
The Democratic 


licans look to 
manent reformation. 
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platform would permit national banks 
to make real estate loans, while both 
platforms advocate the investigation of 
European agricultural credit institu- 
tions with a view to their introduction 
here, if found feasible. 


COMBINATION OF STATE BANKS 
AND TRUST COMPANIES 


OR many years this Macazine has 
advocated the propriety of legis- 
lation authorizing the creation of cor- 
porations with combined banking and 


This sugges- 
tion was adopted in framing the new 
banking laws of Texas, California and 
Ohio. 

The wisdom of such legislation is 


trust company powers. 


obvious under existing conditions. For 
whatever views one may have as_ to 
the propriety of separating trust com- 
pany functions from banking, on the 
face of things as they are, these views 
lose force. For nothing is plainer than 
that many trust companies—the most 
of them in fact—are doing a banking 
business, and it would be a practical 
impossibility to dislodge them from 
the foothold they 


gained and relegate them to the per- 


important have 
formance of trust company functiyns 
pure and simple. 

Inasmuch as the trust companies are 
doing a banking business, why should 
not the State banks do a trust company 
business? In other words, why should 
not the State banking laws be gener- 
ally amended so as to permit the in- 
corporation of a State bank and trust 
company under a single charter, if de- 
State 
banks—only national banks, savings 


sired. Massachusetts has no 


banks and trust companies. In some 
of the States mentioned above, a bank 
a State 
a trust 


may be incorporated either as 
bank, a savings bank, or as 
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company. It may combine any twe of 
these functions or all three. 

It may be doubted whether or not, 
especially in States having small towns, 
it would be wise to eliminate the State 
bank altogether, as has been done in 
Massachusetts. There are in sparsely- 
settled districts demands for a State 
bank, but hardly for a trust company. 
But there does not seem to be any 
good reason, in view of the taking on of 
banking functions by trust companies, 
why provision should not be made for 
the chartering of corporations to do 
both a banking and trust company 
Substantially, this would be 
conferring trust company powers on 
such State banks as chose to exercise 
them. Most of the trust companies are 
already doing a banking business, and 
their status would not be changed. 

No doubt the efficiency of the ser- 
vice rendered by the State banks wouid 
be vastly increased were these institu- 
tions endowed with trust company 
powers. 

In the State of New York this mat- 
ter is already attracting interest, as 
may be seen from the following letter 
which Mr. Exnuiorr C. McDoveat, 
president of the Bank of Buffalo, and 
former president of the New York 
State Bankers’ Association, has ad- 
dressed to the State banks and trust 
companies of the State: 


business. 


“Many State banks and trust com- 
panies, unfortunately, have been acting 
as if their interests were antagonistic, 
as, perhaps, superficially speaking, they 
appear to be. What all should see is 
that State banks must share with trust 
companies a great part of the busi- 
ness which State banks have considered 
as exclusively belonging to themselves, 
and that trust companies must share 
with State banks a great part of the 
business which trust companies have 
considered as exclusively belonging to 
themselves. Trust companies are now 
purchasing unsecured paper and, in a 
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great many ways, doing commercial 
banking. State banks are soliciting in- 
terest-bearing deposits and quiet ac- 
counts which formerly were considered 
more particularly the perquisites of 
trust companies. National banks are 
establishing savings departments. These 
tendencies checked. They 
will continue to grow. 

“The Legislature of the State of 
New York has it in its power to put 
the State of New York in the front 
rank in banking facilities by providing 
for a class of institutions combining 
the facilities of trust companies and 
commercial banks under proper legal 
restrictions. Such institutions would 
be more efficient and give the public 
better service than national banks, and 
all our State institutions, with the ex- 
ception of savings banks pure and sim- 
ple, could belong to the one class. We 
would have a cohesive body, the mem- 
bers of which, their interests being 
identical, would work together instead 
of pulling apart as State banks and 
trust companies often do. This would 
insure to the State of New York the 
continuance of a large number of pow- 
erful institutions as State banks which 
otherwise may gradually withdraw in- 
to the national system. 

“Some such action by our State Leg- 
islature may be necessary as a last re- 
sort as, should Congress pass new laws 
giving to national banks distinct ad- 
vantages over State banks, State banks, 
as they exist under the present laws, 
would be driven into the national sys- 
tem. If it be good policy to legislate 
to protect State banks against such dis- 
advantages, why is it not still better 
policy for the State of New York to 
be in advance of the times and to have 
its institutions first in the field with the 
advantages on their side. 

“There is no reason why represen- 
tatives of national banks in the State 


cannot be 


Legislature should oppose this as, if 
the new institutions are more effective 
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than national banks, national banks 
could become State institutions and 
share all benefits. Neither must we 
lose sight of the public, who are en- 
titled to more consideration than the 
stockholders of the banks. The pub- 
lic of the State of New York are en- 
titled from the Legislature of the State 
of New York to the very best banking 
facilities that human ingenuity can de- 
vise.” 

As we have said, some of the States 
have already adopted the policy which 
Mr. MecDoveat urges would be a wise 
one for the State of New York. 

We are not sure that we should not 
favor an even bolder step than that 
proposed; namely, to combine the busi- 
ness of State banks, trust companies 
and savings banks in a single institu- 
tion. Of course, the friends of the 
mutual savings banks will probably 
throw up their hands in horror at this 
suggestion, but nevertheless it is one 
which will bear careful examination. 

Like all good things, the mutual sav- 
ings banks have the defects of their 
qualities. They have admirably suc- 
ceeded in caring for savings deposits, 
particularly ‘in the larger cities. But 
they do not seem to be well adapted to 
the needs of small towns and rural lo- 
calities. 

The mutual savings bank (which has 
had no more steadfast advocate than 
Tue Bankers MaGazine) has one strik- 
ing defect: it lacks the motive of profit 
which is the incentive to business get- 
ting. This tends to make these banks 
lax in seeking deposits, and undoubt- 
edly allows a great deal of money to 
slip away into unsound schemes. A 
more energetic policy on the part of 
the savings banks would undoubtedly 
be for the public welfare. 

Nor, in strict truth, can it be said 
that a non-capitalized savings bank af- 
fords as much protection to depositors 
as one with capital. Besides, the huge 
growth in deposits and the dwindling 
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margin of surplus of assets over lia- 
bilities, have tended somewhat to lower 
the safety of these institutions. 

To suggest that these beneficent in- 
stitutions should be at once supplanted 
by stock savings banks, or by trust com- 
panies with savings departments, would 
be to propose an innovation for which 
the people of New York are not ready. 

But since the savings banks have 
failed to establish themselves in many 
communities, there would seem to be 
no harm but much advantage in au- 
thorizing the establishment of State 
banks and trust companies with sav- 
ings departments in localities where 
there are no mutual savings banks. Of 
course, the management of these sav- 
ings deposits should be most carefully 
regulated by law. 

Theoretically and ideally, much is to 
be said in favor of banks doing purely 


a discount and deposit business. Prac- 


tically, however, such banks are in 
competition with the trust companies, 
which can and do carry on discount and 
deposit operations 


and many other 


forms of business besides. 


NEXT YEAR’S BANKERS’ CON- 
VENTION 


O* E of the duties devolving upon the 

convention of the American Bank- 
ers’ Association to be held at Detroit 
in September will be the choosing of a 
place for holding the annual conven- 
tion of the association for 1913, the 
exact date of the meeting generally 
being left by custom for the decision 
of the executive council. 

Many considerations enter into the 
selection of a suitable place for hold- 
ing the convention. Geographical sit- 
uation is less important than might ap- 
pear at first sight, because fast rail- 
road trains have greatly lessened the 
importance of this factor, and for the 
further reason that a geographical 
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centre is not necessarily the most con- 
venient to the majority of members of 
the association. 

As a matter of fact the conventions 
held on either coast or at New Or- 
leans seem to have been as well attended 
as those held at Chicago, St. Louis or 
other central points. Probably the 
average delegate really finds the jour- 
ney to the conventions more pleasur- 
able in proportion to the distance tra- 
velled. To those living in the interior 
a trip to either the Atlantic or Pacific 
seaboard has attractions not to be 
found on a short inland journey. 

Of late years the South and Middle 
West have generally had the conven- 
tions and as the convention of 1915 
will probably go to San Francisco, it 
would seem only fair that next year’s 
meeting should be held in the East, 
leaving the 1914 convention to be. held 
either in the South or Middle West. 

Boston will probably make a strong 
and successful bid for next year’s con- 
vention. Although some of the cities 
have been favored with several meet- 
ings of the American Bankers’ Asso- 
ciation, only one convention has been 
held at Boston—that of August 11 and 
12, 1886. It was a Boston bank officer 
—Hon. Cuartes B. Harti (now de- 
ceased), Cashier of the Boston Nation- 
al Bank—who was president of the 
American Bankers’ Association when 
the first convention was held in 1875. 

Boston undoubtedly offers many ad- 
vantages as a place for holding a large 
gathering of the bankers of the coun- 
try. In the first place, the bankers 
there will be found as hospitable as 
they are anywhere in the United 
States. The supposed frigidity of the 
New England disposition is largely 
mythical; certainly one finds no lack of 
courtesy and cordiality among the 
bankers of Boston. Besides, the bank- 
ing conditions there will be found an 
interesting subject of study. In recent 
years the number of banks has been 
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greatly reduced and the banking situ- 
ation immensely strengthened. The 
foreign department of the - Boston 
Clearing House ought also to prove in- 
structive and a study of its actual 
workings, on the ground, may lead to 
its general adoption—something that 
would be of inestimable benefit to bank- 
ing and commerce generally. 

The hotel accommodations of Boston 
are ample and of the very best class, 
and the transportation facilities excel- 
lent. The climate, in the early fall at 
least, is delightful. 

The Eastern Metropolis and its sub- 
urbs are interesting and attractive in 
many ways, and are particularly rich 
in historical associations. Within a few 
hours’ ride of the city, mountain and 
seashore offer abundant opportunities 
for rest and recreation amidst scenes 
of great natural beauty. 

Should the American Bankers’ Asso- 
ciation decide to hold next year’s con- 
vention at Boston, a cordial welcome 
is assured by the bankers of that city. 


CHINA'S $300,000,000 LOAN 


FFORTS of the six powers—-the 
United States, Great Britain, 
France, Germany, Russia and Japan— 
to reach an agreement regarding the 
$300,000,000 loan to the new Chinese 
Republic have been at last successful, 
though great difficulty has arisen in re- 
gard to the provision in the contract 
for foreign supervision of the expendi- 
ture of the loan. 

The indisposition of China to accept 
foreign aid in spending money bor- 
rowed is perhaps partly due to nation- 
al pride, but may also arise in part 
from the fact that obligations incident 
to the revolution which will not bear 
the strictest scrutiny may have to be 
met if great dissatisfaction is to be 
avoided. 
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That such a condition may exis is 
by no means discreditable to those in- 
strumental in bringing about the over- 
throw of the Imperial Government. 
Revolutions, to be successful, can nut 
exercise at all times a nice discrimina- 
tion in the choice of means, and under 
the stress of pressing necessity even 
the most patriotic leaders might be ex- 
cused for making the best terms they 
could. 

Perhaps in the long run China will 
profit greatly by having foreign super- 
vision of her finances for a time. No 
doubt also this foreign supervision will 
take due note of the great difficulties 
under which the Chinese peop'e have 
recently labored and will do nothing 
that will hamper the establishment of 
permanent peace and a gradual return 
to prosperous conditions. 


EXCESSIVE LOANS BY NATIONAL 


BANKS 
OTICE has been given by the 


Comptroller of the Currency that 
all loans by national banks in excess of 
the limits fixed by law must be elimin- 
ated by September 3. It is also an- 
nounced that strong efforts are to be 
made by the bank examiners to discov- 
er any attempted evasioas of the law 
and to punish banks that may be 
guilty, even to the extent of requiring 
that the excess loans be written off as 
a loss. 

Although very often the safety of a 
loan is by no means affected by its 
size, experience seems to show that ex- 
cessive loans to one person, corpora- 
tion or firm have been one of the most 
powerful elements contributing to bank 
failures. This being true, the efforts 
of the Comptroller to enforce the law 
are commendable, and he should re- 
ceive the cordial coéperation of the 
banks. 





THE PRINCIPLES AND PRACTICE OF COUNTRY 
CLEARINGS 


By John Cofer Shirley 


Editorial Note——Few problems at present 
confronting the bankers of the country are 
of more importance than that of country 
check clearings. Were it practicable, as 
we believe it to be, to devise a general sys- 
tem of check clearings, it would be an easy 
step to include bank notes in the redemp- 
tions as well as bank checks. That done, 
the chief obstacle to currency would be re- 
moved, for there is little in this question 
except the working out of an effective re- 
demption plan. 

In the following article the difficulties 
of applying a system of clearings over a 
wide territory are frankly recognized, but 
they are not considered insurmountable. A 
conference of experts is suggested as a 
means of preparing the way for effective 
action. 


| Fa? us suppose in the first place 

that A and B are indebted to each 
other in the sum of $100 each. Now, 
in order to cancel this indebtedness, A 
may send to B $100 in cash and at the 
same time B may send to A $100 in 
cash. This transaction will require a 
But let us 
suppose that either one sends to the 
other $100, then this same $100 will 
cancel the mutual indebtedness. Again, 
let us suppose that each sends to the 
other a receipt for $100. In this case, 
the indebtedness will be canceled with- 
out the use of money. 

Let us suppose in the second place 
that A and B are bankers and that A 
has a check for $100 drawn on B, and 
that B has a check for $100 drawn on 
A. Now, each sends to his city cor- 


total of $200 in money. 


respondent AA and BB, respectively, ° 


the corresponding check for collection. 
The checks are forwarded in due 
course to A and B and each draws on 
his, city correspondent in remittance, 
and these city correspondents AA and 
BB in turn settle with each other. It 
is plain in this case that before A and 
B could draw on AA and BB, respec- 
tively, that each must have had $100 
with his city correspondent, or a total 
of $200 on deposit with both the city 
correspondents. 


Now, we will suppose that there is 
a clearing house in the aforesaid city 
where the checks held by A and B 
can be paid and canceled one against 
the other. It must be plain to every 
one that in this latter case there would 
be an enormous saving of cash money 
required for the transaction as against 
the preceding case. 

Again, let us suppose that the city 
correspondents, AA and BB, have au- 
thority to pay the checks,in cash, with- 
out handling them as collections for 
returns by draft. Here again would 
be a considerable saving as against the 
first mentioned case. 


PresENtT SystEM SLow AND WASTEFUL. 


All these considerations are brought 
forward to show how exceedingly slow 
and wasteful our present system of 
banking is. In the face of this, bank- 
ers are constantly raising the rates of 
exchange charged for this antiquated, 
slow and insufferable service, and they 
lose in the operation more in interest 
and other operating expenses than they 
charge. The banker loses and the cus- 
tomer loses. 

At the same time bankers are work- 
ing “teeth and toe-nail” for more 
credit and more currency with which 
to carry on this top-heavy system of 
making exchanges. The truth is that 
we need an up-to-date system of clear- 
ings and prompt redemption of exist- 
ing credit, so as to economize what 
currency we have already. Our ex- 
change system produces congestion, 
and to relieve the strain we clamor for 
more credit, and then we use this credit 
(or, rather, abuse it) in a way to pro- 
duce further congestion. We need the 
nimble sixpence in place of the slow 
shilling—a swift redemption of exist- 
ing credit, not a further extension and 
a further slowing down of all credit. 
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Betrer CLEARING Faci.ities NEEDED. 


What we need is not a central re- 
serve association, so-called, or a central 
bank. We have now too many banks 
acting as bankers’ banks where checks 
are subject to a quasi redemption 
through collection and other centers. 
We need actual redemption centers; 
that is, a clearance of foreign or float- 
ing checks through definite channels 
in cash at a nominal, or at least at a 
reasonable, cost. We need a clearance 
of country or mail checks in the same 
way that we now have of city or local 
checks. 

It is not many years ago when all 
checks were entered and forwarded for 
collection only. But now the practice 
is all but universal to enter them for 
credit as cash on receipt. The next im- 
provement in banking practice will be 
to make checks equal to cash, both go- 
ing and coming. As it is, checks are 
credited as cash, but checks counter to 
these are sent for collection and not 
debited, except against a return draft 
or other instruction. All this is some- 
what of a problem, it is true, but it is 
a problem that we will have to face, 
and should have faced long ago. 

At present the main question is in 
regard to exchange charges. When a 
business man or a banker buys a check, 
he should be able to judge what he is 
getting for his money. The check 
itself should state where it will be re- 
deemed and at what rate of exchange, 
or else where it will be redeemed at 
par. Checks which can not be col- 
lected at par or at a definite rate of 
exchange should be outlawed just as 
any other depreciated currency. They 
are in fact partially outlawed now be- 
cause an excessive rate of exchange is 
charged on account of the uncertainty 
of their status. 

What is more, checks which are 
floated to distant points and are then 
hawked back and forth across the 
country in order to realize their par 
value, or something near par, become a 
menace to the whole banking system. 
Demand paper thus held becomes in 
reality time paper and places too great 
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a strain upon the reserves. It is not 
the local exchanges which break down 
in time of panic, but the non-local or 
floating exchanges. It is this vicious 
system that causes the concentration of 
the money of the country in redemp- 
tion centers, and this money not for 
the purpose of actual redemption, but 
for a further flotation of credit. Banks 
are allowed to keep a major part of 
their reserves with reserve agents, but 
they enter their collections up as such 
reserve and when their own paper 
comes to this reserve center or to this 
reserve agent for redemption they have 
their actual redemption fund lying 
there at interest till the check can be 
forwarded to their own counters and a 
return draft floated against the same. 
In the meantime the redemption bank 
or so-called reserve agent is also fioat- 
ing credit against this same redemption 
fund. 

It is not uncommon for banks to 
borrow their proportionate reserve of 
the reserve agent and to use this credit 
as a redemption fund at the same time. 
All these practices are a “pyramiding” 
of credit upon credit, and so to be dis- 
couraged. It is the most dangerous 


method of inflation ever worked up, for 
there is no way of estimating the ex- 


tent to which it has been carried or 
where it will break down. 

Furthermore, it is coming to be 
pretty well understood that the maker 
of a check should bear the expense of 
its redemption, or rather perhaps his 
banker should do so. It is his banker 
who has the use of the money while the 
check is afloat. All persons who pur- 
chase this paper do so at cost to them- 
selves at even a par rate of exchange, 
as they lose interest and the expense of 
forwarding the item. It costs the 
drawee bank something to place and 
keep a redemption fund in a redemp- 
tion center, of course, but the cost is 
not great and it should be borne by the 
drawee bank in the same way that the 
expense of a city clearings is now met 
by drawee banks. 

If the “account” of the customer of 
the drawee bank in such a case does 
not warrant this expense, then let the 
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expense be saddled upon the customer 
direct in the same way he would be 
charged for a draft which he can use 
as exchange. 

The only alternative to this plan is 
to allow each purchaser of a check— 
each collection agent—a certain com- 
pensation for his trouble and expense. 
But this seems too complicated a pro- 
cess to consider seriously. 

What I wish to insist on in this 
paper is that while the theory of clear- 
ing is perfectly simple and well under- 
stood, yet the practice either of a real 
clearing or of an indirect clearance be- 
comes exceedingly complicated when 
applied to a large territory and to a 
jarge number of and a complex system 


OF A 


COMMERCIAL BANK 

of redemption agencies. Thoughtful 
men are likely to be carried away with 
the idea of a central bank, because it 
will serve as a general redemption 
agency; but they have not yet recog- 
nized that a central bank will render 
the system still more complicated and 
top-heavy. 

The question of clearing floating 
checks has been at times taken up by 
various associations of bankers, but 
with little result. What we need is a 
few meetings of experts in different 
parts of the country and then a con- 
ference of these experts in some cen- 
tral place in order to perfect a plan 
or at least to prepare the way for such 
a plan. 


THE TELLERS OF A COMMERCIAL BANK 


By M. F. Bauer, Paying Teller American Exchange National Bank, New York 


I HAVE spoken in my last paper of 


the different departments of a 
bank. This must not be understood in 
the same sense as if the different de- 
partments were separate and distinct 
entities and with different scopes of 
authority, so that the paying teller 
could not properly perform the work 
of the receiving teller, or vice versa. 
The different departments were estab- 
lished exclusively for the sake of con- 
venience and greater expedition and are 
merely branches of the cashier’s activ- 
ity, and are all within the scope of the 
cashier’s authority. There is nothing 
that could prevent the cashier from at 
any moment taking the place of either 
the paying teller or the receiving teller 
and performing their duties or combin- 
ing both departments or making any 
other changes or combinations among 
any of the other departments of the 
bank. 


Recetvinc TELLER’s DEPARTMENT. 


The receiving teller is the official 
appointed to receive the cash deposits 
of the customers. ‘Cash deposits” 


consist of money and negotiable instru- 
ments payable on demand, the total 
amount of the deposit being placed 
forthwith to the credit of the depositor 
on the books of the bank, subject, of 
course, to the payment of these items: 
that is, should any item that has been 
credited to the account of the depositor 
be returned unpaid to the bank, the 
bank has the right to charge back the 
amount of the item to the account of 
the depositor and return it to him. As 
a general rule city cash items, that is, 
items payable in the same city in which 
they were deposited, that are returned 
“not good” are not protested unless the 
depositor for his own protection makes 
a special request so to do: but out-of- 
town cash items are usually protested 
unless special request is made not to do 
so. In the matter of the legal act of 
protesting, items forwarded for col- 
lection are treated the same as cash 
items. Items taken for collection are 
taken conditionally; that is, they are 
not credited to the account of the de- 
positor until paid. 

Great care must be exercised in pass- 
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EMIGRANT INDUSTRIAL SAVINGS 
BANK, 


51 Chambers Street, New York. ‘ 
ON 


DEPOSITOKS 
ACCOUNTS: 


REQUIRED OF 
OPENING 


It is agreed, that this account shall 

be subject to the By-Laws of 
Emigrant Industrial 
Savings Bank. 


Sign 
your the 
name 
twice. 
First 
name 
in full, 


It is agreed, that this account shall 
be subject to the By-Laws of 
the Emigrant Industrial 
Savings Bank. 





Address, 

Occupation, 

Date of Birth, 

Where Born, 

Give the city or town and the country or 
State. 


If Born Abroad, Date of Arrival in America 


Give 
the 
Full 
Name 
of 
Each, 


Before 


Mother, 
Before her marriage. 


Take Norice.—The Pass Book is_ the 
voucher for payment; therefore, keep it in 
some place safe and secure from loss or 
theft. 

No Draft will be paid, unless the signa- 
ture of the depositor is recorded with the 
Bank; in case he cannot write, his mark 
must be acknowledged before a Notary Pub- 
lic, with a notarial seal, and the acknowl- 
edgment attached to the draft. 

No Draft or Deposit made without the 
production of the Pass Book. 





FORM 1.—FOR OPENING ACCOUNTS 


ing upon deposits. It is not enough 
for the teller to be capable at a glance 
infallibly to compare the amount of 
the items with the amount listed on the 
deposit slip, and be a fast money coun- 
ter. There are many who can do this. 
But in order to be efficient, the teller 
needs to be conscientious, wide-awake, 
keen, and quick to detect the irregu- 
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larities which occur in his department. 
Some of the irregularities might con- 
sist of the wrong heading of a deposit 
slip; the presentation of a pass-book 
belonging to some other account; an 
error in the listing of the amount of a 
check; an omission to enclose a check 
which is listed; the enclosure of a 
check without listing the amount; some 
item which is not treated as cash and 
should not have been received as such; 
some questionable endorsement—as, 
for instance, where the officer of a cor- 
poration draws a check to his own or- 
der and deposits the funds of the cor- 
poration for his own personal use—of 
course, I do not refer here to his salary 
check—and again, where an executor 
of an estate might deposit the funds 
of the estate for his own personal ac- 
count; checks which ought not to be 
taken from certain depositors unless 
first certified; out-of-town checks from 
certain depositors which should not be 
passed upon as cash; counterfeit coins 
and bills, which must be detected be- 
fore mingling with other money; and 


No. of Account 
I hereby subscribe to the By-Laws of 


THE DRY DOCK SAVINGS INSTITU- 
: TION, 


339 and 341 Bowery, New York, 


as expressed on the inside of this paper. I 
desire to open an account and make the state- 
ments below, with my signature attached, 
thereby signifying my assent to the By- 
Laws and the correctness of the statements. 


Your Name? 


Residence? 

Single? 

Occupation? 

Married? 

Husband’s Occupation? 
Widow? 


Father Living? 
Mother’s Name? 
Mother Living? 
Signature? 


FORM 2.—FOR OPENING. ACCOUNTS, 
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any number of other things which daily 
come up. These matters are of just 
as much importance as the final bal- 
ancing of the cash, and a failure on 
the part of. the teller to detect them in 
time has led to embarrassment and liti- 
gation. 

No teller can afford to fail to keep 
abreast of the development of banking 
matters and banking law, especially 
those matters which directly concern 
his own department. Of course, it 
takes a long time to acquire this knowl- 
edge and experience, especially when 
it devolves upon oneself to do so. True, 
many tellers have become “the teller” 
by having previously served as assist- 
ants, but also true that they too often 
fall into the way of doing the work as 
it has always been done, thoughtless 
and mechanical, not knowing why it is 
done and how it should be done, but 
simply that they have never considered 
that there might be an easier and better 
way. 

The time will come, as it has already 
come in other lines of business, when 
the banks, especially the larger ones, 
will require an officer who will act as 
an efficiency engineer, whose sole duty 
will be to train, develop and superin- 
tend the force of clerks, to bring them 
to a higher standard of efficiency and 
to devise such improved and wasteless 
systems as will produce the best value 
and the best results. When it is possi- 
ble to increase the efficiency of a hun- 
dred or more men plus the time saved 
that it now takes under ordinary cir- 
cumstances to acquire such efficiency, 
is it not a matter which should receive 
serious consideration? Under such a 
plan new men would be taken on pro- 
bation, say from three to six months; 
and if during this period they have 
shown that they have the necessary 


Father’s Name 
Mother’s Name 
Single Age 


Occupation 
Residence 
Widow 
Form 3.—sIGNATURE AND READY-REFERENCE 
CARD, FOR USE BY SAVINGS BANK 


Married Colored 
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qualifications for a clerkship in the in- 
stitution they would be retained, other- 
wise they would be dropped. This 
would eventually eliminate much of the 
“deadwood” with which many of our 
institutions are now encumbered. 

The receiving of a deposit by a bank 
constitutes a contract. Although noth- 
ing may be or usually is said by either 
side beyond the passing in of the de- 
posit, and the entry or receipt made in 
the pass-book. The terms of the con- 
tract are of a standard character and 
well defined by law. It is to the effect 
that the bank receives the money on 
deposit from the other party with the 
right of using it and investing it in a 
conservative manner until it is de- 
manded back, and with the obligation 
of giving the equivalent back at any 
time when it may be demanded. The 
demand is made upon the bank in the 
form of a writing subscribed by the 
depositor, which is equivalent to a re- 
ceipt to the bank for paying the 
money. Its standard form is known 
legally as a bill of exchange; the bill 
of exchange drawn by the depositor 
upon the bank or banker is technically 
known as a check. Though the bank 
holds the funds of the depositor sub- 
ject to his demand or order, there are 
various ways that these funds may be 
sequestered or he be prevented from 
withdrawing them at his will. This is 
by attachment through court orders 
and similar process. 

To open a new account in a com- 
mercial bank it is necessary first for 
the prospective customer to consult 
with one of the officers, and not until 
the latter gives his sanction has the 
receiving teller any authority to re- 
ceive the deposit and open the account. 
In a savings bank, anyone of age or 
anyone under age, through a guardian, 
ean open an account without even the 
formality of an introduction. While 
the fundamental transactions of de- 
posit and withdrawal may be the same 
in both kinds of banks, the method is 
different. Practically all the deposits 
in savings banks consist of money, and 
only in very exceptional cases a check 
may be received on special cond:tions 





THE 
NEW ACCOUNT. 


Name 

Business 

Address 
Introduced by 
Officers or Partners 


Account taken by 
Remarks 


NEW ACCOUNT FORM FOR 
COMMERCIAL BANK 


and only when payable to the deposit- 
or’s order as payee. Withdrawals can 
be made only by the depositor pre- 
senting his bank-book, signing a with- 
drawal slip in the presence of the tell- 
er, which signature must agree with the 
one on file; and further answering any 
questions put which were asked of the 
depositor when the account was _ first 
opened. 


In addition to answering such 
questions as are in the forms given here- 
with, together with an autograph of the 
depositor, there is now in practice in 
some of the savings banks a mode of 


identification which minimies the pos- 


Rule out space not used and mention be- 
low the number of signatures authorized. 

To Tue American Excuance 
Bank. New York. 

Please recognize the above ( 
tures. 


Dated 


NATIONAL 
) signa- 


Signed 


FORM SIGNATURE CARD 

[This is obtained in duplicate—-one set of 
cards being filed with the paying teller and 
the other with the exchange teller.] 
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sibility of any doubt to the last degree. 
It is the system of finger-prints. It 
shows with greater accuracy than any 
photograph, its queer curved lines have 
no exact duplicate on the fingers of 
any two men on the face of the earth, 
and the lines do not change in their 
design, or number, or relationship be- 
tween the hours of birth and death. 
Their measurements will change with 
growth, but otherwise they never 


Hon. CoMpTROLLER OF THE CURRENCY, 


Wasuineton, D. C. 


THe 


Dear Sir: 

‘Lhe undersigned hereby makes application 
for the privilege of keeping with the Ameri- 
can Exchange National Bank of the city of 
New York, the whole or any part of the re- 
serve which it is authorized by law to keep 
in that city. 

Very respectfully, 


FORM 6.—APPLICATION TO COMPTROLLER 
THE CURRENCY FOR KEEPING RESERVE 
WITH DESIGNATED BANK 


change. The finger-print identification 
system has never yet failed and, no 
doubt, on account of its simple end 
ready means of identification it will be 
more and more adopted by the sav- 
ings banks, especially those among a 
more or less illiterate population. 

The deposits in the commercial 
banks,-on the other hand, consist al- 
most entirely of checks and other nego- 
tiable instruments, with little or no 
money in many cases. The power of 
the depositor to withdraw the funds to 
his credit is by check, and this in- 
creases the possibility of doubt, as the 
bank must rely for expeditious business 
chiefly on the signature of the de- 
positor. This difference in the char- 
acter, responsibility, and methods pur- 
sued by these two kinds of banks is the 
reason why this important transaction 
of opening new accounts is passed 
upon by the cashier or one of the other 
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officers of the commercial bank and not 
by the receiving teller, as in a savings 
bank. The cashier inquires of and 
about the depositor, his financial capac- 
ity, the presumable character and the 
extent of the account, and from that 
decides whether to accept or to decline 
the proposition. Corporation accounts 
are becoming more numerous, and these 
require careful attention. The bank 
must be supplied with all necessary 
data as to the by-laws, properly at- 
tested, giving such authority where to 
open the account and deposit the funds 
of the corporation, who are the officers, 
how many and which officers are re- 
quired to sign its checks, to withdraw 
its funds, and who shall have power 
to borrow money. 

In recent years our banks have taken 
to a new departure, based upon the 
realization of the facts that the repu- 
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tation of the bank and the reputation 
of its customers are interdependent. 
They have extended their interest in 
and investigation of the general char- 
acter and the business and activity of 
their customers, gathering in all data 
they can get directly and _ indirectly 
and keeping information on file to an 
extent which will gradualy approach 
that gathered by the commercial agen- 
cies and will at the same time be much 
more reliable. This new plan seems 
bound to grow. It is of advantage to 
the bank, protects it against loss and 
undesirable business, affords the hon- 
est business man a reference of the 
highest value and protects both the 
bank and the business community from 
shady customers. These are all mat- 
ters which are looked into from ithe 
moment application is made to open a 
new account. 


CANADA’S CHANGING LIST OF BANKS 


By H. M. P. Eckardt 


the life of a nation a period of 


ie 

seven years is not counted a long 
term; and yet so far as banking is con- 
cerned, Canada has witnessed import- 


ant changes since 1905. On referring 
to the Government bank return for 
May 31, 1905, it will be seen that the 
Finance Department at Ottawa was 
then receiving reports from 34 banks. 
Only 33 of them, however, were going 
concerns—for the Bank of Yarmouth, 
one of the institutions reporting, had 
closed its doors nearly three months 
before. Of the 33 going banks as 
existing at the end of May, 1905, only 
21 appear in the Government return 
last issued; and with the absorption of 
the Traders by the Royal, the number 
will be reduced to 20. 

In March, 1906, there were still 34 
banks reporting to Ottawa—notwith- 
standing that the Yarmouth and the 
Peoples Bank of Halifax had been 
dropped from the list. The addition of 
the Home and the Northern served to 
keep the total number unchanged. The 


Peoples of Halifax was absorbed by 
the Bank of Montreal. Seven months 
later in October, 1906, there were 35 
banks reporting. The Sterling and 
the United Empire—two new concerns 
—had made their appearance and the 
Merchants Bank of Prince Edward 
Island had passed into the possession 
of the Bank of Commerce. The re- 
port for this month also includes the 
figures of the Ontario Bank which had 
just closed its doors. 

The ill-fated Farmers Bank ap- 
peared for the first time in December, 
1906, and the number of banks report- 
ing was thereby raised to 36. For 
three months no change occurrred, but 
in April, 1907, the Peoples Bank of 
New Brunswick became part and par- 
cel of the Bank of Montreal and the 
number of reporting banks went back 
again to 35. It remained at 35 for an 
unusually long period—until July, 
1908—when the Northern and Crown 
were merged under the name Northern 
Crown. But, although there were 35 
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banks reporting throughout this entire 
period of 15 months, plenty of excite- 
ment and of casualties, too, were in 
evidence. This was the season in 
which the United States panic of 1907 
matured. And after the panic sub- 
sided the Sovereign Bank in Toronto 
decided to liquidate and its business was 
partitioned among the other banks in 
January, 1908. Also in the spring of 
1908 the two small French Canadian 
banks—Banque de St. Jean and 
Banque de St. Hyacinthe—had met 
their fate. So the 34 banks appearing 
in the July, 1908, list included three 
failed banks and one in _ liquidation. 
(The Ontario was stilll reporting.) 
With the final disappearance of the 
Ontario in September, 1908, there re- 
mained 33. Then came the absorp- 
tion of the Western by the Standard, 
taking effect in February, 1909. An- 
other of the failed banks—the St. 
Jean—was dropped in June, 1909, and 
the St. Hyacinthe ceased to report in 
December the same year. The number 
now was down to 30 and it still in- 
cluded one bank not in active business. 


At the beginning of March, 1910, 
the failure of the St. Stephen’s Bank 


occurred. The February bank state- 
ment had not been prepared when this 
breakdown happened, and the name of 
the failed bank did not appear in it 
when it was published. The number of 
reporting banks remained at 29 for 
three months only. In June the Bank 
of Vancouver made its bow to the Bri- 
tish Columbia financial public. Five 
months afterwards—in November— 
the tendency towards concentration 
was again brought into notice with the 
absorption of the Union Bank of Hali- 
fax by the Royal, and the number 
again broke through the “thirties,” 
perhaps for the last time. December, 
the ensuing month, saw another change 
in the banking records as November 
was the last occasion in which the 
Farmers Bank figured in the general 
return. With its failure on December 
19, the actual condition of this ill- 
starred enterprise was made public. It 
was dropped from the Government 
statement at once. However, the open- 
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ing of the Weyburn Security Bank in 
the Province of Saskatchewan brought 
the total back to 29 in the return for 
January, 1911. Two months after- 
wards, in March, it fell once more to 
28 with the taking over of the United 
Empire by the Union. And in October 
the new Franco-Canadian institution 
headed by Sir Rodolphe Forget— 
Banque International du Canada— 
raised the total to 29. It remained 
there till the disappearance of the 
Eastern Township in March, 1912. 
Apparently it is destined to fall to 27 
when the Royal takes over the Trad- 
ers—if nothing happens to overthrow 
that deal and if the new western insti- 
tution—the Bank of Saskatchewan— 
does not in the meanwhile begin report- 
ing to Ottawa. 

It will be seen from this record 
that as yet the list of banks in active 
business in the Dominion has not at- 
tained a character of permanence like 
that of Scotland. On the average the 
Canadian list is changed every few 
months. Scotland’s list of banks has 
remained practically fixed, for one 
reason, because the formation of new 
banks was legally discouraged. For 
nearly 70 years it has been the case in 
Scotland that no new bank could pos- 
sess the privilege of note issue. 

In view of the tendency towards con- 
centration now in evidence in Canada 
it is not at all likely that the Legis- 
lature will take an attitude designed 
to discourage the establishment of new 
banks vouched for by reputable parties 
and promising capable management. 


PRACTICAL BANKING CONTRI- 
BUTIONS WANTED 


ee articles relating to the every- 

day work of banks savings banks 
and trust companies are desired for publi- 
cation in THe Banxers MaGazine. 

Short, bright paragraphs, telling in a clear 
and interesting way of some of the methods, 
systems and ideas employed in the most 
progressive banks of the country, will be 
especially welcome. 

Contributions accepted by the editor will 
be paid for on publication. 





WHAT BANKERS ARE SAYING 


Well-matured views of bankers and other financial men are tersely ex- 


pressed in the sub-joined extracts, taken from addresses at bankers’ conven- 


tions and from other sources. 


AGRICULTURAL EDUCATION. 
By Joseph Chapman, Jr., Vice-Presi- 
dent Northwestern National Bank, 


Minneapolis, Minn. 


om FE twenty State bankers associa- 

tions have appointed committees 
on agricultural development and educa- 
tion, and the committees from eight 
states held a conference in Minneapolis 
and St. Paul last October. 

The committee from the American 
Bankers’ Association is working with 
the associations of the States through 
the conference of committees of the 
State bankers’ associations, and will 
participate in a conference to be held 
in Minneapolis and St. Paul on the 7th 
and 8th August, at which we expect a 
large attendance and some very inter- 
esting addresses and reports of work. 

The press and agricultural papers 
have been most liberal in the space de- 
voted to the work of these committees 
in the various States and have been of 
the greatest assistance in creating sen- 
timent looking toward the accomplish- 
ment of the result we are after, name- 
ly. the placing of emphasis on the edu- 
cation of the producer instead of the 
consumer. For 100 years all of our 
energy and all of the machinery of our 
educational institutions has been run- 
ning overtime, turning out consumers. 
In order that we may have bread and 
butter for the enormous population 
now living in the United States and 
the still greater population which will 
be here in a few years, it will be neces- 
sary from now on to confine our atten- 
tion principally to the education of the 

roducer, in order that we may be in 
ine with such up-to-date countries as 

rmany, Switzerland, Denmark and 
ince on this practical question. 

It will be necessary for our men and 

men of wealth who wish to do some- 

ng for the benefit of society, of the 


public in general and for the welfare 
of the people of their own country, to 
take into consideration when they leave 
vast sums of money to endow our uni- 
versities and higher institutions of 
learning, that only 1.7 per cent. of the 
school population attend these  institu- 
tions and that fifty per cent. of the 
nineteen and one-half millions of 
school children in this country drop out 
of school before they reach the seventh 
grade. 

Is it not about time that sentiment 
was created in this country whereby 
these good people who are so generous 
with their money will do something of 
lasting benefit for the 93 per cent. of 
our boys and girls who never get be- 
yond the grade schools? 

The figures quoted show conclusively 
that our educational system is founded 
for the classes and not for the masses. 
There are many signs that the people 
of the country are awakening. The 
movement of the bankers in Minnesota 
along this line has been the most popu- 
lar public work they have ever at- 
tempted. It has met with the most 
hearty response from people of all 
classes in all parts of the State. 

The results obtained by committees 
in other States on this subject have 
been most satisfactory. The majority 
of our farmers don’t farm—they sim- 
ply grub and hoe. Our expert mechan- 
ics have to be brought here from 
foreign countries, where they received 
their training in the schools. 

The fact that we have 85 high 
schools in this State teaching agricul- 
ture, 40 consolidated rural schools in 
which the elements of agriculture are 
taught, and that the Legislature at the 
last session appropriated $1,300,000 
for agricultural education is the best 
indication that the bankers, the busi- 
ness men, the school authorities and the 
Legislature are all working harmoni- 
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ously in solving this problem. This 
has all been accomplished within the 
last three years. 


GOOD CROP OUTLOOK. 


By George M. Reynolds, President 


Continental and Commercial Na- 


tional Bank, Chicago. 


[t has got to be such a general say- 

so that elections hurt business that 
a careful business man feels he must 
hold off, even if he sees nothing dan- 
gerous in the political situation. I 
don’t think the result of the election, 
whatever it may be from among the 
probabilities in sight, can depress the 
country. The crops will be fair. A 
man in whose judgment I have great 
confidence is of the opinion that Kan- 
sas will get a fair wheat outturn, not 
as big as_ the most enthusiastic have 
predicted, but much better than the to- 
tal of bushels that is generally being 

looks good in the 
have reason to believe 


counted on. It 
Northwest. I 


that things are getting much better in 


the Southwest. 


BANKERS MUST RENDER PUB- 


LIC SERVICE. 
Harris, President Illinois 


By B. F. 


Bankers’ Association. 


HE banker must begin to take in- 
terest in other people, as well as 
from them. 

The more points at which we touch 
human life and interests the more alive 
we are and the longer we will remain 
so, and the general interest is a part 
of our interest. 

Men of affairs and position, as we 
are, we caunot evade our parts in the 
many public problems that press for 
solution or adoption. 

“Build no dark cells, for you and 
your children may inhabit them,” said 
the famous Quakeress to the French 
king in reference to the new prisons he 
was building. 
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If the spirit of service to and asso- 
ciation with effort for the uplift does 
not appeal to you, then enlightened 
self-interest or interested selfishness 
justifies and demands it. 

As the banker and farmer go hand 
in hand, therefore, it seems to me, our 
first effort in the matter of public wel- 
fare should be in agriculture and the 
problems of rural life. 

There is no greater work to be done 
than that in the mighty cause of agri- 
culture; no better, no nobler, no friend- 
lier agency for the doing of this. great 
work than the various State bankers’ 
associations. 


THE AMERICAN BANKERS’ 

ASSOCIATION. 

By William President 
American Bankers’ Association. 


Livingstone, 


N May 24, 1875, 17 representa- 
tive bankers of the United States 
met in New York to discuss the need 
of concerted action by the financial in- 
terests of the country to prevent a re- 
petition of the panic of 1873. This 
meeting resulted in the organization of 
the American Bankers’ Association. The 
first convention was held at Saratoga, 
July 20, 21 and 22, 1875, with over 
300 bankers in attendance, but it was 
not until the second assembly in Phil- 
adelphia, Oct. 3, + and 5, 1876, that 
a constitution and _ by-laws were 
adopted. 

The founders of the association de- 
clared its purpose to be: “In order to 
promote the general welfare and use- 
fulness of banks and banking institu- 
tions, and to secure uniformity of ac- 
tion, together with the practical bene- 
fits to be derived from personal ac- 
quaintance and from the discussion of 
subjects of importance to the banking 
and commercial interests of the coun- 
try, and especially in order to secure 
the proper consideration of questions 
regarding the financial and commer- 
cial usages, customs and laws which 
affect the banking interests of the en- 
tire country,” the concluding phrase 
“and for protection against loss by 
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crime” being added at a later date. 

During 37 years of progress the 
course thus outlined has been steadily 
pursued through changing conditions 
and enlarged opportunities, in a spirit 
of harmonious co-operation which 
places the American Bankers’ Associa- 
tion to-day in the foremost rank of na- 
tional organizations, and makes it the 
largest federation of bankers in the 
world. 

It is in every American 
Bankers’ Association. Its interests 
and strength are not confined to the 
boundaries of the United States, but 
include its dependencies—Porto Rico, 
the Philippines, Hawaii and Alaska, 
as well as the Isle of Pines, Mexico 
and Canada. National, state, savings 
and private banks and trust companies 
are represented in its membership, 
which now totals 13,000, representing 
assests of $14,000,000,000. 


sense an 


THE NEW YORK CLEARING 
HOUSE. 


By Frank A. Vanderlip, President Na- 
tional City Bank, New York. 


HE clearing house is not a group 

of banditti. It is, I believe, com- 
posed of the highest grade bankers in 
this country, and its history is one of 
helpfulness and conservation at all 
times, and in times of panic of the 
most essential usefulness to the whole 
nation. 
STRONG 


MERCANTILE POSI- 


TION. 


By Louis G. Kaufman, President Chat- 
ham and Phenix National Bank, 
New York. 


AJ EVER in the history of banking, 
4 so far as I am conversant with 
it, has there been a time when the mer- 
cantile interests of the country have 
been so sound financially. Increased 
railroad facilities, low freight and ex- 
press rates, have all contributed to ob- 
viate the necessity of an accumulation 


of stocks in merchants’ hands. The 
result has been that the majority of 
merchants buy only for current needs, 
unless they endeavor to anticipate 
higher prices later on. This means that 
fewer stocks are now being carried. 

As for instance, I have before me 
the statement of a well-to-do merchant. 
This statement discloses the fact that 
he has upward of $60,000 cash on 
hand; more than $150,000 bills receiv- 
able, all of which are good, and only 
$40,000 in merchandise. This is but 
typical, so that it is reasonable to pre- 
sume that the mercantile interests of 
the country are practically immune 
from the dangers of a money panic. It 
is this liquid condition of assets 
throughout the country that makes me 
feel optimistic of the future. 


NO PANIC 


By Elliott C. McDougal, President 
Bank of Buffalo, Buffalo, N. Y. 


IN SIGHT. 


E are not going to have any 

panic for some years to come. 
We all believe that we are at the very 
threshold of a period of renewal of 
business and years of great prosperity. 
After this Presidential election is over 
we are going to have good times that 
will satisfy everybody. 


PROSPERITY COMING. 
By Sir Edmund Walker, President 


Canadian Bank of Commerce, 
Toronto. 


OU have held back so long in this 
country that the return of pros- 
perity will be rapid. Your railroads 
have begun to buy and repair, and 
their expenditures will help general 
trade along. They have got to the 
point where they will have to get 
ready. Much work that should have 
been done already is ahead of them. 
All your bankers with whom T have 
talked are looking for business im- 
provement. 
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THE UNFOUNDED PREJUDICE 

AGAINST A CENTRAL BANK. 

By William C. Cornwell, of J. 8. 
Bache & Co., New York. 


HE National Reserve Association 

is nothing more or less than a 
Central Bank, with the profit-making 
and the deposit-taking (except from 
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banks) cut out. There seems to be a 
great prejudice in this country against 
the Central Bank idea. Such an. atti- 
tude is puerile and the fear is on a par 
with the child’s dread of hobgoblins. 
There is no reason, in fact, why we 
should not have a Central Bank in the 
United States on the lines of such in- 
stitutions in all other highly civilized 
countries. 











SAFE DEPOSIT 














OPENING SAFE DEPOSIT BOXES IN THE PRES- 
ENCE OF A NOTARY PUBLIC 


NDER the new Safe Deposit Law, 
says the “Bulletin of the New 
York State Safe Deposit Association,” 
when the depositor fails to pay the 
safe rental, due notice of the intention 
of the depositary to open the safe hav- 
ing been given, at the expiration of the 
proper time, it is then to open the safe 
in the presence of a notary public, 
the notary to give a certificate con- 
taining an inventory of the contents of 
the box. <A copy of this certificate is 
to be forwarded to the delinquent de- 
positor. 
The following is a form of notice 
recently adopted, together with form 
of notary’s certificate: 


Office of the........Safe Deposit Company 
eo re a 


Please take notice, that a certificate of 
which the within is a copy, was filed with 
this company on the day of 

And fur- 
ther notice is hereby given you that the 
contents of safe No....., referred to in the 
within certificate will be kept at your ex- 
pense in a general safe or box in the vaults 
of this company, for a period not less than 
two years, unless sooner demanded by you 


and all charges accruing and incurred 
thereon are paid at the time of such de- 
mand. Yours, Ete., 

Safe Deposit Co. 


Secretary 

Certificate of notary of removal of contents 
of safe N in 
Safe Deposit Company. 

i, 

a Notary Public, duly qualified and sworn, 
residing at New York, N. Y., and not an 
officer or in the employ of the 
Safe Deposit Company, do hereby certify, 
that in accordance with Section 304, Sub- 
division 2, of the Banking Law of the State 
of New York, (as amended by Chap. 371 of 
the Laws of 1911) safe No 
vaults of the said 
Company, at No. Street, New 
York City, was opened in my presence by 
the secretary of said 
company, and the contents thereof were 
removed, inventoried and sealed up by me 
in a package upon which I distinctly 
marked the name of in whose 
name such safe stood on the books of said 
company, and the date of such removal by 
me, and I, thereupon, in the presence of 
, the secretary of the 
company, placed all such contents in one of 
the general safes of this company. 

The following is a list of the contents 
or said safe No , and which 
were removed sealed up by me as 
aforesaid, viz: 


and 





THE BURGLAR’S FRIEND 


The Oxy-Acetylene Cutter 
Burner 


A& a banker do you realize the menace to 
your funds that lies in the wide-spread 
use of this instrument? Do you know that 
most vaults as heretofore designed and a great 
many that are being built today can be opened 
by its use easily, quickly and almost noise- 
lessly ? 
Correct design and economical construction 
is the result of competent engineering. 


FREDERICK S. HOLMES 


BANK VAULT ENGINEER 


No. 2 RECTOR ST., NEW YORK CITY 


REFERENCES 


CLEARING HOUSE, NEW YORK 
BANKERS’ TRUST CO., “ ‘ 
GUARANTY TRUST CO., 

KNICKERBOCKER TRUST CO., 

NATIONAL PARK BANK, 

IMPORTERS & TRADERS NAT. BANK, 

TITLE GUARANTEE & TRUST CO. 

BANK OF MONTREAL, 

LINCOLN SAFE DEPOSIT CO., 

UNION DIME SAVINGS BANK, 

UNION SQUARE SAVINGS BANK, 

BROADWAY INSTITUTION FOR SAVINGS. . “ 
OLD COLONY TRUST CO., BOSTON 
BOSTON SAFE DEPOSIT & TRUST CO., “ 
INTERNATIONAL TRUST CO., 

NEW ENGLAND TRUST CO 

COMMONWEALTH TRUST CO 

SECOND NAT. BANK, 

MERCHANTS NAT. BANK 





“The Modern Way” 


BURGLARY 
is not the only way of attacking a vault. Protec- 


tion against a 
MOB 


or 


HOSTILE INVASION 


is absolutely essential 
This can only be secured by 


ARMOR PLATE CONSTRUCTION 


which is proof against 


ANY 
and 


ALL 


methods of attack. 


BETHLEHEM STEEL COMPANY 


Designers and Manufacturers 


,EW YORK OFFICE 
ae GAIPAY South Bethlehem, Pa. 








Safe Deposit Boxes and Vault 
Equipment a_ Specialty 














SAFE DEPOSIT 


hereunto 


office, 


In testimony whereof, I have 
t my hand and the seal of my 
TUG + 02006060 6 day of 


Notary 
New York County. 


CHEAPNESS OF SAFE DEPOSIT 
SERVICE 


EASURED by the degree of pro- 
tection afforded, few forms of 
insurance are so cheap, relatively, as 
that afforded by the safe-deposit box, 
which may be obtained 
at a rental of three dollars a year or 
less, or below one cent a day, and yet 
giving practically absolute protection 
to securities worth millions and private 
papers that are invaluable. 

This comparatively low cost of the 
high-grade service rendered by the safe 
deposit organization is due to several 
factors. In the first place, the vaults 
are usually below ground, thus utiliz- 
ing a space not specially desirable for 
ordinary banking purposes, but by its 
inaccessibility all the better adapted 
to safe-deposit purposes. The form of 
construction of the safe deposit boxes 
and safes also permits the installation 
of a great many units in a small space. 
Owing to the fact that patrons of the 
vaults largely attend to their own 
wants, the requirements for help are 
reduced to a minimum. 

In view of the great security offered 
hy safe-deposit vaults, at a_ trifling 
cost, the wonder is that they are not 
used by all persons having securities 
or other valuable papers. 


in some cases 


A TIMELY REMINDER 


AMONG the many apt advertise- 
*™“ ments for safe-deposit vaults de- 
~gned by Mr. T. D. MacGregor, the 


ll-known financial advertising ex- 
ert, the following is peculiarly ap- 
cable to the present season: 

Going Away on a Vacation? It is 


fer to store silver and bulky pack- 
es containing valuables in the sto- 
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rage vaults of the “Savings Union” 
than to leave them in the home. 

The rental charge is small and the 
protection absolute. 


SAFE DEPOSIT VAULTS |FOR THE 
USE OF BANKS 
hy VERY bank, says Barrett's ‘“Mod- 
ern Banking Methods,’ should 
have a separate compartment in a vault 
or safe, apart from that in which the 
money is kept, to be used for the safe 
keeping of valuable papers, and stocks, 
bonds and other securities, whether 
they be the property of the bank or 
of others, and left as collateral for 
loans, or for other purposes. 

These should be locked with a com- 
bination known only to the principal 
officers of the bank, except where in 
some large banks a clerk is employed 
to take charge of the collateral; in such 
cases it is of course necessary for him 
to have access to the special compart- 
ment or safe. 

The law holds a bank to a strict ac- 
countability for the care of collateral 
in its possession belonging to others. 

Let me say a word regarding vaults. 
Few banks seem to realize the necessity 
of plenty of vault room in the begin- 
ning of their career. Wherever possi- 
ble it is an advantage to have two 
vaults. Many large banks have one at 
least for each department. But it is a 
great advantage to have one vault in 
which should be the safes for the 
money and securities, and another for 
the books and vouchers. Where a bank 
is so situated that it is impossible to 
have more than one vault, have that one 
large. Ten feet by twelve inside is 
none too large for a small bank, and 
twelve by fifteen will be found much 
more comfortable. for as the bank 
grows the extra space will be found 
very convenient. 

Where there is only one vault the 
largest portion should be set apart for 
the care of the books and_ papers, 
shelving being erected for the former, 
and drawers or files and compartments 
for the care of checks and deposit 
tickets, ete. The balance of the vault 
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should be partitioned off by a. steel 
wire grating in which should be the 
safes for the money and securities. The 
best shelving is now made of steel, with 
roller shelves. Files and compartments 
of all kinds are made of the same ma- 
terial and fitted into the vaults. 


BANKERS 


MAGAZINE 





Be sure that the vault, especially 
where books and papers are to be kept, 
is dry and well ventilated. Where this 
is not the case it frequently cccurs that 
books have to be rebound before half 
used, and papers become mouldy and 
get destroyed. 


HOW HE BEAT THE BANK 


ROM the “Court Circular,” the 
“London Bankers’ Magazine,” ex- 
tracts the following relating the 
trouble and final triumph of a traveler 
who essayed to cash a check in a 
French bank: 

To cash a check in England or, in- 
deed, in any part of Great or Greater 
Britain, is one of the simplest under- 
takings in the world. Having procured 
the check, and assuming the signature 
and the endorsement are in order, and 
that the necessary funds are there to 
meet it, the average cashier, after 
carefully scrutinizing the payee, will 
hand out the money. 

Not so in the fair metropolis of the 
Entente Cordiale. There it takes the 
unfortunate victim of a system of red 
tape unparalleled in any other country 
in the world a day or longer to get 
through the ordeal of cashing a check 
for a few pounds. Paris, that wonder- 
ful city of gaiety, brightness and be- 
wilderment, means money, more money, 
and even more money still. 

During a recent visit I reached the 
“Even more money” stage, and to sup- 
ply my urgent necessities received one 
of those interesting slips of paper with 
which we are all so familiar, instruct- 
ing one of the largest financial institu- 
tions in Paris—perhaps one of the 
largest and richest in the world—to 
pay me so many hundred francs. 

Before entering the stately portals 
of the handsome and luxuriously ap- 
pointed building known as-—but, no, 
wild horses won’t drag from me the 
name—somewhere about 10:30 A. M., 
I smilingly asked my friends to excuse 
me a moment or two while I went in 


and cashed a little check. Alas, for 
my presumption and my conceit, the 
sun was well down towards the hori- 
zon ere I repassed those portals, suc- 
cessful, but sad. 

Gaily approaching a counter, I pre- 
sented my check, having carefully en- 
dorsed it and rashly waited for the 
equivalent in the coin of the realm. 
After waiting for what seemed an in- 
terminable period, I was given a piece 
of paper stamped and numbered. This 
I declined to take; what I wanted was 
the equivalent of 25 pounds in good 
French money. The functionary on the 
other side of the counter pointed ma- 
jestically to a bench in the hall, indi- 
eating that I should sit there until 
called for. -I naturally objected, and 
in terse and vigorous English, not a 
word of which he understood, gave ex- 
pression to the thoughts that breathed 
and the words that burned. 

An official, very much weighed down 
with the gold braid on his cocked hat 
and his uniform, came to the rescue 
and explained that I should have to sit 
down, lie down, or stand, if I pre- 
ferred to do so, until my number was 
called out, when I should in all prob- 
ability be advanced a further stage. 

When the luncheon hour was well 
within sight—by which time I had 
read all the news printed in English 
and no mean part of that in French 
in the current issue of the Paris edi- 
tion of “The X. Y. Z.”—I heard a 
number called out which I thought 
corresponded with the one on my slip 
of paper, but I was in error, and my 
unseemly haste was severely com- 
mented upon. 
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HOW HE 


About 1:30, on looking around, I no- 
ticed my friend the drawer of the 
check entering the building, and rush- 
ing up to him reproached him for send- 
ing me to a bank where, apparently, 
they had to coin the money for each 
customer. Smiling at my attempted 
facetiousness, he said, ‘““Keep cool and 
you'll get through all right in time— 
if you are lucky it may be today.” 

Now my number was actually called 
out and I boldly approached the coun- 
ter from whence the call had emanated. 
1 said I would take it in gold; but, 
vain hope, the time was not yet! 

Another slip of paper, bearing a 
number of questions to be filled in as to 
my nationality, age, condition, religion, 
ete., all of which had to be carefully 
answered. 

Naturally this took up a considerable 
amount of time, and when I had 
finished the clock struck half past two. 

Numerous messages from the _ irri- 
tated victims who were awaiting me 
outside had reached me, including an 
inquiry as to whether I had come in to 
cash a check or take up a responsible 
position in the bank permanently. At 
about 3:30 my number was again 
called, just as I was giving up all 





BEAT THE BANK 149 


hope of getting through that day. I 
walked briskly to the desk. It was 
suggested that I should remove my 
hat, and while one or two totally ir- 
relevant questions were put to me I 
heard a click, and, hey presto! I had 
been photographed. 

Again I was directed to the settee 
which, while comfortable enough at 
10:30 A. M., was becoming quite the 
reverse five hours later. 

Meditating, not joyously, upon the 
wasted day, I savagely watched the 
hands of the great clock in the centre 
of the hall and saw the official hour 
for closing getting nearer and nearer. 
It was now becoming serious—a mat- 
ter of life and death, a race against 
time. Should I win or lose?—3:45, 
3:50, 3:55, 3:56—my eyes swam, my 
brain reeled, my -heart almost ceased 
to beat, when number 197 was hissed at 
me. I sprang at the counter and just 
as the closing hour was striking I 
clutched my little pile of gold. What 
cared I for the sneers and jeers of 
those who had been waiting and watch- 
ing outside. I had won. I had made 
a new record for speed in high finance. 
I had actualy beaten the bank. 


MONEY THAT WILL TALK 


BY phonographic impressions on 

the edges of the paper, giving a 
finely serrated contour, banknotes and 
other documents of stated value are to 
be protected against fraud, according 
to the method of A. E. Bawtree, Eng- 
lish inventor. 

The record of any desired words is 
obtained by moving a_ photographic 
plate under a spot of light reflected 
from a mirror diaphragm at the end of 
. recording horn, and this record can 
be transferred to the document paper 
by photo-engraving and electrotyping 
processes, giving a pair of shearing 
edges of the required contour. The re- 
corded words are made audible as the 


effect on an air-blast striking the ser- 
rated edges. 

The apparatus consists of a pair of 
slightly separated parallel plates, one 
with a fine slit opposite a round hole 
in the other, and as the paper is passed 
between the plates, the air forced 
through the slit strikes the diaphragm 
of a reproducing-horn over the round 
hole. For a direct record the document 
paper in contact with the stylus of a 
recorder diaphragm may be drawn 
along by rotating cylinders. For such 
a record only a very simple reproduc- 
ing device is needed, and it may consist 
of a plate through which projects the 
stylus of a reproducing horn.—Ex- 
change. 





A MODERN FOREIGN EXCHANGE DEPARTMENT 
AND ITS FUNCTION 


By Christian Djorup, B. C. S., of Marwick, Mitchell, Peat & Co. 


Owing to the enormous expansion of our foreign trade, many banks are 
finding it advisable to establish foreign departments for the better service 


of their customers. 


tically helpful. 


They will, we are sure, find the following article prac- 
Mr. Djérup, the author, is connected with the well-known 


firm of auditors, Messrs. Marwick, Mitchell, Peat § Co., being in charge of 


their department for examining the for eign departments of banks. 
graduate of the Vienna Commercial Academy, the New 


He is a 


University 


York 


School of Commerce, Accounts and Finance, has had long experience with 
several large banking-houses in New York in connection with their foreign 
exchange departments, and has also had extensive business training in Aus- 
tria and Egypt.—Editor Bankers MaGazine. 


ROGRESSIVE bankers have real- 
ized that they must not only ac- 
commodate their customers with drafts 
and letters of credit on foreign coun- 
tries but also be in a position to ex- 
tend to them all the facilities of a well 
organized foreign department to pre- 
vent the loss of valuable accounts and 
the flow of profitable business to their 
competitors. 

As it is only a matter of time when 
all the active banks will deal in for- 
eign exchange, this article on transac- 
tions and their recording in up to date 
foreign departments may be valuable 
to every banker interested in this mat- 
ter. To present this subject 
tematically without trying the patience 
of the reader a_balance-sheet of a 
modern foreign department will be 
considered and the resources and lia- 
bilities which may be found therein 
will be illustrated item by item, show- 
ing in concise form transactions which 


sys- 


constitute foreign exchange business. 
ASSETs. 
Cash and Cash Items: Under this 
heading would come cash or petty cash, 
which needs no comment, and foreign 
Separate accounts are kept for 
each currency and the foreign money 
on hand converted at market rate 
minus the dollar balance will show the 
profit contained in the respective ac- 
count. Here a few words about gold 


cash. 
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shipments may not be out of place. 
Gold exports will prevent the rates 
from rising above and imports from 
falling below certain points called the 
“gold points,” viz., the exchange par 
plus or minus shipping expenses. The 
check rates will ordinarily fluctuate be- 
tween these gold points, but the cost 
of gold can be raised above the parity 
by a premium on cash, as we experi- 
enced in 1907 when the exchange rates 
went above the theoretical gold export 
point, and on the other hand sometimes 
gold will be imported or exported 
within the gold point by an institution 
acquiring exceptional facilities not 
shared by others, or anxious to obtain 
the free advertising and _ increased 
prestige which seems to be connected 
with every gold shipment. 

Due from Foreign Banks: This item, 
the most important one in every for- 
eign department, comprises about all 
the transactions that constitute foreign 
exchange. The Encyclopedia Britan- 
nica informs us that foreign exchange 
is “the system by which commercial 
nations discharge their debts to each 
other.” but we understand under this 
expression the medium by which we 
settle balances with foreign nations or 
the actual bills of exchange. The im- 
porter and the exporter, the investor 
and the dealer in foreign securities or 
American securities in foreign markets, 
the American traveler, and in short 
everybody who makes a payment 
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broad or receives money from a for- 
cign country will need or create for- 
eign exchange. Whether the foreign 
department is buying or selling this 
foreign exchange the transaction will 
be passed to some account with a for- 





in such a manner that any auditor 
whether internal or external could 
check the entries intelligently. In 
some foreign departments there is a 
tendency to treat the transactions as 
if this department was of a_ private 
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eign bank named “Our Account” or 
“Conto Nostro,” representing the de- 
partment’s deposits with foreign banks. 

There are numerous systems em- 
ployed in foreign departments as to 
the recording of entries, and it would 
be next to impossible to devise one 
system to fit every department. But 
whatever method be used in the de- 
partment it should record the entries 


nature and not under control of the 
directors and the supervision of it will 
be made difficult if the foreign ac- 
countant succeeds in befogging the 
general auditor. 

Statements from abroad should be 
obtained as frequently as possible and 
reconciled to the accounts shown on 
the books of the department. There 
should be a permanent record of these 
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reconcilements and the accounts should 
be kept in such a manner that a trial 
balance as of any previous date can 
easily be proved. The reconciliations 
will show the profit in the respective 
accounts and, compared with the aver- 
age capital invested therein, will show 
what interest rate has been obtained 
on the deposits abroad. 

Besides recording all the transac- 
tions which will enter “Our Accounts 
with Foreign Banks,” records should 
be kept of the foreign bills purchased, 
subdivided as to customers, acceptors 
and maturities. As these bills are en- 
dorsed by the foreign department, the 
liability of customers on these bills 
purchased and the corresponding lia- 
bility of the institution for its en- 
dorsements have to be considered. This 
leads to the credit department, which 
should be in close touch with the for- 
eign department and should obtain fre- 
quent information as to the responsi- 
bility of active customers. Bills pur- 
chased, although discounted abroad, 
may not be met at maturity, which 
constitutes one of the dangers encoun- 


tered in foreign departments, and fu- 
ture contracts give rise to another dan- 
ger which is generally overlooked by 


the auditor. Not to speculate in ex- 
change, foreign departments, having 
bought commercial paper to be deliv- 
ered at some future time, will sell 
their own paper to be delivered about 
the same time. The seller may be 
prevented by unforeseen happenings 
from delivering his bills to the bank, 
vet the foreign department cannot re- 
pudiate its own contracts and may have 
to cover at an advanced market with 
great loss. 

Furthermore, the danger of misap- 
propriation of funds will be greater 
in the foreign department than in any 
other on account of the time which 
elapses before the different accounts 
can be verified and on account of the 
two currencies which enter every trans- 
action. It would be very difficult in- 
deed to fraud perpe- 
trated with the aid of outside parties 
such as brokers, customers and the like 
unless the rates of the different days 


discover any 
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were inspected and all the conversion: 
proved. 

The dangers can be minimized by 
an effective internal audit or a fre- 
quent periodical audit if sufficient], 
exhaustive. 

Due from Collecting Banks: This 
item is made up of short bills pur- 
chased on places with which no regu- 
lar banking connection is held by the 
depart nent. These bills are sent to 
the collecting banks usually with a re- 
quest to forward the proceeds after 
collection to some corresponding bank 
located convenient to the collecting 
bank. The difference between the out- 
standing collection bills and the bal- 
ance shown on the account will disclose 
the profit or loss contained therein. 

Loans, Advances, Etc.: Under this 
heading are grouped foreign loans; 
viz., money loaned to foreign banks 
either in foreign currency or in dol- 
lars. In foreign currency loans the 
difference between exchange rate at 
the time the loan was made and at 
maturity of the loan will either in- 
crease or decrease the interest earned, 
whereas in dollar loans the interest 
earned will not be subject to any 
fluctuation. 

Then there are foreign loans made 
to customers by authorizing them to 
draw on corresponding banks abroad 
payable at a certain time after date or 
after sight. These loans are generally 
secured by collateral and the accept- 
ance commission as well as exchange 
risks should be carried by the _bor- 
rower. 

There may be also dollar loans in 
the nature of advances against ware- 
house receipts or other collateral to 
be paid off by foreign exchange. ‘The 
only excuse for having those in the 
foreign department is that foreign 
bills of exchange will be remitted by 
the borrower to reduce or pay off his 
indebtedness, but as the proceeds of 
these foreign bills can just as well be 
placed to the credit of the loan de- 
partment, the latter department should 
handle these dollar loans. 

Under this heading will further be 
found advances against long bills sent 
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for collection. These advances may be 

certain percentage of the dollar 
equivalent of the bills in foreign cur- 
reney and after collection the proceeds 
would be credited to these advance 
i1ccounts, which will only show the in- 
terest earned, while the profit will 
appear on the respective foreign bank 
account. 

Collection long bills, even if the full 
equivalent had been paid, will also be 
considered as advances and not as due 
from banks, and are entered in col- 
lection accounts supported by collec- 
tion registers, which will state all the 
details of these bills. The profit will 
be contained in the collection account. 

The department may also be called 
upon to advance foreign currency 
(cables or checks) against collection 
bills and to account to the borrower in 
foreign currency. This would be 
treated similar to a foreign bank ac- 
count. The foreign bank receiving the 


proceeds of the collected bills would 
be debited with the equivalent in dol- 
lars at market rate and the same dol- 
lar amount will be applied against the 


credit to the advance account, viz., the 
foreign amount less commission, stamps 
and other charges agreed upon. State- 
ments would be rendered by the de- 
partment at certain periods in foreign 
currency with interest computed in 
that currency only. The difference be- 
tween the foreign balance converted at 
market rate and the dollar balance of 
this account will represent the interest 
earned on the capital invested therein. 

Due from Customers: It is not ana 
should not be the practice of any for- 
eign department to sell foreign ex- 
change on credit, but frequently there 
are foreign bills sold payable on 
steamer day or cables payable here 
and abroad at a certain day which 
would be entered on the above account, 
sometimes named accounts receivable, 
suspense account or something similar. 

Under the same heading we have 
another account on which we enter the 
total of the bill rendered for a com- 
letter of credit acceptance, 
Whereas the credit will go partly to 
the foreign bank. partly to letter of 


mereial 
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credit commission or a similar account. 

Commercial Letters of Credit: This 
is one of the most important branches 
of the foreign exchange business and 
necessitates very accurate accounting 
and a continuous follow-up system as 
to the credit and standing of the cus- 
tomers. Some foreign departments 
have lost money by careless extension 
of credit and many foreign depart- 
ments hesitate now to take up this 
branch of the business, being afraid of 
the risk involved. 

When a letter of credit is issued a 
guarantee is signed by the customer, 
the draft is accepted abroad against 
delivery of the shipping documents, 
the shipping documents are turned 
over to the customer only against his 
trust receipt, leaving title in the mer- 
chandise with the bank or banker un- 
til payment of the acceptance has been 
made. This payment is made in time 
to remit to the accepting bank, and 
thus only a small part of the foreign 
exchange department’s capital is needed 
and the profits are usually fair. If 
ordinary care is exercised the danger 
is reduced to a minimum. 

All the letters of credit issued, the 
acceptances made abroad and the pay- 
ments received have to be properly re- 
corded, and there should be a control 
account kept on the general ledger of 
the department for the unused letter 
of credit balances and one for the un- 
matured acceptances, the former show- 
ing the contingent, the latter the ac- 
tual liability of the customers with 
corresponding control accounts on the 
liability side. 

The details should be recorded to 
show the liability of every individual 
customer on acceptances and unused 
letter of credit balances. The liability 
of the department to every acceptor 
against acceptances and unused _bal- 
ances and the trust receipts should 
show the letter of credit number, the 
amount, the maturity abroad and _ in 
New York, and what merchandise or 
shipping document respectively had 
been delivered to the customer. 

Travelers’ Letters of Credit 
Checks: For the former it is advisa- 


and 
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ble to set up a control account showing 
the contingent liability of the custom- 
ers for unused letter of credit bal- 
ances with the corresponding control 
account on the liability side, showing 
what amount the foreign bank or 
banks be called upon to pay 
against letters of credit.  De- 
tailed records would be kept in a sub- 
sidiary letter of credit book and guar- 
antees would be obtained for every let- 
ter of credit issued. 

The travelers’ checks should be re- 
corded showing what checks are on 
hand which have been sold 
and paid by the department. 


may 
these 


and ones 


LIABILITIES. 
Due to Foreign Banks: In some in- 
stitutions foreign deposits are 
kept in the general banking depart- 
ment, in others in the foreign depart- 
ment. There reasons for both 
practices. The foreign banks forward 
remittances on New York and on out 
of town banks; they will request pay- 
ments to be made in all parts of the 
United States and they will draw 
against their deposits. These transac- 
tions made by the general 
banking department, and the cost of 
handling these items being carried by 
that department it is anxious to be re- 
imbursed by the profits realized from 
these accounts. 

On the other hand, we have to con- 
sider that these accounts are of a re- 
ciprocal nature and due entirely to the 
efforts of the fereign department. In 
many instances this department will 
have to keep balances abroad for which 
the foreign houses allow a very small 
rate of interest; it will have to dis- 
tribute its business over a number of 
banks in the same locality to retain 
their deposits and show thereby re- 
duced profits; and besides, as the for- 
eign business is totally different from 
the domestic business, this department 
will usually be in a better position to 


these 


are 


will be 


foreign 


satisfy the demands of the 
banks and bankers, all of which would 
bring out the advisability of carrying 
these accounts in the foreign depart- 
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ment. The latter would then appear 
charged only with the actual capital 
needed to run the foreign business. 

Anticipated Payments against Letter 
of Credit Acceptances: These deposits, 
as mentioned before, are acceptances 
paid by the customers under rebate 
before maturity, and although they re- 
duce the liability of the customer 
against commercial letter of credit ac- 
ceptances, they do not reduce the cor- 
responding liability of the department 
to the foreign acceptors. Therefore 
these deposits could be considered 1s 
being held in trust for the foreign 
acceptors and should there be set up 
as due to foreign banks or bankers, or 
if considered as individual deposits the 
control accounts should be left un- 
changed and the customers’ deposits 
will appear as a reduction to their cor- 
responding liability. 

Margin Accounts: These are de- 
posits made by customers to whom 
credit is extended although they have 
no active accounts with the institution, 
or to serve as additional security for 
amounts advanced to them or letters of 
credit issued. 

Cash Letters of Credit: Many trav- 
elers obtain letters of credit and pay 
the full equivalent plus the customary 
charges. These amounts will naturally 
remain as deposits until the bank on 
whom the letters of credit have been 
issued payment of drafts 
against these letters of credit, when the 
respective amounts will be transferred 
to the account of the foreign bank. 
This deposit account usually contains 
the profit realized unless these profits 
are shown in the respective foreign 
bank account. 

Long Drafts: 
eign exporter demands sixty days’ or 
ninety days’ sight bills from the Amer- 
ican customer to whom he has extended 
credit, and consequently the foreign 
department will be occasionally called 
upon to issue long drafts on foreign 
banks to accommodate their clients. 
Frequently, however, foreign depart- 
ments draw long drafts to obtain funds 
for various purposes, and these trans- 
actions are in the nature of loans and 


advises 


Sometimes the for- 
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-ubject to the fluctuation of exchange 
rates. These transactions should there- 
fore be classified as speculative, and 
they may cause not only physical 
losses but also loss of prestige. 

Bills Payable: As mentioned under 
loans to customers, the drafts drawn 
by them on the department’s corre- 
spondents abroad will constitute a lia- 
bility of the department to the for- 
eign aeceptors and should be sepa- 
rately shown on the respective accept- 
ance account. At maturity a transfer 
will be made from the acceptance to 
the foreign bank account and _ the 
profit or loss will be arrived at from 
the loan account. 

Accounts Payable: These accounts 
will contain all the foreign exchange 
items purchased which are payable on 
steamer day, invoices for supplies pur- 
chased, cable bills, fees or similar 
items and brokers’ bills payable, which 
are usually shown in a “brokerage” 
instead of a “‘broker’s” account. 

Undivided Profits: There are dif 
ferent ways of recording profits. The 
most logical method would seem to be 
the calculation of interest earned on 
the capital invested in the department 
and to compare the average balances 
of the individual accounts with the 
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profits made in these accounts. This 
will show the interest earned on the 
capital invested in the various accounts 
and which of the accounts are profita- 
ble. If all the profits realized are 
thrown, so to speak, into one big pot, 
it is difficult to decide what branches 
should be extended or curtailed. Some- 
times the earning power of a foreign 
department is reduced by having too 
many accounts in certain localities and 
an insufficient turnover of the capital 
and can be considerably improved by 
closing unnecessary accounts. 

Balance: This item represents the 
capital invested in the foreign depart- 
ment by the general banking depart- 
ment, and taken by itself does not 
throw any light on the affairs of the 
department. A _ balance of $500,000 
may well represent actual liabilities of 
$5,000,000 and resources of $5,500,- 
000 with contingent assets and liabili- 
ties going into eight or nine figures, 
which emphasizes the importance of 
itemizing the foreign exchange bal- 
ances on both sides of the general 
balance sheet, or the necessity of keep- 
ing a daily statement of the depart- 
ment that can easily be consolidated 
with the figures of the general banking 
department. 


NOT SO MUCH MONEY GOING ABROAD 


ALLING off in the money orders 
sent abroad is taken by some as 
proof of the efficacy of the Postal Sav- 
ings Bank in caring for money which 
foreigners have heretofore been sending 
out of the country. 

It is said that during the last ten 
vears there has been an increase in 
value of money orders payable in for- 
eign countries of approximately 500 per 
cent. During the first six months of 


GROWTH OF A 


ROM Winsted, Conn., comes the in- 
formation that one of the first de- 
positors in the Falls Village Savings 
bank deposited two dollars in 1856— 
‘he only deposit made. The original 


the present fiscal year, the decrease was 
$7,653,634.74, as compared with an in- 
crease of $9,318,085.28 for the same 
period last year. 

These figures may not be conclusive, 
but they tend to confirm the claim that 
the Postal Savings Bank is getting a 
lot of money that would otherwise have 
gone to the regular savings banks but 


for their indifference and neglect. 


SMALL DEPOSIT 


bank-book is kept with the account in- 
tact as a souvenir by a brother of the 
original depositor, who died many years 
ago. Principal and interest on the two: 
dollars’ deposit now amounts to $21.06. 





SOUTH AFRICAN DEVELOPMENT 


By D. P. Morgan, Bank of Africa, Ltd., Cape Town, South Africa; 
(Associate of the Institute of Bankers, London) 


OUTH AFRICA is in many re- 
spects, just now, the most interest- 

ing of Great Britain’s oversea domin- 
ions. It is a land of vast mineral pos- 
sibilities, peopled with races of many 
colors and of various degrees of civil- 
It therefore has grave prob- 
lems before it—problems of a social, 
economic, and political character. Re- 
cently, its four principal Provinces 
have united under one Government, and 
some of its finest minds are now de- 
vising the best means of securing the 
country’s development on sound eco- 
nomic lines. The railway systems, be- 
tween which there formerly existed a 
wasteful competition, have been united, 
and are now subject to the control of 
a Minister of the Union Government, 
who that a deaf ear is never 


ization. 


sees 


turned to appeals for new lines which 
are likely to conduce to the develop- 
ment of agriculture or other industry. 


A commission has thoroughly gone into 
the question of customs duties, and 
shortly these will be fixed on a basis 
suitable to the conditions of South Af- 
rica as a whole. The country has suf- 
fered a good deal from pests and 
drought in the past, and its farmers 
have been greatly handicapped in their 
fight with local conditions, owing some- 
times to ignorance, but more often to 
lack of capital. Within the last few 
years, however, the gradual renascence 
of agriculture has been witnessed. 
Great results have been achieved by 
means of water conservation, the estab- 
lishment of agricultural colleges and 
the means adopted by the Government 
for extirpating disease. 


PopuULATION. 


The total population for the Union 
is now about 6,000,000, and it has in- 
creased nearly 800,000 since 1904. The 
greatest increase is registered in the 
Transvaal, which Province has now a 
population of 1,676,000. The white 


156 


population of the Union is only 1,300,- 
000, against 4,100,000 natives and 
619,000 of other colored races. While 
the white population has _ increased 
fourteen per cent., the natives and col- 
ored peoples are more by fifteen per 
cent. These figures, however, comprise 
only the populations of the Union, and 
inasmuch as they leave out of ac- 
count the large native population of 
such Protectorates as Basutoland and 
Swazieland, they do not give a just 
idea of the magnitude of the native 
problem. The white man in South Af- 
rica is outnumbered by the native to 
the extent of five to one, and the na- 
tive is increasing in a much greater 
ratio. 

Only four towns in the Union have 
a white population in excess of 20,000. 
These are: Johannesburg, with 120,- 
#11; Durban, with 31,896; Pretoria, 
with 29,660; and Cape Town, with 
29,933. Johannesburg’s figures have 
augmented 37,000 since 1904, and Pre- 
toria’s, 8,000; Cape Town’s figures, 
however, show a decrease of 14,000. 


COMMERCE. 


The total exports last year were 
valued at £58,900,000, which figure 
has gradually augmented from about 
£6,000,000 in 1885. This sounds like 
a formidable sum for so young a coun- 
try with such a small white population, 
but when, on closer scrutiny, it is 
found that gold and diamonds account 
for £46,000,000 of the total, the 
glamor is removed. 

Ostrich rearing is a flourishing in- 
dustry in some parts of the Cape Prov- 
inces, and given satisfactory markets, 
the future should witness progress in 
this direction. Ostrich feathers to the 
value of £2,253,000 were exported last 
year, being an increase of sixty ver 
cent. since 1906. Close attention is 
being given to the breeding of sheep, 
with a view to improving the quality 





SOUTH AFRICAN 
of wool. Fair progress has been made 
in the wool industry, exports having 
gone up from £2,700,000 in 1906 to 
£3,900,000 in 1911. Minor products 
exported include wattle bark, buchu 
leaves, maize, fruit, hides, tobacco and 
sugar. Diamonds to the value of over 
£8,000,000 were exported last year. 

The Rand is the great magnet which 
attracts people here and sets in mo- 
tion the wheels of other industries. We 
have already seen that the population 
of Johannesburg is far ahead of any 
of the other towns in South Africa; 
and the mines are responsible for this 
fact. There are now employed on the 
mines some 31,700 white and 269,000 
colored people. The output of the 
Transvaal gold mines last year was 
valued at £34,991,620, which figure 
has gradually increased from £7,253,- 
665 in 1902. Dividends distributed 
have increased from £2,127,726 in 
1902 to £8,058,319 in 1911. The 
Rhodesian mines were responsible for 
an additional gold output of £2,647,- 
895 last year, while they distributed 
dividends to the value of £584,128. 

Imports last year reached the sum 
of £39,500,000, being £7,000,000 
more than the figures for 1906. If we 
go back twenty-six years we find the 
increase to be over £23,000,000. The 
most important item comprised in last 
year’s figures is one entitled, “food 
and drink.” 

With all the attention that has been 
given to agriculture, we are yet appar- 


1906. 
£ 2,100,727 
33,185,345 
27,233,540 


1907. 
£1,788,658 
30,103,028 


23,367,752 


~ 


Notes outstanding 
Deposits 
Discounts and advances 


ently far from being in a position to 
subsist on the local supply of food. 
Some satisfaction may, however, be de- 
rived from the fact that we imported 
in this category less than we did in 
1906 by £1,500,000. The bulk of the 
balance is represented by manufactured 
articles, machinery and timber. Arti- 
cles imported for use in agriculture 
have inereased in value from £443,000 
i: 1907 to £643,000 in 1911. 


DEVELOPMENT 
BANKING. 


South Africa is a country where the 
branch-bank system has prevailed com- 
pletely over the local or district bank 
system. Many efforts have been made 
from time to time to establish local 
banks, but the result has always been 
that these small concerns have either 
been absorbed by the larger ones or 
that they have succumbed in times of 
crisis. Public opinion has frequently 
shown itself to be averse to this cen- 
tralizing tendency in banking, but the 
process is really an evolutionary one, 
which has, on the whole, operated for 
the good of the community. Although 
there are only six banking institutions 
in existence in South Africa to-day (and 
the number is constantly getting 
smaller), there are some 460 branches 
and agencies of the same concerns 
throughout the country. It is fair, 
therefore, to assume that the remote 
centers would not be so well supplied 
with banking facilities did some sys- 
tem other than that now in vogue pre- 
vail. 

South Africa has only recently re- 
covered rom a period of acute depres- 
sion, during which bankers refrained 
from opening new branches, and se- 
verely curtailed facilities to clients. It 
will be interesting, therefore, to watch 
the changes in some _ representative 
items, gleaned from the balance sheets 
of the banks doing business in the four 
Provinces of the Union: 


1908. 1909. 
£1,861,740 £2,024,203 
30,012,317 30,734,165 
21,972,340 22,042,179 


1910. 
£2,378,685 
32,341,864 
25,321,246 


1911. 
£2,337,019 
34,901,002 
29,889,476 


It will be seen that the year 1907 
was the worst during this series of 
years, advances having declined to the 
extent of nearly £4,000,000, and the 
other items showing, sympathetically, a 


downward tendency. This sum repre- 
sents bank investments temporarily 
withdrawn from South Africa and 
placed at the disposal of the London 
money market at lower rates. This re- 
strictive policy was severely felt by 
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tradespeople throughout South Africa, 
while it naturally accounted for a great 
decrease in bank earnings. With the 
advent of better times, the change in 
the banking policy was sudden and 
complete; and it will be seen that the 
advances at the end of last year were 
about £6,500,000 more than the fig- 
ures four previously. Money 
has of late been lent out for the as- 
sistance of all sorts of legitimate un- 
dertakings, and trade is feeling the 
benefit of this weleome support, while 
again the banks have all shared in the 
increased profits. 

Deposits have not grown in the same 


vears 
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ratio as advances, and one unsatisfac- 
tory feature is that forty per cent. of 
the total represents fixed deposits. 

The note circulation, although a rel- 
atively small one, is now higher than 
it has been for many years. The notes 
of the Cape Province are specially se- 
cured, bankers being obliged to invest 
in Government securities sums equiva- 
lent to the value of the notes received 
from the Treasurer. Different systems 
are in vogue in the three other Proy- 
inces. When the banking laws of the 
Provinces are harmonized, it will be 
interesting to see what system will be 
adopted in the Union. 


GIFT OF $200,000 TO NATIONAL CITY BANK 
CLUB OF NEW YORK 


Y the way of further celebration of 

the 100th anniversary of the 
founding of the National City Bank, 
of New York, Stillman, now 
chairman of the board of directors, but 
for many years president, recently 
cabled from Paris a gift of #100,000 
for a fund to be used for the bank’s 
employees. The directors decided to 
appropriate another $100,000 from the 
surplus. With the money already in 
the treasury, the employees’ fund now 
amounts to about $225,000. 

The fund is to be used by the treas- 
urer of the City Bark Club, and only 
the income used. The club is composed 
of the 450 employees of the bank, and 
none of the officers are eligible for 
membership. The club has comfortably 
furnished quarters in the basement of 
the bank, and has practically no run- 
ning expenses to mect, so that the en- 
tire income will be available for edu- 
cational, charitable and entertainment 
The membership dues are 


James 


purposes. 
one dollar a year. 

The bank’s officers had under con- 
templation a pension plan to provide 
for aged and sick employees, and it 
was pointed out that this plan would 


not be affected by the $200,000 en- 
dowment fund. It has been the club's 
practice to hold monthly dinners, after 
which a lecture and entertainment were 
provided in the main banking room. 
With upward of $10,000 a year to 
spend it is said that more elaborate 
features would be arranged. 

Mr. Stillman was chiefly responsible 
for the formation of the City Bank 
Club, which he started eight years 
ago with a personal gift of $10,000, 
and he has always been keenly inter- 
ested in its welfare. A few years ago 
he added another $10,000 to his first 
gift. The club has been popular with 
the bank’s employees, and its meetings 
have been well attended. It is enter- 
tained at a lawn party at Beechwood, 
President Vanderlip’s estate at Scar- 
borough, each year, and occasionally 
arranges other outings. Jacob Wehn- 
siedler is president; Roy F. Letson, 
vice-president: E. B. Maher, secretary, 
and Will V. Faxon, treasurer. 

The City Bank, organized as a State 
institution, received its charter two 
days before the outbreak of the War 
of 1812. 














BANKING AND COMMERCIAL LAW 


Conducted by John J. Crawford, Esq., Author Uniform Negotiable Instruments Act 

















RECENT DECISIONS OF INTEREST TO BANKERS 


COLLECTIONS 


FAILURE TO MAKE COLLECTION—NEGLI- 
GENCE——BURDEN OF PROOF. 


Court of Appeals of Kentucky, May 29, 
1912. 


BROS. VS. FIRST NATIONAL 


LONDON, 


STORM BANK OF 

In an action against a bank for failing to 
collect drafts, the burden is upon the cus- 
tomer to show that the failure to collect 
was due to the bank's negligence. 


HIS was an action against a bank 
for negligently failing to collect 
certain drafts. 

Hosson, C.J. (omitting part of the 
opinion): The gist of the plaintiff's 
action is negligence. It is not a suit 
on the parol agreement to guarantee 
the drafts. In order to hold the bank 
responsible, the burden of proof was 
upon them to show that the bank, by 
negligence, had failed to collect the 
drafts. Negligence is not presumed. 
It must be proved. Although the stave 
company made the deposits as shown 
by the evidence, it may be that none of 
this money was available for the pay- 
ment of the two drafts in question. 
There is not a fact or circumstance 
shown in the evidence to establish this 
fact. They inquired at the bank on 
the day when the drafts were due, and 
were told there was no money there to 
pay them. They then acquiesced in 
this statement of the cashier, he and 
they both thinking that the stave com- 
pany would be able in the near future 
to pay the drafts; but that the bank 
in fact ever had any money in_ its 
hands, which it could with propriety 
have applied to the payment of these 
drafts, is not shown by the evidence. 
It may he that each of these deposits 
was made to cover an existing over- 
draft. The facts shown are as con- 
sistent with this view as the contrary. 
Negligence not being presumed, and 


the proof not being sufficient to show 

negligence on the part of the bank, or 

to raise the presumption of negligence, 

the circuit court properly instructed 

the jury to find for the defendant. 
Judgment affirmed. 


INDORSER 


WARRANTY OF—CAPACITY OF 


MARRIED WOMAN. 


MAKER— 


Supreme Court of Pennsylvania, January 2, 
1912. 
IN RE YOUNG'S ESTATE APPEAL OF VINCENT. 


The provision of the Negotiable Instru- 
ments Law, that an indorser warrants “that 
all prior parties had capacity to contract,” 
applies even though the holder knew, when 
he took the paper, that the maker was a 
married woman. 


HIS was a claim against the estate 

of the deceased as indorser upon 

the note of a married woman, which 

had been discounted by the East End 
Savings & Trust Company. 

Stewart, J. (omitting part of the 
opinion): The fact that originally the 
debt was that of the husband of Mrs. 
Vincent, and not enforceable at law 
against her, puts no different aspect 
on the case. A moral obligation rested 
on Mrs. Vincent to pay the debt, as 
she had contracted to do. Her legal 
exemption from liability was a person- 
al privilege of which she might or 
might not choose to avail «herself. 
(Leonard vs. Duffin, 94 Pa. 218; Rath- 
fon vs. Locher, 215 Pa. 571, 64 Atl. 
790.) It follows that when the first 
note was given with Parthenia Young 
as indorser a consideration moved di- 
rectly to Mrs. Vincent in the extension 
allowed her to redeem her moral obli- 
gation. The bank then being the holder 
in due course, for value, is entitled to 
the protection which our act of May 
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16, 1901 (P. L. 194), relating to nego- 
tiable instruments, gives. By the fifty- 
seventh section of that act, it is pro- 
vided that “‘a holder in due course holds 
the instrument free from any defect of 
title of prior parties, and free from 
defense available to private parties 
among themselves, and may enforce 
payment of the instrument for the full 
amount against all parties liable there- 
on.” And by the sixty-sixth section it 
is provided that every unqualified in- 
dorsement shall be held to warrant (1) 
that the instrument is genuine and in 
all respects what it purports to be; 
(2) that the indorser has a good title 
to it; and (3) that all prior parties had 
capacity to contract. The effect of the 
statute is to shut off all such defense 
as is here set up. In so deciding, we 
are in accord with the decisions in 


other States where like statutory pro- 
vision governs. 

In Erwin vs. Downs, 15 N. Y. 575, 
it is held that “the indorsement of a 
promissory note implies a guaranty by 
the indorser, that the makers were com- 
petent to contract in the character in 


which, by the terms of the paper, they 
purported to contract; and knowledge 
by one who became the holder of such 
a note before maturity and for a valu- 
able consideration that the makers 
were married women does not deprive 
him of the right to rely upon the im- 
plied guaranty of the indorser that the 
makers were competent to contract as 
parties, nor of the character of a bona 
fide holder.” In Binney vs. Globe Na- 
tional Bank, 150 Mass. 574, it is held 
that, “while a promissory note between 
husband and wife is void between the 
original parties, an indorser, when sued 
on the contract between him and _ his 
indorsees, is not at liberty to deny the 
validity of the original note, or the 
capacity of the maker, for the purpose 
of defeating his or her liability.” The 
views expressed in these cases as to the 
purpose and effect of the statute rest 
upon the plain language of the act 
itself, which admits of no other con- 
struction. Their application to the 
ease in hand is too obvious to call for 
discussion. 
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STOCK 


UPON-—REFUSAL TO 
INDEBTED 


LIEN OF BANK 
TRANSFER—STOCKHOLDER 
TO BANK. 


Supreme Court of New York, Appellate Di- 
vision, First Department, December, 1911. 


HENRY C. STRAHMAN VS. YORKVILLE BANE. 


In the absence of a statute authorizing 
such restriction, it is not competent for a 
bank to restrict the transfer of its stock by 
a stockholder who is indebted to it. 

Section 51 of the Stock Corporation Law 
of New York, which provides that if a 
stockholder is indebted to his corporation 
the directors may refuse to assent to the 
transfer until the indebtedness is paid, pro- 
vided a copy of the section be printed on 
the certificate, is applicable to banking cor- 
porations. 

The provision in the Banking Law of New 
York that no banking corporation shall 
make any loan or discount on the security 
of its own stock, nor be the purchaser there- 
of, unless necessary to prevent loss upon a 
debt previously contracted in good faith, 
relates to security taken and held upon 
which the bank obtains a lien, which it may 
enforce in the event of a default by the 
debtor, and is not applicable where a bank 
merely discounts the notes of a stockholder, 
without taking his stock as collateral se- 
curity. 

The notice to the assignee of the stock is 
sufficient if a copy of the by-law authoriz- 
ing a refusal in such cases is printed on the 
certificate. 


HIS proceeding was brought to 
compel the Yorkville Bank, a 
banking corporation incorporated un- 
der the laws of New York, to transfer 
ten shares of its stock upon its books. 
A certificate for these shares had been 
issued to Charles C. Clausen, who had 
pledged the same with the Hudson 
Trust Company as collateral security 
to a note. The note not being paid at 
maturity, the trust company sold the 
stock to the plaintiff. When the latter 
presented it for transfer to the bank, 
transfer was refused because Clausen 
was indebted to the bank. 

Lavenuin, J. (omitting part of the 
opinion): Subdivision 5 of section 25 
of the Banking Law, so far at ma- 
terial, provided as follows: “No such 
corporation shall make any loan or 
discount on the security of the shares 
of its own capital stock nor be the 
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purchaser or holder of any such shares 
unless such security or purchase shall 
be necessary to prevent loss upon debt 
previously contracted in good faith; 
and stock purchased or acquired shall, 
within six months from the time of its 
purchase, be sold or disposed of at 
public or private sale.” 

We are of opinion that the discount 
of Clausen’s paper by the bank, upon 
which it made the loan to him which 
was unpaid, as already stated, did not 
constitute a loan or discount on the 
security of the shares of its capital 
stock then owned by him, within the 
intent and meaning of the provisions 
of said subdivision 5 of section 25 of 
the Banking Law herein quoted. It 
does not appear whether or not the dis- 
count and loan were made on collateral 
security, nor does it appear that the 
transaction contained any reference to 
his ownership of capital stock in the 
defendant. Clausen’s stock was never 
redelivered to defendant since it was 
issued to him, and it does not appear 
that there was any agreement to rede- 
liver it. The statute, we think, plainly 
relates to security taken and held, upon 
which the bank obtains a lien, which it 
may enforce in the event of a default 
in the payment of the indebtedness. If 
there were a conflict between the pro- 
visions of the Banking Law and the 
Stock Corporation Law it is quite clear 
that the provisions of the former would 
prevail; but in the absence of such con- 
flict the provisions of the Stock Corpo- 
ration Law in question does not give, 
or purport to give, to the corporation 
issuing the stock a lien on the shares 
of the capital stock owned by a stock- 
holder who is indebted to it, but merely 
provides that the directors may refuse 
to consent to a transfer of his stock 
until the indebtedness is paid. It is a 
provision for the coercion of the pay- 
ment of an indebtedness by a stock- 
holder to the corporation as a condition 
of his being able to effect a sale of the 
stock which will be recognized by the 
corporation and transferred on_ its 
books. It was, therefore, competent 
for the defendant to claim the benefit 
of said section 26, now section 51, of 
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the Stock Corporation Law. The re- 
maining question to be decided is 
whether it has effectively done so. 

The question as to whether the pro- 
visions printed on the face of this cer- 
tificate, if authorized by defendant at 
the time, would constitute a substantial 
compliance with the requirements of 
said section 26 of the Stock Corpora- 
tion Law is not free from doubt; but 
we are of opinion that the purpose of 
the statute was to give notice to the 
purchaser of stock that the directors 
might refuse to consent to a transfer 
thereof until the indebtedness owing 
by the stockholder to the corporation 
was paid, and in that view the provi- 
sions printed on the face of this cer- 
tificate gave the purchaser such notice 
quite as effectively as if a copy of the 
statute had been written or printed 
upon the certificate instead. 

It follows, therefore, that the de- 
fendant should have judgment to the 
effect that it is not obliged to transfer 
the stock upon its books until the in- 
debtedness of Clausen to it is paid. 


STOCK 


OF BANK UPON——PENNSYLVANIA 
STATUTE. 


LIEN 


Supreme Court of Pennsylvania, January 2, 


BANK OF MILLVALE VS. OHIO VALLEY BANK 
ET AL. 


Under the statutes of Pennsylvania a 
bank may not acquire a lien upon its own 
stock for the indebtedness of a stockholder. 

The former statute authorizing such a 
lien (act May 13, 1876) was repealed by 
the act June 24, 1895. 


HIS was a mandamus proceeding 
to compel the Ohio Valley Bank 
to transfer twenty-five shares of its 


stock to the Bank of Millvale. The 
stock had been owend by W. H. 
Graham, who had pledged it as secur- 
ity for a loan. The loan not being 
paid the stock was sold, and became 
the property of the Millvale Bank. 
Graham had also made a note to the 
Ohio Valley Bank, upon which he had 
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defaulted, and the latter bank refused 
to transfer the stock upon its books he- 
cause it claimed a lien thereon for this 
indebtedness. 

The Supreme Court affirmed the judg- 
ment of the Court of Common Pleas 
upon the opinion of Ford, Judge. In 
the course of that opinion it was said: 
“It is conceded that the defendant 
bank may refuse a transfer and as :e- 
curity retain title to the stock unless 
the provisions of section 21 |Act May 
13, 1876] have been repealed by the 
act of June 24, 1895. The act of 1895 
is as follows: “That any stockholler 
of any company incorporated under the 
laws of this commonwealth shall be en- 
titled to receive a certificate of the 
number of shares standing to his, her 
or their credit on the books of the cor- 
poration, which certificate shall be 
signed by the president or vice-presi- 
dent or other officer designated by the 
board of directors, countersigned by 
the treasurer and sealed with the com- 
mon seal of the corporation, which cer- 
tificate or evidence of stock ownership 
shall be transferable on such books at 
the pleasure of the holder, in person 
or by attorney, duly authorized as the 
by-laws may prescribe, subject, how- 
ever, to all payments due or to become 
due thereon; and the assignee or party 
to whom the same shall have been so 
transferred shall be a member of said 
corporation and have and enjoy all the 
immunities, privileges and franchises 
and be subject to all of the liabilities, 
conditions and penalties incident there- 
to, in the same manner as the original 
subscriber or holder would have beea. 
And upon a sale of such stock in satis- 
faction of any debt for which it is 
pledged the purchaser shall have the 
right to compel a transfer of such stock 
upon the corporation books and the de- 
livery of a proper certificate therefor. 
That all laws or parts 
and 





“Section 2. 
of laws inconsistent herewith be 


the same are hereby repealed.’ 

“In Sproul vs. Standard Plate Glass 
Co., 201 Pa. 103, 50 Atl. 1003, the de- 
fendant was a manufacturing corpora- 
tion, and claimed a lien upon stock to 
which Sproul was entitled for a debt 














contracted prior to the passage of the 
act of 1895. It was held that the act 
had no retroactive effect so as to 
change the rights of the parties prior 
to the passage of the act, but Mr. 
Justice MircuHeit, in construing th 
act, said: ‘The act of June 24, 1895 
(P. L. 258), provided for the transter 
of certificates of stock at the pleasure 
of the holder as the by-laws may pre- 
scribe, “subject to all payments due or 
to become due thereon,” and then con- 
tained the provision in regard to pur- 
chasers of sales, in satisfaction of debt. 
* * * The only repealing clause is 
the general one of all laws inconsistent 
herewith, but as the act of 1895 is 
upon the same subject and in a large 
part in the same words as section 7 
of the act of April 29 1874 (P. L. 
78), but gives an absolute right of 
transfer inconsistent with the necessity 
of consent by the board of directors 
this requirement of the act of 1874 is 
necessarily repealed.’ 

“In the present case the question dif- 
ers from the question in Sproul vs. 
Plate Glass Company, in that the stock 
is that of a bank of discount and de- 
posit organized under the act of 1875. 
and not under the general corporat‘on 
act of 1874. Prior to the act of 1895, 
corporations, including banks of dis- 
count and deposit, were vested witn 
lien upon their stock for an indebted- 
ness owing by a stockholder to the cor- 
poration. The act of 1895 favors the 
sale and transfer of stock, and avoids 
anything tending to hamper such trans- 
actions. The act regulates the issue 
and transfer of stock by companies in- 
corporated under the laws of the com- 
monwealth. Company and corporation 
are commonly used as interchangeable 
terms. Manifestly ‘companies’ used in 
connection with the words ‘incorpo- 
rated under the laws of this common 
wealth’ related to corporations and in- 
cluded banks of discount and deposit 
It has not been the policy of the lew 
to encourage loans by banks of is- 
count and deposit to stockholders. It 
is specifically provided that a bank 
shall not take as security for any loan 
or discount a lien on any part of its 
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capital stock, but the same security, 
both in kind and amount, shall be re- 
quired of persons, shareholders, and 
nonshareholders. Clearly the purpose 
of the act of 1895 was to facilitate the 
transfer of stock, not only to a pur- 
chaser in ordinary course, but to a 
pledgee and to a purchaser at a sale had 
upon a pledge given in security for a 
debt. It gives ‘an absolute right of 


sale’ inconsistent with the right of the 
bank to refuse a transfer or to retain 
the stock until the dividends, interest, 
and profit shall discharge an indebted- 
ness due by the stockholder, and the 
provisions of section 21 of the act of 
1876 are necessarily repealed. 


STOCK 


LIEN OF BANK UPON——DISCHARGE OF. 


Supreme Court of Oklahoma, November 14, 
1911. 


ARDMORE STATE BANK VS. MASON. 


(Syllabus by the Court.) 


A purchaser of bank stock may compel, 
by bill in equity, the transfer of the same 
on the books of the corporation, or he may 
sue in conversion and damages for the fail- 
ure to so transfer. 

Where a general demurrer is filed to a 
petition, if any paragraph states a cause of 
action, the demurrer should be overrused. 

The statute requiring the pledgee, before 
the sale of pledged property, to give notice 
and sell same at public auction, was enacted 
for the benefit of the pledgor, and he may 
waive, by stipulation, both the notice and 
the public sale, anu in that event a private 
sale is valid. 

McL. owned ten shares, fully paid up, in 
the A. State Bank. On June 24 he was in- 
debted to said bank for borrowed money in 
the sum of $2,000. On the same day he bor- 
rowed $5,255 from the F. State Bank, and 
secured the same by pledging, among other 
things, his ten shares of stock in the A. 
State Bank. On June 25 he paid in full his 
indebtedness to said A. State Bank, and 
trom June 25 to July 8 he was not indebted 
fo it in any sum whatever. On the latter 
date he borrowed $1,500 from the A. State 
Bank. During the time in which he was not 
indebted to said bank, actual knowledge was 
viven to said bank of the pledging of his ten 
hares of stock to the F. State Bank, yet, 
vothwithstanding such knowledge, the last 
‘oan of $1,500 was made. The contract of 
‘ledge stipulated that upon default of pay- 


163 


ment of the principal sum the pledgee 
might sell the pledged stock without notice 
and at private sale. On November 12 plain- 
tiff bought, at private sale, the said shares 
and thereafter presented the same to the 
A. State Bank and demanded that the cer- 
tificate be canceled and a new certificate be 
issued, and that the said shares be trans- 
ferred on the books of such A. State: Bank, 
which was refused on the grounds that 
McL., the original owner and pledgor, was 
then indebted to said A. State Bank, and 
that said bank had a statutory lien on said 
stock for such indebtedness, and also for 
the further reason that the by-laws of said 
A. State Bank prohibited a transfer of 
stock by its stockholders who were indebted 
to said bank either as principal or surety. 
Held: 

First. That the statutory lien which the 
A. State Bank had against such stock on 
June 24 was discharged when the owner of 
such stock on June 25 paid all his indebted- 
ness to said bank; and 

Second. That after June 25 and up to 
July 8, when McL., the owner of such stock, 
was not indebted to said bank, he had a 
right to sell, assign or transfer by way of 
pledge the said stock, and that the same was 
free from statutory lien; and 

Third. That when said A, State Bank, with 
knowledge of the pledge, again made McL. 
a loan, it did so at its peril, and that it was 
not entitled to priority lien on such stock 
as against the pledgee who had received such 
stock in hypothecation when there was no 
indebtedness to the issuing bank at the time 
when its second credit was extended to said 
McL., and that such subsequent loan to 
said McL. by said A. State Bank made its 
statutory lien subsequent and secondary to 
that of the pledgee of such stock; and 

Fourth. The pledgee, by virtue of the 
stipulation between the parties, had a right 
to sell such pledged stock at private sale, 
without notice, on November 12, and _ the 
purchaser became the equitable owner and 
entitled to the legal title to said stock by 
having the same transferred on the books of 
the said A. State Bank; and 

Fifth. The by-laws of said bank which 
prohibited the sale of stock by a stock- 
holder while indebted to the bank, was made 
for the benefit of the corporation, and its 
provisions do not apply to bona fide pur- 
chasers of. stock in good faith at pledgee’s 
sale, especially when the corporation has 
actual knowledge of the pledge and such 
pledge was made at a time when there was 
no statutory lien on the pledged stock, and 
the indebtedness by which the bank now 
claims its lien was created after the stock 
was pledged. 


HIS was an action against the Ard- 
more State Bank to compel the 
transfer on its books of certain shares 
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of stock purchased at a pledgee’s sale. 
The facts and points decided are stated 
in the official svllabus above. 


CHECK 


FORGERY—PERSONS OF SAME NAME. 
Supreme Court of Mississippi, May 6, 1912. 


THOMAS VS. FIRST NATIONAL BANK OF GULF- 


PORT. 

Where a check reaches the hands of a 
person of the same name as the payee and 
this person indorses his name on the check 
and obtains the money thereon, such in- 
dorsement is a forgery, and is no protec- 
tion to the bank cashing or paying the 
check. 


[’ 

white man of the name of J. S. 
Thomas came into the possession of a 
negro of that name, who indorsed the 
same, and obtained the money thereon 
from the First Nat. Bank of Gulfport, 
where he had a deposit. 

Mayes, C.J. (omitting part of the 
opinion): The question in this case is 
simply this: Where there are two peo- 
ple of the same name, and a check, by 
accident, reaches the hands of the 
wrong person, and the person wrong- 
fully obtaining the check indorses his 
name on same and receives the proceeds 
from an innocent third party, is such 
an indorsement a forgery, and is the 
innocent party protected as against the 
true owner? The trial court held that 
it was not such a forgery as would 
fasten any liability on the bank, and 
from this judgment this appeal is 
taken. 

There seems to be little dissent in 
the authorities; almost, if not quite all, 
the authorities holding that under such 
circumstances the party paying the 
check to the one forging the indorse- 
ment is not protected. Under such cir- 
cumstances, it is nothing but a forgery. 
The true owner of the check is not 
placed beyond the protection of the 
law because some unscrupulous person 
of the name lives in the same 
town with him. The true owner has 
never parted with his title, and _ his 
property is not to be taken away from 


this case a draft intended for a 


same 


THE BANKERS MAGAZINE 


him without his consent merely because 
the check happens to fall into the 
hands of another of the same name. 
Banks taking checks must know the 
true parties claiming to own them—in 
fact, who do own them—and they act 
at their peril. Where there are two or 
more persons of the same name, it can- 
not be anticipated that one of them 
will commit a crime and forge the name 
of the other to an instrument which 
may have accidentally come into his 
hands. The true owner of the check 
was guilty of no sort of neglect which 
would operate as an estoppel on him. 
He had a right to have his mail sent 
to him at the general delivery at Gulf- 
port. 

In the case of Beattie vs. National 
Bank of Illinois (174 Ill. 571), the 
court holds that: “Where a bill is 
payable to the order of a person, and 
another person of the same name of the 
payee gets hold of it and indorses it to 
a party who takes it in good faith and 
for value, such party acquires no title 
to the bill. If the indorsement, so 


made by a person who is not the real 


payee but has the same name as the 
with full knowledge that he is not the 
real payee, and with intent to perpe- 
trate a fraud, his indorsement cannot 
be regarded otherwise than as a for- 
gery.” To the same effect are many 
cases cited in the opinion in the above 
case. 

It is true that Mr. Morse, in his 
work on Banks and Banking, at page 
851, states in his text that under such 
circumstances he does not think that 
the rule announced above is correct; 
but he admits in this same text that, 
“though the propriety of the rule may 
be criticised, it must be admitted that 
it lays down the only adjudicated law 
in the premises, except a remark made 
in an old case in New Hampshire” ; 
and he further says, “The only Eng- 
lish authority is to the same effect.” 
Mr. Morse’s view is that “the techni- 
eal rule of law declaring the indorse- 
ment under such circumstances a for- 
gery is too strong for the principles of 
justice”; but he is much alone in this 
view. We prefer to follow what seems 





BANKING LAW 


to be the settled authority upon this 
subject, not only because the authori- 
ties are that way, but because we differ 
from Mr. Morse and believe that the 
principles of justice announced by the 
decisions are more in accord with true 
principles of right than the view stated 
by Mr. Morse. It is difficult for us to 
understand by what principle of right 
a man should have his money or valu- 
ables taken from him because he has 


the misfortune, through no fault of his- 


own, to have the same name as some 
other person in the same town. It is 
dificult for us to understand how the 
true owner of a draft may lose his 
property rights in same by reason of 
the fact that it has fallen into the hands 
of another person of the same name 
and that other person has forged an 
indorsement of his name to the instru- 
ment and obtained money for it when 
the true owner knew nothing about it. 

In the Beattie Case, in 174 Il. 571, 
the court held that the true owner of a 
draft could recover its value where the 
person receiving it had the same name, 
but not the same middle initial. In 
other words, in the Beattie Case, the 


165 


draft sued upon was made payable to 
the order of one George A. Bent, when 
in truth it was intended for George P. 
Bent. The draft was mailed to George 
A. Bent, and George A. Bent received 
it and indorsed upon it his own name 
and sold it to a purchaser in good 
faith; but the court held, notwithstand- 
ing this, that the purchaser got no title, 
saying: “It is true that the real and 
intended payee of the draft was named 
George P. Bent; but the fact that the 
name of the real owner and the name 
of the fraudulent possessor of the 
draft differed, so far as the middle let- 
ter of the name is concerned, does not 
make the case other than a case where 
the real name of the payee and the 
name of the assumed payee are the 
same. This is so because the law does 
not regard the middle initial as a part 
of a person’s name, but only recognizes 
one Christian name of a party.” 

It is readily seen that the above case 
is a stronger case than this one because 
there was a difference in the name; 
that is, a difference in the initial. But 
in this case there was not such a differ- 
ence, but the name was identical. 


REPLIES TO LAW AND BANKING QUESTIONS 


Questions in Banking Law — submitted by subscribers — which may be of sufficient general 
interest to warrant publication will be answered in this department 


RE-DISCOUNTS — AUTHORITY OF 

CASHIER—BORROWING FUNDS 

Lovisvitte, Ky., July 21, 1912. 
Editor Bankers Magazine: 

Sir: Please inform me, through the col- 
umns of your magazine, whether the cashier 
of a bank has authority to rediscount notes 
of customers held by the bank. 

MERCHANT. 


Answer: It is well extablished that 
the cashier, in virtue of his office, and 
without any express authority from the 
directors, may borrow money for the 
bank, since as financial agent of the 
bank he has the duty of paying its 
debts and meeting its obligations, and. 
having the power to borrow, he has 
necessarily the power to bind the bank 
for the repayment of the money, and to 
secure the obligation by a pledge of 


the paper belonging to the bank. 
(Citizens Bank vs. Bank of Woddy, 
126 Ky. 169.) In the case cited the 
Court of Appeal of Kentucky said: 

“Obviously a bank cashier has au- 
thority, when he finds his cash running 
low at the close of a day’s business, to 
borrow cash from another bank upon 
collateral to make ends meet; and, if 
he foresees that he may get in this con- 
dition, he may make such a loan in ad- 
vance.” 

And in West St. Louis Savings Bank 
vs. Shawnee County Bank, 95 U. S. 
557, the Supreme Court of the United 
States said: 

“Ordinarily, the cashier, being the 
ostensible executive officer of a bank, 
is presumed to have, in the absence of 
positive restrictions, all the powers 
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necessary for such an officer in the 
transaction of the legitimate business 
of banking. Thus, he is generally un- 
derstood to have authority to indorse 
the commercial paper of his bank, and 
bind the bank by the indorsement. So, 
too, in the absence of restrictions, if 
he has secured bona fide re-discount of 
the paper of the bank, his acts will be 
binding because of his implied power 
to transact such business.” 


USURY — NATIONAL BANK — SUIT 
ON NOTE 
Omata, Nes., July 22, 1912. 
Editor Bankers Magazine: 

Sin: A is a customer of a bank and has 
been in the habit of borrowing from the 
bank. A good deal of his paper has been 
renewed from time to time, he paying the 
interest in cash upon each renewal. The 
bank has now refused to further renew, and 
may have to bring suit upon the last note, 
which is now overdue. The interest paid by 
A was more than the legal rate, and_ his 
lawyer has threatened to set up usury if the 
bank will not accept the compromise which 
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he offers. The question which we would like 
you to answer is this: If we should sue A, 
could he offset against the note all the in- 
terest which he has paid us on the various 
renewals ? CASHIER. 


Answer: As this question 
from a national bank, the question 
must be governed by the National 
Bank Act. The law in such eases is 
now well settled. Where the bank sues 
to recover the loan it cannot, if there 
has been usury, recover any interest at 
all, but only the principal of the loan. 
Barnet vs. Muncie Nat. Bank, 98. But 
where, as in this case, the interest has 
been paid, and the bank seeks to re- 
cover only the principal, the borrower 
can not set off or counterclaim any of 
the interest which he may have paid. 
Haseltine vs. Central Nat. Bank, 183 
U. S. 182; Norfolk Nat. Bank vs. 
Schwenk, 46 Neb. 381. The borrower, 
however, is not without a remedy in 
such case. He is entitled to sue the 
bank to recover twice the amount of 
the interest he has paid within the last 
two years. First Nat. Bank vs. Watt, 
184 U.S. 151. 
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INVESTMENT QUALITIES 


By E. C. Church, of The Rollins Magazine 


HE investor, to secure the utmcst 
advantage from the use of his 
funds, has a few basic points to con- 
sider. All investment bonds possess to 
some degree the following qualities: 
Safety of principal, security of interest, 
satisfactory income, marketability. All 
of these qualities enter into the cost of 
a bond and have to be paid for by the 
investor, and it behooves him to com- 
bine in high degree those qualities that 
are essential to him to the limitation of 
those that he does not need. In this 
way he will realize the greatest benefit 
from his investment. 


Investors need, primarily and above 
all else, security of principal—the cer- 
tainty of the return of their invested 
capital at maturity. There are some 
bonds, which are bought by business 
men of means who feel that they can 
afford to take a considerable risk on 
the chance of making a large proiit, 
that do not possess this quality. They 
cannot, however, be classed as invest- 
ments. 


Security oF INTEREST. 


Security of interest really means reg- 
ularity of interest. 


There are some 
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Three Special Tours to the 
THIRTY-EIGHTH ANNUAL CONVENTION 


American Bankers’ Association 
Detroit, September 9-14, 1912 


UNDER THE OFFICIAL APPROVAL OF THE TRANSPORTATION COMMITTEE OF THE 
NEW YORK STATE BANKERS’ ASSOCIATION 


via 


New York Central Lines 


Tour “A” Yellowstone Park, Salt Lake and Colorado 


All Expense Plan, $250.00 
Leaving New York August 24th, visiting Yellowstone Park, Salt 
Lake and Colorado Rockies, reaching Detroit Sunday, September 8th. 
Leaving Detroit Saturday, September 14th, on the new steamer ‘‘City 
of Cleveland,” across Lake Erie, connecting at Buffalo with Special 
Train arriving New York Sunday, September 15th, at 6.00 P. M. 


Tour “B” Special Train and Steamer to Detroit 


Leave New York by Special Train Saturday, September 7th, 10.30 
A.M., for Buffalo, thence new palatial steamer ‘‘City of Detroit [11” 
for the trip across Lake Erie, arriving Detroit 10.00 a. M., Sunday, 
September 8th. Returning, leaving Detroit Friday, September 13th, 
at 12.00 MIDNIGHT. Arriving New York 3.00 p.M. Saturday, Septem- 
ber 14th. Fare for round trip, $25.90. Pullman accommodations, 
stateroom on steamer and meals extra. 


Tour “C” Direct All Rail to Detroit and Return 


A section of the famous ‘‘Wolverine” will leave New York Sun- 
day, September 8th, at 5.00 p. M., arriving Detroit 7.15 A. M. Monday. 
Returning, leaving Detroit Friday, September 13th, at 12.00 MID- 
NIGHT, arriving New York 3.00 P.M. Saturday, September 14th. 
Fare for round trip, $25.90. Meals and Pullman accommodations 
extra. 

Space on any of the above tours, and additional information 
may be had by addressing 


W. V. LIPSEY, Gen. East. Pass. Agt., L. F. VOSBURGH, Gen. Pass. Agt., 
G. W. HIGGINS, Passenger Agent, W. R. BARNET, Asst. Gen. Pass. Agt.. 
1216 Broadway, New York. Grand Central Terminal, New York. 


Transportation Committee 
NEW YORK STATE BANKERS’ ASSOCIATION 
Walter E. Frew, 
Joseph T. Talbert, William ©B. Purdy, 
Charles N. Harris, Robert L. Fryer. 


























Gas and Electric Companies. 


Railroad Stocks and are more closely held. 


Electric Company 


received its 5 per cent. dividend. 
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We offer a small block of Participating 5 per cent. Preferred Stock of a large Gas and 
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Requirements and is entitled to share equally with the Common Stock after the Common has 


We Recommend These Shares, as in our opinion a Safe Investment in which there is an 
unusual opportunity for Increase of Principal and Income. 
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30 Pine Street, New York 











bonds secured by tangible property of 
ample value, but so susceptible to pass- 
ing conditions that a temporary default 
of interest is liable to occur. A pur- 
chaser of this sort- of a bond may 
eventually get both principal and in- 
terest. It is not, however, the province 
of a reliable bond house to deal in 
bonds of this nature, and only people 
of ample income who will not be em- 
barrassed by a delay in payments can 
afford to purchase them. 


Income YIELD. 


There is an old adage in investment 
matters that the higher the interest 
vield, the greater risk the investor 
undertakes. This is true in a broad 
sense, but is very misleading if taken 
literally, as there are many exceptions. 
The price of securities, as of everything 
else in which there is a free market, 
depends upon supply and demand. 
There are many securities, which a 
banking house will find after a thor- 
ough investigation, which combine safe- 
tv of principal and interest, but which 
do not command at the time a high 
price on the market, because they are 
comparatively unknown. The security 
may be more ample than in some issue 
which has long been before the public 
ind with which the public feels ac- 
quainted, but the price will be lower, 
onsequently the income yield higher, 
than in the case of a better known is- 
sue. In obtaining securities of this 


sort, the well established and experi- 
enced bond house performs a distinct 
and dual service—to the investor in 
providing him with desirable securities 
that will yield more than he could ob- 
tain for himself with equal safety, and 
to the municipality or corporation is- 
suing the bond, in furnishing them the 
funds with which to progress and de- 
velop. 
MARKETABILITY. 

The marketability of a security is 
measured by the ease with which it can 
be converted into cash. In a_ broad 
way, the larger the issue the greater 
the marketability, as large issues are 
more widely distributed, and conse- 
quently their merits are known to a 
greater number of individuals in a 
greater number of markets. Marketa- 
bility is especially desirable to banks of 
discount, fire insurance companies and 
for the investment of the surplus of 
business houses, as any of the foregoing 
might suddenly be called upon to fur- 
nish substantial sums on short notice in 
the course of their every-day business. 
Few people realize how much an in- 
vestor pays for great marketability. 
The majority of investors do not need 
this quality in a high degree. Any one 
having a few thousand dollars invested 
in bonds has nearly always established 
sufficient credit to enable him to borrow 
money quickly either on his unsecured 
note or with the bonds as collateral. It 
is seldom necessary, however, for the 
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ordinary individual to raise any sum 
of money within a few hours, so that 
an investment that does not possess 
great marketability is really more desir- 
able for most of us, as there is no sense 
in paying for a quality which amounts 
to a loss of one-half of one per cent. 
or more in income, unless that quality is 
primarily required. It should be re- 
membered that some of the most mar- 
ketable bonds do not possess security 
of principal and interest to a great de- 
gree, but are traded in heavily on ac- 
count of their speculative possibilities. 

Many investors make the mistake of 
demanding a bond that is listed on some 
Stock Exchange. The listing of a se- 
curity on ar Exchange means nothing 
of itself. It is true that some of the 
most active issues are listed, but it is 


also true that many readily marketable 
issues are not listed. Moreover, a great 
many of the bonds listed on the Ex- 
changes are exceedingly inactive and do 
not command as ready a market as 


other securities not so placed. The 
ideal market for an investment bond is 
one that has been established through 
the distribution of the issue by a re- 
sponsible bond house. A bond issue 
that is distributed in this manner goes 
into the hands of investors who seidom 
wish to sell, consequently the market 
is not afterward depressed by numerous 
offerings by holders whose financial 
strength was not equal to their commit- 
ments. The bond house having an es- 
tablished clientele covering the invest- 
ment markets is able to place securities 
regardless of conditions that are local 
to any one market, and such a house 
feels a responsibility to its clients in 
finding a market for their securities 
should they ever wish to realize: on 
them. Moreover, an investor in bonds 
issued by such a banking house, while 
not paying for marketability, very of- 
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ten finds in the matter of a few years, 
that his bonds have acquired a broad 
market which cost him nothing when he 
made his investment. 


ADVICE. 


Any one desiring to make invest- 
ments should go to his bond house with 
an open mind, tell for what purpose 
the investment is made and in what 
shape his other investments stand, and 
be disposed to accept the recommenda- 
tion made him in the same way that he 
is disposed to take the advice of his 
lawyer, doctor, architect, or any other 
expert he may consult. We do not 
mean that an investor should blindly do 
whatever his banker tells him, but we 
do believe that many investors, by en- 
tertaining prejudices for and against 
certain lines, do not realize the most 
for their money. We knew of an in- 
vestor who would not buy the bonds of 
a certain public utility, because he had 
years ago owned some real estate in 
that city on which he had lost money, 
regardless of the fact that the public 
service corporation had been long es- 
tablished, and was exceedingly prosper- 
ous and that the bonds had a valuable 
equity behind them. There is another 
class of investors who are willing to 
take the recommendation of some friend 
whose knowledge of the security in 
question is superficial as compared with 
the knowledge of his banker, acquired 
through an examination that may have 
cost several thousand dollars. 

The training and talent developed in 
the modern bond house places its men 
on the same standing as experts in other 
professions, and their advice is entitled 
to the same consideration and respect 
that you would accord to your lawyer 
or your physician, for in the last analy- 
sis the interests of a good bond house 
and its clients are identical. 
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FUTURE OF RAILWAY STOCKS 


By Frank W. Noxon, Secretary Railway Business Association 


A WITNESS in a freight rate hear- 

ing before the Interstate Com- 
merce Commission was asked whether 
the average winter’s expenses of his 
railroad would be like those of the 
year then just passed. Remembering 
his Lincoln, he replied: “It would be 
like that if that was what it was like. 
You never can tell.” 

Some prophets are predicting that 
railroad stocks have no future because 
railways will not be permitted earnings 
sufficient for satisfactory dividends. It 
will be like that if that is what it is 
like—but is that what it will be like? 


Farr Rates. 


To think that railways will not be 
permitted by the public earnings suffi- 
cient to serve that public is to assume 
that the American business world will 
be permanently bent on suicide. To ac- 
cept that theory you have to believe 
business’ men incapable of understand- 
ing that when an enterprise, even a 
railroad, with more business than it 
can do, refrains from enlarging its 
plant proportionately, it refrains be- 
cause the profit on business now done 
is too narrow to warrant the extension 
or to attract the capital. You have to 
believe that shippers will oppose the 
strengthening of railway income even 
though they know such opposition spells 
a weakening of their own income. 

When the railway official dreams 
about the industrial traffic commission- 
er he may from ancient habit still see 


him with hoofs and horns, just as some 
shippers may have night visions of a 
railroad president exhaling flames; but 
rosy-fingered Phoebus paints a milder 
portrait. Nobody is well informed as 
to the value of American railway 
stocks who does not know that the 
study of earnings as they bear on ade- 
quacy of facilities, has been taken up 
in a systematic way by organizations of 
shippers and that the traffic commis- 
sioners of concerns and of trade bodies 
are giving careful attention to the sub- 
ject. 
LEssENING THE FRIcTION. 


The Railway Business Association, 
whose purpose is to promote conciliation 
between the public and the railways 
and whose permanent and active ef- 
forts are themselves an important 
factor upon which to base optimistic 
views, has for many months sought the 
sentiment of shippers in all parts of 
the country. Inumerable evidences 
demonstrate that the period of harsh 
friction is past. 

The National Industrial Traffic 
League has individual members and 
delegates from boards of trade repre- 
senting 80,000 shippers. It was virtu- 
ally that League, though nominally and 
as to funds a temporary committee, 
which managed the successful protest 
against the trunk line advances denied 
by the Interstate Commerce Commis- 
sion in 1911. In point of influence 
with the government in railway matters 
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the Learue is without doubt the most 
powerful organization and in its field 
practically the only organization. It 
represents not only very large shippers 
but shippers of all sizes, the smaller 
concerns having developed a co-opera- 
tive method of dealing with the rail- 
roads through traffic bureaus which in 
turn send delegates to the League. 

This body is, on the whole, a 
thoughtful, deliberative and construc- 
tive body. For several years its presi- 
dent was J. J. Lincoln, traffic director 
of the Merchants’ Exchange in St. 
Louis and now manager of the newly- 
created Traffic Bureau of the Mer- 
chants’ Association of New York. Mr. 
Lincoln, in supporting in 1910 before 
the Senate Committee on Interstate and 
Foreign Commerce amendments to the 
Interstate Commerce Act, on behalf of 
the League, declared that negotiations 
between the railroads and the shippers 
were solving many problems, “conclu- 
sions being reached which are not issued 
in the shape of orders, but are ap- 
proved by the Commission on the facts 
developed.” There had been, he said, 
“faults on the part of the shippers and 
faults on the part of the carricrs, and 
they have been corrected . .... . 
We are not asking for low rates, brt 
for stability of rates and reasonable 
rates; rates adjusted to our competi- 
tion; but stability of rates.” 

In 1912 J. M. Belleville of the 
Pittsburgh Plate Glass Co., who had 
heen chairman of a highly successful 
Freight Claims Committee, was elect- 
ed president of the League. The 
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League has long systematically urged 
its members to do their part in such 
matters as good packing and marking 
of freight and prompt unloading of 
ears. Mr. Belleville advocates a much 
closer coéperation between the rail- 
roads and the shippers than has vet 
been evolved. Coéperation has already 
wrought miracles with the freight claim 
problem. It is his idea that systematic 
conferences in the various traffic areas 
will serve to iron out other wrinkles by 
educating each side to the necessities of 
the other. Mr. Belleville, on the ques- 
tion of rates, strongly favors the most 
liberal attitude by shippers. This is in 
justice to those who have already in- 
vested in railway securities, but still 
more in the interest of the shippers 
themselves. They cannot in his judg- 
ment have facilities and prompt deliv- 
eries unless the roads have the financial 
resources with which to keep up re- 
placements vigorously and to attract 
capital for additions. In electing him 
president his colleagues were thorough- 
ly aware of his position on this ques- 
tion and his unanimous choice to the 
position can be taken in no other way 
than as an expression of liberal and 
constructive policy. 

Constituent organizations during the 
spring of 1912, following an acute 
car shortage in February and March, 
adopted resolutions directing attention 
to the connection between car shortage 
and industrial calamity, between 
meagre railway earnings and inability 
of the railways to provide adequate fa- 
cilities. 
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Tue RaILways AND THE PUBLIc. 


The public has taken control of the 
roads, and in doing so has enjoyed a 
reduction in temperature and acquired 
a sense of responsibility for results. 
Much remains to be done by way of 
education. Many shippers still have a 
lingering superstition that nothing 
which injures a railroad can fail to 
benefit the public and that all railway 
men are in the nature of the case ras- 
cals whom it is everybody’s patriotic 
duty to harass as a matter of general 
retaliation for sins which their fathers 
committed. A few railway executives 
wear with some awkwardness the new- 
style robe of conciliation and still chafe 
under the yoke of regulation. The 
more enlightened view, however, has 
permeated both sides. Most railway 
managers know that coédperation is de- 
sirable and essential. They understand 
that the shippers in their organized ca- 
pacity can easily prevent, as they did 
in 1910, any concessions which they be- 
lieve to be ill-considered or unneces- 
sary. They also now have reason to 
hope that any fair and reasonable 
showing of necessities will result in the 
acquiescence of the shippers in what- 
ever plan of rate readjustment may be 
necessary in order to strengthen rail- 
way resources. 

To say that railway stock will be a 
good investment in the future is only to 
say that railway stock will be in the 
future a necessary adjunct to the pro- 
cess of providing facilities. Nobody 


wants to see American railways re- 


duced to the British standard of bond- 
heavy capitalization. Even if railways 
did desire to continue increasing their 
capital by creation of funded debt, 
many of them, including those travers- 
ing areas of densest traffic, now lack 
the unincumbered physical property up- 
on which to base such issues. Stock is 
their principal recourse. If the sale 
of railway stock is necessary to the 
prosperity of the United States, and 
it certainly is, then the common sense 
and enlightened self-interest of the 
business men of the United States may 
be depended upon to make the sale of 
railway stock possible through whatever 
policies affecting revenues the case 
may require. 
COMMON SENSE ON THE COST 
OF LIVING 
S° far as the price of wheat, corn 
and cotton is concerned, say Nel- 
son, Cook & Co., the law of supply and 
demand is very much more respon- 
sible for the advance in prices than 
is the increase in the production of 
gold. The large increase in the pop- 
ulation of this country has not been off- 
set by an increase in an area of land 
cultivated or in the amount of crops 
produced. The government census 
shows that the population of this coun- 
try in the year 1900 was 75,994,575 and 
in 1910, 91,972,266, an increase of 21 
per cent. Furthermore, the increase in 
urban population was 34.08 per cent., 


while the increase in rural population 
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was only 11.02 per cent. Rural popu- 
lation includes those dwelling outside 
of incorporated towns having as many 
as 2,500 inhabitants. During this pe- 
riod the land in farms increased only 
4.80 per cent., while the improved area 
increased 15.40 per cent. The increase 
in grain area in 10 years was 3.05 per 
cent. and the increase in grain produc- 
tion only 1.07 per cent. Thus it will be 
seen that while the population has been 
increasing very greatly, the cities have 
been filling up much more rapidly than 
the country districts, and that the 
amount of land under cultivation has 
increased very little in proportion to the 
increase of population. 

Can there be any better explanation 
of the advance in food products than 
this comparison of the increase in pop- 
ulation with the increase in land under 
cultivation and in crops produced? And 
does this not to a large extent explain 
the increase in the money value of ce- 
real crops which amounts to 80 per 
cent.? The per capita production of 


CONSERVATISM 


cereals in 1899 was 58.4 bushels; in 
1909 it was 49.1 bushels, a loss of nine 
bushels per capita. The comparison of 
the ten years’ period shows that the 
wheat area declined 16 per cent. but 
the value of the wheat crop increased 
from $369,945,320 in 1899 to $657,- 
656,801 in 1909; an increase of 77.8 
per cent. The corn area increased 3.7 
per cent., while the value of the corn 
crop increased 73.7 per cent. Oats in- 
creased 19 per cent. in area and 6.8 per 
cent. in production and 91 per cent. in 
value. Hay increased 17.2 per cent. in 
acres, 23 per cent. in production and 
70 per cent. in value. Cotton increased 
32 per cent. in area, 11.7 per cent. in 
production and 117 per cent. in value 
of the crop comparing the year 1900 
with the year 1909. The Department 
of Agriculture records the fact that 
the number of cattle raised in this coun- 
try is 2,400,000 less than it was one 
year ago, and that there were 1,200,000 
less sheep than were raised in the pre- 
vious year. 


IN INVESTMENT 


By S. W. Straus, of S. W. Straus & Co. 


HE public loves the spectacular. 

It gives ten times the attention 

to the newspaper report of the stock 

gambler who makes a million dollars 

by a bold speculation in Wall street 

that it gives to the example of him 

who amasses a fortune by slow, care- 

ful, prudent steps, considering each 

step before it is taken and making no 
false ones. 

The idea of making a large amount 
of money by a single stroke is fasci- 
nating enough, and is far more attrac- 
tive to the unthinking than the notion 
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of building up such a sum by the 
steady accretions of years. But there 
is one factor always overlooked by 
those who admire and envy the spec- 
tacular and victorious strokes of the 
speculator in stocks—that while he has 
made a million dollars, someone else 
has lost an equal sum. He has guessed 
right on the trend of stock prices; 
others have guessed wrong. He wins. 
Someone else has lost. His dollars are 
gained at the cost of another. He has 
created no real value. 





INVESTMENTS 


WINNER AND Loser. 


For every gain in stock speculation, 
therefore, there is an equal loss, and 
no man who speculates in the market 
for shares can say with the slightest 
degree of certainty that he is not going 
to be the loser. Right at the start, 
there is an equal chance against the 
speculator. And the weight of chance 
against the man who makes a habit or 
a vocation of speculation, day in and 
day out, is enormous. 

Speculation in stock is like specula- 
tion in mines. There are a few bril- 
liant examples of success. There are 
many brilliant examples of utter and 
pitiable failure. What becomes of the 
losers in the stock market? Look at 
the eager, bitter, disappointed faces 
around the tickers in second-rate brok- 
erage offices and find the answer. What 
becomes of the losers in mining? Look 
at the hillsides and see the aging pros- 
pectors, plodding, digging, blasting, 
moving from one camp to another and 
one mountain-side to another, pathetic- 
ally hoping against hope for a “lucky 
strike’”—and find the answer. 

The average man of good common 
sense will not buy groceries at a store 
where he has to gamble on the quality 
and healthfulness of the food supplies 
there. In like manner, where his 
money is concerned, he will not gamble 
with it and take a large chance of 
losing it for a small chance of striking 
it rich. 

A Lesson LEARNED. 


Civili- 


The world is growing better. 
zation is becoming more civilized. The 
American people have learned many 
lessons and are learning more all the 


time. And in nothing has the lesson 
learned been more impressive than in 
the affairs of money and investment. 
Go back to the times just before the 
Civil War. The only sound investment 
generally known was the first mort- 
gage on improved real estate. Mort- 
gages were made direct from mort- 
g:gor to mortgagee. The man who at- 
tempted to fill the functions of the 
modern investment banker, to make 
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carefully selected loans, to surround 
them with proper safeguards, and sell 
these loans to investors, would have 
starved to death. Fraud was rife. The 
very money in daily use was an object 
of suspicion. “Wild cat banks,” scat- 
tered through the country, issued bank 
notes of doubtful value, and no man 
dared take a greenback without care- 
fully scrutinizing it. Many, indeed, 
would take no money but gold and sil- 
ver. The transmission of funds to a 
distance was attended with many diffi- 
culties. The modern machinery of 
eredit and exchange was hardly even in 
its infancy, and outside of New York 
and Boston, was practically unmade. 

Contrast such a period with the pres- 
ent. Now, the money of the nation is 
so far above suspicion that questioning 
it would be like questioning the moral 
worth of the Ten Commandments. The 
banks are sound and command so much 
confidence that the finding of an un- 
sound one is a nine days’ sensation. 
Funds can be sent long distances with 
perfect safety, at home and abroad, at 
the slightest of cost. And the prin- 
ciples of sound investment, formerly a 
closed book, are becoming generally 
understood, and the great national 
magazines are educating the people, 
week by week and month by month, to 
distinguish the true from the false, the 
safe from the unsafe. 

Now the investor may go to the con- 
servative and reputable investment 
bank, relate his circumstances, state the 
amount of money he has to invest, and 
receive experienced and disinterested 
advice as to what investments are best 
suited to his particular needs—advice 
that truly serves his own best interests. 
And of safe investments there is such 
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great variety that the only difficulty 
lies in choosing. 

The day of the get-rich-quick swin- 
dler is passed and gone. The people 
are educated beyond him and_ see 
through his shallow artifices. There is 
no longer need for the pathetic words 
of the woman who had lost all she had 
in mining stock: “I didn’t know where 
else to put my money.” 

In other words, the world of finance 
and the individual investor have alike 
grown conservative. He who seeks an 
investment that is safe, that will not 
lose its value, and that will bring him 
in a reasonable return on his money 
has no difficulty in finding what he 
wants. The investor has come to real- 
ize that he cannot get twenty per cent. 
and safety. He has learned that one 
cannot get perfect security, stability in 
value, a high income, and instant con- 
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vertibility into cash, in one and the 
same investment. If he invests in gov- 
ernment bonds he must sacrifice income 
and content himself with three per 
cent. or less to gain an excess of safety 
and instant convertibility—and he must 
even sacrifice something of stability 
too, for government bonds, like nearly 
all other bonds listed in the stock ex- 
have declined in value in the 
he buys a 
must still 


change, 
last six or seven years. 

standard railroad bond, he 
with a small income, 


content himself 


four per cent. or thereabouts, to get 
immediate and 
anywhere in the United States, coupled 
with safety. If he safety 
and an income of five and one-half to 
six per cent., he buys first mortgage 
first 


general convertibility, 


insists on 


real estate bonds or mortgage 


loans. 


INVESTMENT AND MISCELLANEOUS SECURITIES 


GUARANTEED STOCKS. 


Quoted by W. E. Hutton & Co., 
Securities, 60 Broadway, 


Dealers in In- 
vestment New York. 
(Guaranteeing company in parentheses.) 


Bid. Asked, 

Albany & Susquchanna (D. & H )..285 254 
Allegheny & West'n (B. R. I. & P.).130 140 
= & Charlotte A. L. (So.R.R.).175 oe 

ech Creck (N. Y. Central) $2 
nel & Lowell (B. & M.) 
Boston & Albany (N. Y. Cen.) 
Boston & Providence 
Broadway & 7th Av. 

(Met. St. Ry. Co.) 
Brooklyn — R. R. 

Co.) 
Camden 

R. R.) 
Cayuga & Susquehanna 
Christopher & lvth St. 

(M. S. BR) 
Cleveland & 
Cleveland & 
Columbus & Xenia 
Commercial Union (Com'! C. 
Concord & Montreal 
Concord & Portsmouth (B. & M.). 
Conn. & Passumpsic (B. & L.). 
Conn. River (B. & M.) 
Dayton & Mich. pfd. 
Delaware & PRound 


Detroit, 
M 


Pittsburg 


Pittsburg Betterment 


Co.). 


cP hila &R ).190 
Hillsdale & & W. (L. S. & 


East Pa (Phila. & Reading) 
Eighth Av. St. R. R. (M. 8S. R 
Elmira & pectpepanpcara sents pfd. 
Cen.) 
Erie & Kalamazoo 
Frie & Pittsburg (Penn. 
Ft. W ayne & Jackson pfd. 

M 


Bid. Asked 
Franklin Tel. Co. Union). ..110 115 
Forty-second oe st. R. R. 
(Met. St. Ry. 
oo: on R. & Bk. Co. 


(West. 


gest < ine k - Ce fe. Bs 
Grand River Valley (Mich. Cent.)..112 
Hereford Railway (Maine Central). 85 
Inter Ocean Telegraph (W. U.). . 98 
Illinois Cen. Leased Lines (Ill. Cen.) 92 
Jackson, Lans. & Saginaw (M. C.).. 80 
Joliet & Chicago (Chic. 
Kalamazoo, Al. & G. Rapids 

& S§&.) 
Kan. C., Ft. 

L& Ss. F 
xc & & . pfd. 
Little Miami (Penn. R. R.) 
Louisiana & Mo. Riv. (Chic. & Atl 128 
— & Birmingham pfd. 4% 

Ry 


Scott & M., pfd. 


Mobile & Ohio (So. Ry.) 

Morris & Essex (Del. 

Nashville & Decatur (L. 

N. Y., Brooklyn & Man. 
Gm &. BR BB) 

N. Y. & Harlem 

N. Y. L. & Western (D. L. 

Ninth Av. R. R. Co. (M. St. 

North Carolina R. R. (So. 

North Pennsylvania (Phila. & 

North R. R. of N. J. (Erie R. 

Northwestern Telegraph (W.U 

Nor. & Wor. pfd. (N.Y.,N.H. &H. ‘ 

Old Colony (N. Y., N. H. & H.). 

Oswego & Syracuse (D. L. & W. 

Pacific & Atlantic Tel. (W. U.) 

Peoria & Bureau Val. (C.R.L&P.) 

Pitts. B. & L. (B. L. EB. & C. Co.) 

Pitts. Ft. Wayne & Chic. (Pa.R.R.) 

Pitts, Ft. Wayne & Chic. special 
(Pa. R. 


Beach =, 
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Bid. Asked. 
McW’'port & Y. 
129 132 


Pitts., McKeesport, 
(P. & L. E. M. S.) 

Providence & Worcester (N. Y., N. 
H. & H.) cocccccccccoccetle® 

(D. & H.)..185 


Rensselaer & Saratoga 
Rome, Watertown & O. (N.Y.Cen.). .. 
Saratoga & Schenectady (D. & H.).160 
Second Av. St. R. R. (M. S. R. Co.) 10 
Southern Atlantic Tel. (W. U.).... 90 
Sixth Av. R. R. (Met. S. R. Co.).. 
Southwestern R. R. (Cent. of Ga.). 
Troy & Greenbush (N. Y. Cent.)... 
Twenty-third St. R. R. (M. S. R.).. 
Upper Coos (Maine Central) 122 
Utica, Chen. & Susq. (D. L. & ods 
United N. J. & Canal Co. (Pa.R.R.). 
Valley of New York (D., L. & W.). 
Warnen R. R. Co. (D., L. & W.).... 


MISCELLANEOUS SECURITIES. 

Quoted by J. K. Rice, Jr., & Co., 

Dealers in Miscellaneous 
St... New York. 


Brokers and 
33 Wall 


Securities. 


3id. Asked. 
Adams Express 
American Brass 
American Chicle 
American Chicle 
American 
Atlantic Fruit & Steamship 
Atlas Portland Cement Com....... 
jabcock & Wilcox 
Borden's Condensed 


Borden's Condensed 
Bush Terminal 
Childs Restaurant Co. 
Childs Restaurant Co. 
Del., 


Com 
Pfd. 
Lack. & Western Coal 
E. I. du Pont Powder Com 
E. I. du Pont Powder Pfd. 
E. W. Bliss Com. 

E. W. Bliss Pfd. 

Gray National Telautograph 
Hudson Companies Pfd. 
Hudson & Manhattan Com 
International Nickel Com.......... 
International Nickel Pfd. 
International Silver Pfd. 
Kings Co. E. L. 

Otis Elevator 

Otis Elevator 

Phelps, Dodge 

Pope Mfg. Com. 

Pope Mfg. Pfd. 

toyal Baking Powder Com. 
toyal Baking Powder Pfd. 
Rubber Goods Mfg. Pfd. 
Safety Car Heating & Lighting.... 
Sen Sen Chiclet 

Singer Manufacturing 
Standard Coupler Com. 
Texas & Pacific Coal 
Thompson-Starrett Com, 
Thompson-Starrett Com. (with ctf.). 
Thompson-Starrett Pfd. 

. S Express 

U. S. Motor Com. 

U. S. Motor Pfd. 

Union Typewriter Com. 
Union Typewriter list 

Union Typewriter 2d 
Virginian Railway 

Wells Fargo Express 
Western Pacific 


CURRENCY AND BANKING REFORM 


T the recent meeting of the Con- 
necticut Bankers’ Association at 
New London, Hosea Mann, cashier of 
the Torrington (Ct.), National Bank, 
criticised the National Reserve Associa- 
tion plan, and made these suggestions: 
I would suggest thé correction of 
what seems a glaring defect in the Na- 
tional banking law, which I will de- 
scribe as “pyramiding reserves,’ per- 
mitting a bank to count as part of its 
reserve a deposit in another bank which 
in turn deposits part of that reserve 
deposit in still another bank. 

For instance, a Connecticut nation- 
al bank must have $15,000 reserve for 
each $100,000 deposits, $6000 of which 
must be cash in vault and balance of 
*9,000 may be deposited in Boston, 
Philadephia, Albany or any other re- 
serve city. Banks in those cities would 
keep one-fourth of this as a reserve, or 
$2,250, but one-half of such reserve 
it can deposit in New York, which 
leaves but $1,125 in cash. Of the 
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$1,125 it deposits in New York such 
New York bank must keep one-fourth 
or $281.25 cash, making a total of only 
$7,406.25 actual cash kept against 
every $100,000 deposits. 

A better plan than this would be to 
require banks to keep even only ten 
per cent. reserve, but to keep that in 
‘ash in vault, which would give $10,- 
000 cash, where only $7,406.25 exists 
now, and no city bank could then be 
placed in jeopardy because of a sudden 
call for this reserve. 

When 25,000 or more banks can sud- 
denly call on New York, Chicago or 
St. Louis currency for the reserve de- 
but 
ex- 


posited in these cities, what else 
trouble of a serious kind can we 
pect at any time? 
New York bankers 
great credit for the way they handled 
the situation in 1907. But why should 
they continue subject to such needless 
strain that could be so easily avoided? 


are entitled to 





THE RADIUM STANDARD AND THE COST OF 
LIVING 


W. J. Lampton, in ‘‘ New York Sun”’ 


ERTAIN experts who 
are supposed to know what they 
are talking about are circulating state- 
ments through the public prints to the 
effect that the excessive cost of living, 
which has become a public menace and 
a private pinch, is due to the  super- 
abundanee of gold—the overproduction 
of the gold mines of the world. Grant- 
ing this to be true, why should the 
overproduction of gold have this dis- 
agreeable effect when everybody _ is 
doing his strenuous utmost to overpro- 
duce everything else to exchange it for 
gold? The answer is easy. Listen: 
Gold is the accepted standard of 
values, that is to say when we mention 
the cost of any commodity in dollars 
and cents it means so many dollars 
and cents in gold. As long as gold was 
not overproduced its character as a 
standard remained unchanged and for 
a specified amount of it, let us say one 
dollar’s worth, we, the people, the con- 
sumers, could get a bushel of wheat, or 
a bag of corn or a sack of potatoes, 
or a day’s labor, or ten pounds of beef, 
or 16 pounds of sugar, or 50 pounds 
of flour, or two days’ rent, or 12 quarts 
of milk, or enough eggs to feed the cat 
or any one, or more of a whole lot of 
necessaries. You see, there was just 
enough gold produced to make these 


economic 


varying commodities balance and the 
producers of them were quite satisfied 
to exchange them on that basis. 


Presently, however, we began to 


raise more gold, everybody being so 
anxious to have a little handy for 
emergencies that all who could get 
away from home went digging for it 
and the inevitable result followed, as 
inevitable results invariably do. Those 
who still produced wheat and corn and 
house rent and flour and labor and so 
forth demanded more gold in exchange 
than when it was scarcer and more 
valuable. They are still at it and the 
condition has not only existed for 
some time but is likely to continue as 
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long as the gold supply is abundant. 
Nor is there anything in sight which 
leads to the conclusion that this abund- 
ance will be abated. Any one can buy 
large quantities of gold mining stock 
in Wall Street any day at a discount 
with a guarantee that the 
trrning the precious metal out by the 
carload or will do so very The 
final outcome will be that ere long we 
shall have all the food products done 
up in tabloid form, as gold coins now 
are, and they will be exchanged for 
gold by the sack, barrel, bushel or 
pound as may be. Thus there will re- 
sult a compulsory change of the stan- 
dard of values and gold will drop into 
the commodity class. 

But we cannot eat gold, and _ the 
standard of value cannot be sacrificed 
to satisfy the cravings of hunger. 
Therefore a new standard must be 
adopted. What shall that standard be? 
The unhesitating reply is radium. 
That alone can save us from financial 
and physical bankruptcy. The _ pres- 
ent value of radium is in round num- 
bers about #2,000,000 an ounce. It 
may vary a few cents one way or the 
other, but two millions flat is near 
enough for the sake of argument. Now, 
with radium as a standard relief looms 
at once upon the sight of the suffering 
The. food tabloid which 
given in exchange for a 


mines are 


soon. 


consumers. 
before was 
sack of gold or a wagon load or a bar- 
rel as the purchaser’s needs were, will 
secure no such quantity of the new 
standard. In fact, a whole trainload 
of wheat wouldn't — bring than 
enough radium to cover the head of a 
pin, and the amount of it required to 
buy a dozen eggs or a bushel of pota- 
toes would have to be searched for in 
the customers’ pockets with a micro- 
scope. Thus shall we return to the 
good old times when a pint of whisky 
was worth a dime and a good farm 
wasn’t worth anything to speak of. 
The new coinage might be of iron, 


more 
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the cheapest of metals, but in each coin 
would be enough radium to establish 
an intrinsic, negotiable value. Not 
much, perhaps, in a cent, and not a 
great deal in a twenty-dollar piece, but 
there just the same, like the travelling 
man’s overcoat in his expense account. 
In this way these iron coins would be 
spared the curse of being fiat money. 
They would even be superior to Uncle 
Sam's powerful promise to pay which 
is behind our present paper money, but 
which foreign financiers cannot see as 
clearly as we can. There would be 
only a few pounds of radium in our en- 
tire circulation—about one hundred 
pounds, to be exact—but it would be 
worth quite as much in exchange as 
five thousands tons of gold now are, 
caleulating gold at $640,000 a ton, and 
a whole lot more if gold should grow 
more plentiful and less valuable, as we 
are told it is now doing. When a man 
ean exchange a bit of radium that 
wouldn’t cover a pinhead for a month’s 


rent, times are bound to improve. In 
any event it will not be as hard work 
for him to carry it to the landlord as 
it now is to lug up enough gold to 
satisfy that greedy individual for a 
month’s shelter. 

Comparatively speaking, we can te- 
day for an ounce of gold, say $20, get 
ten days’ labor, which in return may be 
exchanged for a month’s rent or three 
barrels of flour or twenty bushels of 
wheat or a suit of clothes or other arti- 
cles of necessary consumption. So 
much for the ounce of gold. With an 
ounce of radium, just think of the 
house rent and flour and clothes and 
pie and automobiles and diamonds and 
eggs and butter every poor man could 
have! Then indeed would we have an 
era of prosperity and a season of 
radio-activity hitherto unknown in the 
annals of industrial history, and the 
once oppressed consumer would blos- 
som as the green bay hoss. Gold? 
Bah! Bring on the radium! 
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ADVERTISING LEMONS 


A WESTERN 


BANKER SQUEEZES THE JUICE OUT OF SOME 


OF THEM 


A’ a recent bankers’ convention, Mr. 

R. L. Gurney, manager of the 
Savings Department of the Common- 
wealth Trust Company, St. Louis, Mo., 


illustrated lecture on bank 
advertising, during the course of which 
he called attention to various ‘‘adver- 
tising lemons” which are offered to 
bankers from time to time. 

He said that carefully examining 
propositions before executing contracts 
would convince bankers that for check- 
ing. savings, investment, trust and real 
estate business, the exclusive use of 
their local newspapers would prove 
most effective. Also that to secure ac- 


gave an 


counts from other financial institutions, 
a permanent advertisement should be 
carried in the legitimate, well-known 
and established financial journals. He 
told the bankers that the Common- 
wealth Trust Company prepared a dif- 
ferent advertisement every day in the 
year except Sunday. In suggesting 
how they might prepare advertising, 
he declared “the first step, and it is 
one of paramount importance, is to de- 
cide to spend your money buying news- 
paper space only, and while it will be 
found difficult to adhere rigidly to this 
decision, it will pay well to do so.” 
“In soliciting checking and savings 
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FEATURING LOW PRICE 


accounts,’ he continued, ‘“‘you direct 
your appeal to all classes, and there is 
no way to so effectively direct it as 
through the columns of your local 
newspapers. ‘The second step in doing 
the advertising for your bank is to 


equipment. You must have, so to 
speak, a kit of tools, and that is: Four 
eyes, four ears, pot of paste, long 
shears, vest-pocket memorandum book, 
blue pencil, dictionary, book of syno- 
nyms, book of antonyms, scrap-book, 
Two of the eyes and ears belong to 
yourself, or to the one to whom you 
delegate this work, and the other 
pair to your teller, and the habit 
quickly developed of observing and 
listening to things all about you will 
prove a constant surprise and de- 
light. Try hard not to use many 
words. The fewer the better. Hence 
after you write your advertisements, 
boil them down. Then boil them down 
again and cut out more words—espe- 
cially long ones, used for effect only. 
Select short, strong words. Words of 
snap and action, which will make your 
advertisements fairly burn their mes- 
sage into the mind of the reader. This 
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ean only be accomplished by writing 
them over and over again. Make one 
clear point, for it is a fatal mistake to 
attempt to cover the whole field of 
banking every time. An advertisement 
containing many points makes no deti- 
nite impressions of the service you can 
render to prospective depositors. Say- 
ing but one thing and in a few words 
will not require much type, thus leay- 
ing plenty of white space around your 
advertisement, which makes it stand 


out prominently and attract attention 
more quickly than when the space is 
entirely filled up with type.” 


> 


GOOD CIRCULAR LETTERS 


ASHIER GEORGE J. SCHAL- 
LER of the Citizens National 
Bank of Storm Lake, Iowa, sends us 
samples of fac-simile typewritten let- 
ters sent to a selected list. Following 
are four of them:— 


Dear Sir: 

We at this time invite you to become a 
depositor of this bank. We know you will 
find it a great convenience to carry a check- 
ing account with this bank and pay all bills 
by check. 

In our savings department you can de- 
posit any amount at any time, withdraw all 
or part at any time, and all sums _ undis- 
turbed for a period of six months will draw 
interest at the rate of four per cent. per 
annum. 

We intend that every transaction shall be 
so satisfactory to our customers that it may 
become a real pieasure for them to extend 
us their patronage, and we will be pleased 
to enter your name as one of our depositors. 

Yours truly, ete. 


Dear Sir: 

Nearly ten years ago the firm of Schaller 
& Son opened the Citizens Bank of Storm 
Lake, confident in the belief that good ser- 
vice would bring good business. Our expec- 
tations have been more than realized in the 
constant growth and in the volume of busi- 
ness done, and believing that the financial 
needs of the community can be better served 
and that this bank can enter a larger field, 
the Citizens Bank on July 1, 1911, will be 
organized as a national bank and will here- 
after be known as the Citizens National 
Bank. 

We would like very much at this time to 
enter your name as one of our depositors 
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BANKING 


ani assure you of every courtesy and ac- 
commodation consistent with good banking. 

rhere will be no change in the managing 
officers or in the methods used to build the 
present bank, and as in the past, the bank 
will remain a “Home Institution,” as not 
one dollar of its stock will be owned out- 
side of this community. 

In addition to our officers, we call your 
attention to our list of directors, and believe 
that you will concede them to be among our 
safest and mast conservative men, any one 
ot whom will be pleased to consult with you 
concerning any banking business you may 
have. 

We intend that every transaction shall be 
so satisfactory to our customers that it will 
be a pleasure for them to extend us their 
patronage, and we would very much like to 
demonstrate this to you at this time. 

With best wishes, I remain, 

Yours truly, ete. 


Dear Sir: 

As a customer of this bank, you are, of 
course, interested in its welfare, and for 
that reason I am taking the liberty of writ- 
ing you this letter. The policy of the man- 
agement of this institution has always been 
one of friendly interest and personal ser- 
vice to its customer. 

You are no doubt familiar with the his- 
tory of the owners and directors of this 
bank, dating back for more than a genera- 
tion in this community, during which time 
we have all, both stockholders and custom- 
ers, labored together for the upbuilding of 
Storm Lake and the surrounding territory. 
We, to-day, have a bank, strictly “A Home 
Institution,” every dollar of its stock being 
owned in Storm Lake and its loans made 
entirely to local borrowers for the upbuild- 
ing, advancement and improvement of this 
section. 

We are endeavoring to give our customers 
a service that is in every way satisfactory to 
them—coupled with absolute safety. It is 
the endeavor of every officer and employee 
to see that the requirements of every cus- 
tomer are properly cared for and should 
anything unpleasant ever occur, I will es- 
teem it a personal favor if you report to 
me, for otherwise I might never hear of it. 

If vou have a friend who desires to open 
a bank account or possibly change his pres- 
ent one, whether it be large or small, check- 
ing or savings, I hope you will have him 
come to us. Your kindness in this respect 
will be doubled—you will confer a favor 
both upon your friend and us. If each cus- 
tomer were to bring us one or more new 
accounts, just think what an increased busi- 

it would mean. 

y I not expect your hearty co-opera- 

n accordance with the above, which we 
‘ise to merit and to appreciate ? 

Very truly yours, ete. 
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CORNER FIFTH AVE. & WOOD ST. 





HIS bank maintains 
a complete Foreign 
Department in 
which every facility is 
provided that can be of 
value to customers. 
Clerks speaking all 
languages are constantly 
ih attendance to receive 
deposits, issue drafis, 
letters of credit; and 
steamship tickets and to 
furnish any information 
of interest to foreign 
‘residents. 


HE FIRST 
NATIONAL BANK 


OF PITTSEURCH 


THE OLDEST NATIONAL BANK 
IN WESTERN PENNSYLVANIA 


COMMANDING TYPOGRAPHY 


Dear Sir: 

We wish to call your attention once more 
to the advantage of dealing with the Citi- 
zens National Bank. In the first place the 
policy of the management of this bank has 
always been one of friendly interest and 
personal service to its customers. 

You are no doubt familiar with the his- 
tory of the owners and directors of this 
hank, dating back for more than a genera- 
tion in this community, during which time 
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we have all, both yourselves and ourselves, 
labored together for the upbuilding of 
Storm Lake and the surrounding territory. 
We to-day have a bank strictly “A Home 
Institution,” every dollar of its stock being 
owned in Storm Lake and its loans made 
entirely to local borrowers for the upbuild- 
ing, advancement and improvement of this 
section. 

We are endeavoring to give our custom- 
ers a service that is in every way satisfac- 
tory to them—coupled with absolute safety, 
and it is our pleasure to extend you our 
banking facilities, and if you are not now 
doing any business with us, we would like 
you to consider at this time the matter of 
opening an account here. If any of your 
friends desire to open a bank account or 
borrow money, we will appreciate it if you 
will send them to us. 

May we not expect your co-operation in 
accordance with the above, which we prom- 
ise to merit and appreciate. 

Yours truly, ete. 


A FINANCIAL ADVERTISING CLUB 


A New York Advertising Manager 
Suggests It 


R. B. P. GOODEN, advertising 
manager of the New Netherland 
Bank. New York, writes us as follows: 
In a recent number of your valuable 


magazine appeared an able article “Why 
Banks Should Advertise”, by Mr. F. W. 
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Ellsworth of the Guaranty Trust Company, 
New York. To those of us who are firm be- 
lievers in the results of bank advertising 
the article makes a strong appeal. 

The banks of this country are waking up 
to the advantages to be gained from the 
right kind of advertising. Here in New 
York the annual outlay, or rather invest- 
ment, by- the banks in advertising will total 
meny thousands of dollars. Such being the 
case, is it not time for us to form Financial 
Advertising Clubs in various cities? The 
value to be derived from such a club is ob- 
vious. 

A coming together of men interested in 
this phase of their bank’s business, where 
the relative merits of different kinds of ad- 
vertising might be freely discussed, would 
surely benefit both the individuals and the 
institutions, which they would represent. By 
so doing much money which is now prac- 
tically wasted because of misdirected and 
useless advertising could be made produc- 
tive of satisfactory results. Instead of 
much space being used for the bank’s name, 
list of officers, directors, ete, the same 
space could be used to educate the public 
along the lines suggested by Mr. Ellsworth, 
at the same time each bank could lay be- 
fore the public the particular features of 
its service. 

The time has passed when the age or 
name of any business or institution can be 
relied upon for future success. Every line 
of business is now competitive and pro- 
gressive; therefore, it is time for financial 
institutions to revolutionize their advertis- 
ing. ‘Toward this end, nothing, in my esti- 
mation, could be more effective than the 
formation of Finencial Advertising Clubs. 


Sa > 


HOW BANKS ARE ADVERTISING 


Note and Comment on Current Financlal Advertising 


Title Guarantee & Trust Com- 


"THE 


pany, of New York, to advertise 
its four and one-half per cent. guar- 
anteed first mortgage certificates, has 
secured the privilege of furnishing pay 
envelopes to some of the large brew- 
eries, piano manufactories and other 


industrial concerns. Of course, the 
outside of the envelope bears a thrift 
talk and advertising matter of the 
bank. In some cases, permission is 
given to enclose a post card to be filled 
out and mailed for further informa- 
tion. Most concerns are glad to have 
a good institution urge their employes 
to save, as they believe that a thrifty 


worker is better than an improvident 
one. 

Mr. Horace Anderson, assistant see- 
retary and advertising manager of this 
company, has a good system of filing 
copy for future use. He always has 
at least half a dozen proofs of every 
advertisement set up. One set he has 
pasted in a scrap-book and numbered. 
The other proofs of this advertisement 
are kept in an envelope, filed by num- 
ber to correspond with the specimen in 
the serap-book. Thus Mr. Anderson 
can instantly lay his hand on a proof 
to use in making up copy for any spe- 
cial medium as the oceasion arises. 
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IMPRESSIVE 


The Omaha National Bank sends the bank’s building in the center of a 
t a post ecard, furnished by the Pub- _ bird’s-eye view of Omaha. 
licity Bureau of the Commercial Club 
of Omaha to boom the city. The only 
lvertising matter of the bank is a “To-day and To-morrow” is the title 
red arrow pointing out the location of of a booklet on one trust feature is- 
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WORLD WIDE 
BANHING 


A new electric sign just erected at Union 
Station, Pittsburgh, for the oldcst National bank 
in Western Pennsylvania, and one of the larg- 
est in Pittsburgh. Outdoor advertising, it may 
be mentioned, has been extensively used for 
years in Pittsburgh by nearly all the prom- 
inent banks and trust companies. This First 
National Bank display, while not elaborate, is 
decidedly effective. The shield is studded with 
red, white and blue lamps. The name is like- 
wise in lamps. All the lettering is white 
against a blue ground, with a yellow border. 
The sign is 12 feet high and 44 feet long. 


sued by the Union Trust & Savings 
Bank of Spokane, Wash. It has to do 
with wills and the management of es- 
tates. In subject matter and typog- 


raphy, it would be hard to beat. 


The Fargo (N. D.) National Bank 
celebrated the completion of its new 
building by issuing an_ interesting 
booklet, describing the building and 
giving the strong points of the bank’s 
service, 


Another good booklet received is that 
of the Sedalia (Mo.) Trust Company. 
It contains a lot of meat, but we think 
that both this booklet and the one pre- 
viously mentioned would be improved 
by having an interesting title rather 
than just having the name of the in- 
stitution on the front cover. 


“Stability” and “service” are well 
emphasized on a statement folder is- 
sued by the National Bank of Smith- 


town Branch, L. I., N. Y. 


and Trust 
is one of 


The Citizens Savings 
Company of Cleveland, O., 


MAGAZINE 


the most patient advertisers on “‘fol- 
lowing up” we know of. We know for 
a fact that a person who sent the bank 
an inquiry about banking by mail four 
years ago is still receiving form letters, 
forwarded from an address where he 
has not been living for three years. 
The copy of this letter is as follows: 


In choosing a bank for your savings, you 
naturally wish to select an institution that 
pays not only a liberal rate of interest, but 
one which is also as sound and secure as 
large capital and surplus, conservative man- 
agement and strict banking laws can make 
it. 

In our former correspondence we have 
demonstrated the advantages of our system 
of “Banking by Mail,” and we now take 
pleasure in setting forth briefly why the 
Citizens Savings ana Trust Company enjoys 
the full confidence of the country at large: 
First: It is one of the strongest financial 

institutions in the United States and is 

the oldest and largest trust company in 
the State of Ohio. 

Second: Its capital and surplus, which 
stands as security to depositors, amounts 
to over six and one-half million dollars, 
while its total ‘resources exceed fifty mil- 
lion dollars. 

Third: It has conducted a successful sav- 
ings bank business for forty-four years 
and its board of directors consists of rep- 
resentative Cleveland citizens, whose _ in- 
tegritv and financial standing are unques- 
tioned. 

Any amount’down to one doilar will open 
an account drawing four per cent. interest, 
compounded twice a year. Send your de- 
posit by money order, draft or check, made 
payable to the Citizens Savings and Trust 
Company. You will immediately receive a 
pass book showing the amount deposited to 
your credit. 

Yours very truly, etc. 


The National Nassau Bank, one of 
the busiest banks in New York city, 
gives out a terra cotta wall plaque or 
medallion, bearing the bust of William 
II. of Nassau, from whom Nassau 
street, and thus indirectly the bank 
itself, takes their names. This inter- 
esting historical account accompanies 
the plaque: 

In olden days Nassau Street had a much 
homelier and longer name. A certain old 
Dutch woman opened a pie shop somewhere 
along its length and her pies won so much 
local fame that the thoroughfare on which 
she lived was called “The Street That Leads 
by the Pye-Woman’s.” 
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It was not much of a street in those days, 
and wheeled traffic could not well go through 
it. For in 1696 one Captain De Kag begged 
that a wagon road be constructed, leading 
out of Broad street to the street leads by 
the pye-woman’s, leading to the commons 
of the city. 

(The “Commons of the City” was the dis- 
trict part of which is now covered by City 
Hall Park.) 

William, Prince of Nassau, of the house 
of Orange, was a bright figure in European 
politics at the time when a shorter and more 
suitable name was sought for the newly im- 
proved street that passed the pye-woman's 
door. 

Moreover, the Prince of Nassau was a 
Dutchman. And the Dutch were still a 
large proportion of New York’s population. 
So the thoroughfare was named Nassau 
street. 


The Guaranty Trust & Savings 
Bank of Jacksonville, Fla., offers cash 
prizes for the best designs for the 
front cover of “Progress,” its monthly 
house organ. Our criticism of this con- 
test is that it interests only the com- 
paratively few people who have artistic 
ability. An essay writing contest 
would interest more persons, because 
everybody can, or thinks he can, write. 


“Safety” is the title of a savings 
booklet of the Boise City (Ida.) Na- 
tional Bank, and its cover, with the 
title the most prominent thing on it, 
more nearly meets our idea of what a 
bank booklet cover should be than the 
two booklets referred to in earlier 
paragraphs above. 


Still another booklet along proper 


lines is that of the New Netherland 
Bank of New York, entitled “Your Re- 
quirements and the New Netherland 
Bank.” Mr. B. P. Gooden, advertis- 
ing manager of this bank, also sends 
us a number of printed envelope en- 
closures, about which he writes: 


{ wish to call your attention to the en- 
closed printed slips. Acting on the princi- 
ple that “A Satisfied Customer is our Best 
\dvertisement,” we enclose one of these 
slips in a sealed and addressed envelope, 
and send them to our depositors monthly 
along with cancelled checks. This seems to 
have produced very good results, and is in- 
expensive. 
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The copy on a few of these slips is 
as follows: 

As the season is near at hand when many 
people will be making denite plans for ex- 
tended pleasure and vacation trips through 
this country and abroad, we desire to call 
special attention to the service we render in 
our Foreign Exchange Department. We 
issue travelers’ cheques and letters of credit 
enabling travelers to supply themselves with 
funds in all the principal cities of the 
United States and foreign countries without 
the risk of carrying the actual cash. 

Safety, convenience and economy are as- 
sured by this plan. 

In every detail of its service the New 
Netherland Bank aims always to meet sat- 
isfactorily the individual requirements of its 
depositors. You are cordially invited to 
call and consult with our officers regarding 
your financial affairs, thus assuring the most 
efficient co-operation and direct personal 
service at all times. Uniform courtesy is 
invariably extended to the patrons of this 
institution. 

As we can often serve our patrons in 
some special way that is particularly val- 
uable to them in their individual business or 
financial transactions, we invite depositors 
to consult with us freely, as it is in this way 
that they will receive the fullest benefit from 
their banking connection with the New 
Netherland Bank. ‘To render a service that 
furthers the best interest of our patrons is 
the principle upon which this institution is 
conducted. 


The Escanaba (Mich.) National 
Bank, in the lumber region, prints its 
statement on a piece of genuine birch 
bark. 

Mr. George R. Martin, publicity 
manager of the Seattle National Bank, 
sends us a copy of the Seattle Bank 
Trade and Crop Bulletin, which is 
published by this bank in May and 
October every year and sent to the 
bankers and large wholesale and job- 
bing houses of the country. It is a 
very valuable publication and we are 
pleased to note that it is rather opti- 
mistic in its tone. This is rather ex- 
pensive advertising, but we believe it 
pays. 
that 

are 
com- 


There are not a_ few banks 
for one reason or another do not 
to make a_ special appeal for 
mercial accounts through advertising. 
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Calvert Bank 


IN THE BHOPPING DISTRICT 


3} Per Cent. Interest Paid 
on Deposits in Savings 
Department. 


Save when you are well and prosperous, and 
you will” have money when sickness or misfortune 
overtakes you 


DEPOSITS 


WE WELCOME SMALL 





Calvert eat 


IN THE SHOPPING DISTRICT 


R the itude to which the 

patronage of ladies in banking institutions has 
grown, and the need of suitable accommoda- 
tions, a special room and window have been 
ided for their exclusive use. 
The bank is located in the shopping district 
and is convenient to all car lines. The officers 
will continue to make a careful study of the 
wishes of ladies in order that every convenience 
may be provided for them. 
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WE WELCOME SMALL DEPOSITS 






































wendays and Fridays by 


Calvert Bank 


IN THE SHOPPING DISTRICT; 


By Special Act of the General 
Assembly of Maryland is a 
Lawful Oecpository for any 
Trustee, Receiver, Guardian, 
Executor or Administrator, 
Committee Agent, Public Offi- 
cer or Fiduciary. 


WE WELCOME SMALL DEPOSITS 
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Calvert Bank 


IN THE SHOPPING DISTRICT) 


Our Burglar and Fire Proof Vault 
is constructed of Brooklyn Chrome Steel and 
equipped with the most modern devices for 
safety. 

The Vault is open daily from 9 A. M. to 
4 P.M. 


Safe Deposit Boxes 


From $3 Per Year Upward 
Our $3.00 box is large enough to hold more 
than 30 papers, such as bonds, deeds and insur- 
ance policies. 
WE WELCOME 


SMALL DEPOSIPS 





















































PART OF A 


Some bankers hesitate because they 
feel that a bank making a campaign of 
that nature would first need to put 
itself condition to increase its loans 
very materially, on the assumption that 
a great deal of the 
ing to it, especially from another bank, 
would be 


new business com- 
borrowing accounts. 

In the of country banks, 
is often comparatively little 
cial banking business to solicit. W. R. 
Dysart, assistant the First 
National Bank, ( popula- 
tion, 3,800), 

We have not been very successful in in- 
creasing checking accounts by our advertis- 


there 
conimer- 


case 


eashier of 
Ripon, Wis. 


savs -— 


SUCCESSFUL 


NEWSPAPER CAMPAIGN 


ing. In fact, in this farming community 
we have $900,000 deposits, only $175,000 of 
which is in checking accounts, the rest being 
certificates of deposit and savings, mostly 
the former. 

Charles W. 
First National 
Tenn. (population 
this view :- 


Bailey, cashier of the 
Bank of Clarksville, 
9,009), expresses 


Our advertising has been of a general na- 
ture, and where we have run a series of ad- 
vertisements they have been particularly for 
the purpose of attracting personal accounts. 
In a city of this size it is possible to come 
into daily personal contact with most of the 
commercial accounts, and for this reason 
we have not thought it advisable to direct 
our advertising through that channel. Our 
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community is pre-eminently an agricultural 
one, and it is the personal accounts that are 
most worth having. 

Canadian border 
W. Rowley, 
Bank of 


says :—- 


From across the 
comes a similar report. 
manager of The Canadian 
Commerce, Winnipeg, Man.. 

Advertising for commercial bank accounts 
is not indulged in to any great extent in 
Canada. About the only class of advertis- 
ing done here is with the view of obtaining 
savings bank deposits and the issue and sale 
of travellers’ cheques, money orders, ete., in 
which it has had very beneficial results. 


Advertising agents handling the ac- 
counts of big banks do not seem to be 
able to state definitely just what the 
dollar and cents result of commercial 
bank advertising is. One of them 
says :— 

It is very hard indeed for us to get an 
exact data on results from our clients. In 
the first place, many of them do not keep 
close tab on the results and have nothing 
but general information. In the second 
place, some banks are unwilling to say too 
much to us in regard to results obtained, 
because they are not always generous about 
giving us credit for what we accomplish, 


Referring to the big campaign re- 
cently conducted by the National 
Shawmut Bank in Boston newspapers, 
the Boston News Bureau says :— 

As near as we can make out the Shawmut 
Bank has received very good results from 
this campaign, but it is impossible to give 
you any figures or any other information, 
as they have not given us any facts. 

Major P. O’ Keefe, 
O'Keefe Advertising Agency, 
ing of the campaign of another big 
Boston bank, the First National, 


Savs: 


of the P. F. 
speak- 


The First National people, while they are 
doing the largest business in their history, 
like most banks, are in the position that 
they do not know whether or not any re- 
sults come from advertising. It is impossi- 
ble, therefore, for me to give any informa- 
tion along those lines. However, the copy 
used has created quite a favorable impres- 
sion among banks throughout the country. 


\dvertising, especially financial ad- 
is by no means a fixed sci- 
You cannot take certain copy 
or certain mediums and always be sure 
of the same results; neither can you 
take certain results and say that they 


ve rtising, 


ence, 


PUBLICITY 


came entirely from the use of this or 


that medium or copy. 

Bankers find that it is comparatively 
easy to keep tabs on results from ad- 
vertising for savings accounts, certifi- 
cates of deposit and for safe deposit 
investment, and fiduciary business. It 
is only when they try to put their 
fingers on new commercial bank busi- 
ness—the accounts of merchants, man- 
ufacturers and the big borrowers gen- 
erally—that directly traceable results 
are conspicuous by their absence in 
many cases, although practically every 
banker believes that advertising pays 
in the long run. 

We would be glad to publish the 
opinions of others on this subject. 


cos 


BANK ADVERTISING EXCHANGE 


Those listed herewith are willing to ex- 
change booklets, folders and other adver- 
tising matter issued by them from time to 
time. Others can get on this list free of 
charge by writing to the editor of this de- 
partment. Watch each month for new 
names and add them to your list at once. 

The Bankers Magazine, New York (ex 
officio). 

John W. Wadden, 
Madison, S. D. 

Charles D. Wells, Traders Bank of Cana- 
da, 8 Wellington street W., Toronto, Ont. 

Henry M. Lester, National City Bank, 
New Rochelle, N, Y. 

R. B. Parrish, cashier, 
Commerce, Williamson, W. Va. 

Frank A. Zimmerman, Chambersburg Trust 
Co., Chambersburg, Pa. 

H. A. Dalby, Naugatuck Savings Bank, 
Naugatuck, Conn. 

Arthur §. Cory, 
Ch a, Wash. 

F. Hamsher, assistant cashier, 
me. Bank of San Francisco, Cal. 

Horatio Ford, secretary, Garfield Savings 
Bank Co., Cleveland, Ohio, 

F, W. Ellsworth, Publicity Manager, Guar- 
anty Trust Co. of New York. 

. H. Stoner, cashier, The Peoples 
tional Bank, Waynesboro, Pa. 

J. A. Overton, cashier, The National Bank 
of Smithtown Branch, Smithtown Branch, 
NY 


oe A 

H. M. a Windsor Trust Company, 
New York Cit 

WwW. R. Dysart, assistant First 
Ripon, Wis. 

J. Kommers, cashier, Union Trust & 
Savings Bank, Spokane, hee 
7. R. Stackhouse, City 

Bldg., Utica, N. Y. 

George J. Schaller, cashier, Citizens Bank, 
Storm Lake, Iowa, 

J. G. Hoagland, Continental and Commer- 
cial Trust and Savings Bank, Chicago. 

H. B. Matthews, S. W. Straus & Co., 
Straus Bldg., Chicago. 

B. H. Blalock, assistant cashier, 
Bank & Trust Go., Jackson, Tenn. 
van Franklin Society, 38 Park Row, New 

ork. 


Lake County Bank, 


National Bank of 


Chehalis National Bank, 


Savings 


Na- 


. cashier, 
National Bank, 


National Bank 


Security 
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Cc. L. Glenn, advertising manager, Wacho- 
a Bank & Trust Co., Winston-Salem, N. C. 
oO. 300zer, Barnett National Bank, 
Rianemtae Fla. 
Ww. §F. Jones, assistant cashier, First Na- 
tional Bank of Commerce, Hattiesburg, Miss. 
Cc. E. Taylor, Jr., preside nt, Wilmington 
Savings & Trust Co., Wilmington, N. 
esse Brannen, cashier, First Nationa! 
Bank, Westwood, N. 
. A. Hatton, cashier, 
Del Rio, Texas. 
A. Ekirch, secretary, Side 
mae Bank, New York City. 
E. M. Baugher, president, The + omg Build- 
ing Association Co., Newark, Oh 
C, W. Bailey, cashier, First “sational Bank, 
Clarksville, Tenn. 
cc. W. towley, manager, Canadian Bank of 
Commerce, W innipeg, Can. 
T. J. Brooks. cashier, The Supeenty Trust 
& Savings Bank, Jacksonville, 
W. W. Potts, treasurer, The Federal Title 
& Trust Co., Beaver Falls, Pa. 
BR. W. Finch, assistant cashier, Birming- 
ham Trust & Savings Co., Birmingham, Ala. 
Charles S. Marvel, T he First-Second Na- 
tional Bank, Akron, Ohio, 
Farmers & Mechanics 
West Chester, Pa. 
Tom C. McCorvey, Jr., assistant cashier, 
City —— & Trust Company, Mobile, Ala. 
. Beerbower, National Exchange 
Bank, ae Va. 
B. P. Gooden, adv. 
Pank, New York. 
J. A. Buchanan, 
caster, Pa. 


First National Bank, 


North Sav- 


Trust Company, 


megr., New Netherland 


Guaranty Trust Co., Lan- 
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W. L, Jenkins, Farmers 
Trust Co., West Chester, Pa. 
E. P. Simpson, Jr., assistant cashier, First 
National Bank, Toccoa, Ga, 
— L. Zoernig, Sedalia Trust Co., Sedalia, 


& Mechanics 


=. -@ Kay, Jr., 
Sacramento Bank, Sacramento, 

ae Auracher, The Bank 
Cedar tapids, Iowa. 

Wm. J. Ruff, cashier, Luzerne 
National Bank, Wilkes-Barre, Pa. 

Germantown Ave. Bank, Philadelphia, ‘ 

Frank K. Houston, assistant cashier, First 
Nationa] Bank, Nashville, Tenn. 

B. S. Cooban, Chicago City 
Trust Co., Chicago, II. 

| te, ¢ Gardner, advertising 
Northwestern National Bank, 
Minn. 

Felix Robinson, advertising manager, 
National Bank, Montgomery, Ala. 

JI. C. MeDonald, advertising manager, The 
City National Bank, Sulphur Springs, Texas, 


advertising manager, 
Cal. 
Advertiser, 


County 


Bank and 


manager, The 
eel ng 


First 


DEE-LIGHTED. 

Will you please enter our name in your 
bank advertising exchange. We are de- 
lighted with the idea of exchanging adver- 
tising with other banks. 

Respectfully, 
J. C. McDONALD, 

Advertising Manager 

Bank, Sulphur Springs, 


City National 


Texas. 


The 
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Laurence 
Citi- 


Rerorm. By J. 
Chicago: National 
(Price, $2.50.) 

While the apparent bias of this work 
in favor of the proposed central bank 
plan, commonly called the National 
Reserve Association, will somewhat itn- 
pair its purely scientific value in dis- 
cussing our banking problems, it does 
not at all render the work any the less 
valuable in considering many phases of 
those problems. Indeed, Professor 
Laughlin has set forth with great care 
and accuracy many of the admitted 
faults of our banking system and has 
reform is desirable. The 


BANKING 
Laughlin. 
zens League. 


shown why 


COMING BANKERS’ CONVENTIONS, 


Wyoming, Cheyenne, August 7, 8. 
American Institute of Banking, Salt Lake 

City, Utah, August 21, 22, 23. 
Arizona, 


discussion of banking reform in this 
volume is very full and valuable, and a 
careful reading of it can hardly fail 
to contribute to a clearer understanding 
of the subject. 


Moorueap’s” Financiau — Reeister. 
Pittsburgh: Moorhead Publishing Co 
(Price, $2.00, ) 

Gives in compact and handy form in- 
formation about the banks of Pitts- 
burgh, showing names, capital, surplus 
and profits, deposits, total resources 
and dividends; also officers, directors. 
correspondents, ete. 
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American Bankers’ Association, 
Mich., week of September 9. 
Illinois, Peoria, September 25, 26. 


Det roit, 


Tucson, October 18, 19. 
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Captain Gardner of the National 
Salvage Association, has left London 
for Amsterdam to renew the efforts to 
salve the treasure which lies in the wreck 
of the Lutine, a 36-gun frigate, which 
was captured from the French in Nel- 
son's days and the siege of Toulon. 
She went down off the Vlie Island, at 
the mouth of the Zuyder Zee, on Oct. 
10, 1799, only two of her crew being 
saved. 

In the hold of the Lutine was a sum 
of £1,200,000 in Spanish coin, and as 
the vessel is only some 45 feet down 
from the surface, many determined ef- 
forts have been made to salve this fort- 
une. In 1801, and again in 1859, they 
were attended with some _ success, 
£108,000 in all being recovered on 
these occasions. Since then the cur- 
rents in the sea have changed, and 
huge deposits of sand have gradually 
settled over the wreck. A couple of 
years ago she was covered with a sand 
deposit to a depth of 20 feet. This 
sand, owing to the weight of the water 
upon it, is as hard as a brick, and it 
was found impossible to remove _ it 
with the old appliances. 

In November, 1910, however, the 
National Salvage Association started 
operations with improved machinery, 
and during the following year shifted 
considerably over 600,000 tons of sand, 
leaving the decks of the vessels clear. 
Subsequently they recovered various 
cannon, anchors, and a few coins, and 
they anticipate that since then very 
little fresh sand will have settled on 
the vessel. The gold is lying in the 
hold. It is believed that the sea will 
within the next two months, be made 
to disgorge this million pounds, which 
it has kept to itself for the past 113 
years. The enterprise is being financed 
by Lloyds, who have, since the date of 
the wreck, been responsible for the 
various efforts made to recover the 
hoard. 


Foreign gold coins in recent years 
have not had a legal tender status in 
Venezuela, but their circulation as 


merchandise has been permitted, and 
they have been used rather extensive- 
ly by tradesmen in settling balances 
among themselves. The rates at 
which they have been received and 
paid out correspond quite closely to 
the bullion value of the pure gold con- 
tained. Recently the Government of 
Venezuela issued a decree which in ad- 
dition to fixing the values of foreign 
gold coins found in circulation in the 
country, goes a step further in stating 
that public offices must receive and pay 
out these coins at the fixed rates and 
prescribes penalties for non-compliance 
with the decree. Nothing is prescribed 
as to offering or acceptance between 
individuals, but no other rates than 
those officially prescribed can be prac- 
ticable. 


—The Palazzo San Giorgo on the 
Plazzo Caricamento, Genoa, Italy, has 
played an important role in the history 
of banking. It was built in 1260 by 
order of Guglielmo Boccanegro, cap- 
tain of the Republic of Genoa, and af- 
ter serving as his residence was _ the 
headquarters of the celebrated com- 
pany and Bank of St. George. 

Our modern system of banking 
sprang from this historic edifice and 
the Societa delle Compere di San 
Giorgio of that city was the first 
limited liability company. 


—A stock broker whose mind was 
always full of business was asked a 
few days ago how old his father was. 
“Well,” said he abstractly, “he’s 
quoted at 80, but there is every pros- 
pect that he will reach par and possi- 
bly be at a premuim.”—New Orleans 
Times-Democrat. 


—A Memphis character, well known 
about town as brilliant but boozy, was 
persistent in his application for loans 
and extremely careless about repaying 
them. 

Several years ago, this man had in- 
duced a local bank to loan him $40 and 
had given his note therefor. 
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At the end of each three months he 
invariably appeared and asked — that 
the note be renewed; and, as there was 
nothing else to do, the bank always re- 
newed it. 

One day he went into the bank and 
said to the cashier: 

“I'd like to renew that 
mine vou have here.” 

“Certainly,” replied 
“T’ll fix it up for you.” 

The eashier made the proper prepa- 
rations for the renewal; and as he was 


paper of 


the cashier, 


fixing up the paper he said: 

“Say. the directors talking 
about this paper of yours the — other 
day. They decided they wouldn't 
charge you interest on it any longer.” 

“That's considerate of them,” 
was the reply. “I am glad to hear it. 
I am under obligations to them.” 

“No.” continued the cashier, “we're 


were 


very 


not going to charge you interest. we're 
going to charge you storage !’—Satur- 


day Evening Post. 


The new Chinese Republic dollars 
will, it is understood, bear two lions 
and the characters for “one 
dollar” on side, and on the re- 
verse the characters “current money,” 
“Chinese Republic,” with a wreath of 
flowers. The Peking Daily News says 
that a sample coin has been approved 
by Yuan Shih-kai, and minting will 
begin at once. 


Chinese 
one 


Nothing in the public life of Dr. 
Harvey W. Wiley has justified absolute 
confidence in his infallibility in the 
matter of the proper methods of deal- 
ing with children. In fact, he has 
started on a career in that line rather 
late in life. 

So that, while there will be a mild 
interest in the famous food and drug 
expert's notions on such matters, those 
notions will not be accepted as abso- 
lute authority. 

At the same time, one line of con- 
duct adopted by the happy and mature 
father of Harvey W., Jr.. is worthy 
of all praise and general imitation. 
The child was not a day old when the 
Doctor opened a bank account for him 
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and bought him two shares in a build 
ing association. 

In the natural events, i 
the young fellow shall live to be 2 
he will have a snug little sum in tl: 
bank and the for buying or 
building a home. 

With whatever food concoctions tl: 


course of 


means 


father may experiment in the develop 
ment of his boy, and regardless of th 
varieties of drugs to be administered. 
that bank account and those building 
association shares will prove a valuabl 
legaey.—Chicago Daily Journal. 

English banking is traced back to 
the dealings in money by the London 
goldsmiths. The Bank of England was 
founded in 1694 and came into exis- 
tence, as did many of the continental 
banks, through a loan to the Govern- 
ment. The loan, which was $6,000. 
000, was subscribed in a little more 
than ten days. In a pamphlet whici 
Michael Godfrey, deputy governor of 
the bank, wrote he deprecated a possi- 
bility that some foresaw “lest it should 
hereafter join with the prince (Wil- 
liam III.) to make him absolute and 
so render Parliament useless.” 

The first working force of the Bank 
of England consisted of 44 assistants. 
Established in the beginning to ad- 
vance a Government loan, the man- 
agement of the British national debt 
has been confided to the Bank of Eng- 
land from the date of its foundation. 
The interest on the stock in which the 
debt is inscribed has been defrayed by 
the bank. The position of being bank- 
er to the Government and the monopo- 
ly granted to it of being the only 
joint stock bank allowed to exist in 
England and Wales until 1826, and 
other privileges, gave it a pre-eminence 
which it still maintains. 

Bank notes in England originated in 
goldsmith’s notes, for they received de- 
posits of money and gave receipts for 
sums left them until about 1781, when 
books of checks were given out in 
place of such notes. 

The Amsterdamsche Wisselbank. or 
exchange bank, which later 
known as the Bank of Amsterdam, was 


beean 
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established in the city of Amsterdam 
in 1609. The ordinance which estab- 
lished this bank required that all bills 
of 600 guilden or more should be paid 
through this bank. These transferes 
of deposits and credits came to be 
known as “bank money,” and_ the 
charge for making such transfers was 
the sole revenue of the bank. When 
the bank was opened it was arranged 
that it should have no capital of _ its 
own, it being understood that it had 
actually in its vaults the | whole 
amount of specie against which the 
“bank money” was outstanding. Loans, 
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historians explain, were made despite 
this rule to the Dutch East India 
Company. 

Other banks of a like nature were 
established in Middelburg, in Ham- 
burg, and in Rotterdam. The Bank of 
Hamburg carried on its business long- 
est and survived until 1873 when an act 
of the German Parliament closed it. 
This act decreed that Germany should 
possess a gold standard and thus re- 
moved those conditions of local ex- 
change, silver coin, whose circulation 
had provided an ample field for opera- 
tions of the bank. 


INVESTMENT BANKERS’ ASSOCIATION OF 
AMERICA 


AX is quite generally known, the ex- 
ecutive council of the American 


Bankers’ Association recently rejected 
a proposal submitted by representa- 
tives of the leading investment houses 
of the country for the formation of an 


Investment Section of the American 
Bankers’ Association. 

The investment banking business has 
grown to such large proportions that it 
has been decided to have an organiza- 
tion of its own, and a meeting for the 
purpose of forming the Investment 
Bankers’ Association of America will 
be held at the Waldorf-Astoria in New 
York at two o'clock on August 8. 

Geo. B. Caldwell, chairman of the 
organization committee of the pro- 
posed association and manager of the 
bond department of the Continental 
and Commercial Trust and Savings 
Bank of Chicago, sends to THe Bank- 
ers Macazine the following copy of 
a preamble and constitution which will 
be presented at the New York meeting 
for adoption: 

CONSTITUTION OF THE INVEST- 

MENT BANKERS’ ASSOCIATION 

OF AMERICA. 


PREAMBLE. 


In order to promote the general welfare 
and influence of investment banks, or bank- 
rs, likewise banking institutions operating 


bond departments, and to secure uniformity 
of action, both in legislation and methods 
of handling securities, together with the 
practical benefits to be derived from per- 
sonal acquaintance, and for the discussion 
of subjects of importance to the banking 
and commercial interests of the country, 
which affect the investing public, and for 
protection against loss by crime, or through 
wilful and irresponsible dealers in invest- 
ment securities, and to surround the offer- 
ings of its members with greater safe- 
guards, whereby they will enjoy the broad- 
est markets possible, both at home and 
abroad, we submit the following Constitu- 
tion and By-Laws for The Investment 
Bankers’ Association of America: 


CONSTITUTION. 
Articie I. 


Section 1. This Association 
called “The. Investment Bankers’ 
tion of America.” 


shall be 


Associa- 


Articre II. 


Section 1. Any national or State bank, 
trust company, private banker, or banking 
firm having a paid-in capital of fifty thou- 
sand dollars, or over, and which buys and 
sells bonds for its own account, and which 
is engaged in the business of investment 
banking shall, upon the payment of annual 
dues, as hereinafter provided by the by- 
laws, be eligible to membership in_ this 
Association and be entitled to one delegate 
to the annual meetings of the Association; 
and any member may be expelled from this 
Association upon a vote of two-thirds of 
the Executive council. 

Section 2. Branch 


offices not incorpo- 
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rated may send one delegate to the meet- 
ings of the Association upon payment of 
ten dollars for each delegate, but such firm 
shall have but one vote. Branch _ offices 
operating as a separate corporation shall 
pay the regular dues and enjoy the privi- 
leges of full membership. 

Section 3. Each delegate representing a 
member shall be an officer-or director or 
trustee of the institution represented, or a 
member of a banking firm, or private bank- 
er, or a manager of a department or branch 
office. 

Section 4. Delegates shall vote in per- 
son; and no delegate shall be entitled to 
more than one vote. 

Section 5. All votes shall be by viva 
voce, unless otherwise ordered, except as 
hereinafter provided; any delegate may de- 
mand a division of the house. 


Articie ITT. 


Section 1. The administration of the af- 
fairs of this Association shall be vested in 
the President. two Vice-Presidents, the Sec- 
retary. the Treasurer and an Executive 
Council of fifteen members, each of whom 
shall hold the office for one year, or until 
their successors are chosen or appointed. 

Section 2. The President shall preside 
at all meetings of the Association, and of 
the Executive Committee, countersign all 
certificates of membership and may appoint 
such committees from time to time as may 
he required for the conduct of the business. 

Section 3. In the absence of the Presi- 
dent, the Vice-Presidents shall perform the 
duties of the office of President in the order 
in which they are chosen. 

Section 4. The Secretary shall conduct 
all correspondence of the Association and 
shall have charge of all books, correspond- 
ence and the seal of the Association; shall 
have charge of the membership list and 
issue a notice of election to membership 
and certify to the Treasurer a list of the 
membership for the payment of annual 
dues. The Secretary shall keep a_ record 
of all meetings of the Association, and like- 
wise all meetings of the Executive Council, 
of which he shall be a member ex officio. 

Section 5. The Treasurer shall receive all 
moneys collected by the Association and 
disburse the same upon authority of the 
Executive Council, approved by the Presi- 
dent or Secretary. He shall send notice to 
the members of their annual dues upon the 
certification of the membership list to him 
by the Secretary, and shall keep a correct 
record of all moneys coming into his hands 
from all sources and report the same, and 
make an annual report to the Association; 
he shall give a bond to the Association in 
such sum as the Executive Council may re- 
quire. 

Section 6. The Executive Council shall, 
as soon as may be after their election, 
divide themselves by ballot into three classes 
of equal number, designated as first, second 
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and third classes, of which the first class 
shall remain in office one vear, the second 
class two years and the third class three years 
and on each annual election members of the 
Executive Council shall be elected for a 
term of three years to fill the vacancies of 
the retiring class. 

Section 7. The Executive Council shal! 
determine the time and place of their meet- 
ings and of the regular annual meeting of 
the Association, and shall have power to 
fill all vacancies until the next annual meet- 
ing, and to adopt all necessary rules for 
governing the business of this Association. 

Section 8. The Executive Council may 
be called together at any time by the 
Chairman thereof, at the request of three 
of its members, and shall be vested with 
full power to transact such business as 
may have been authorized by this Associa- 
tion, or as may be required in furtherance 
ot the interests of the Association, and 
shall also fix the annual dues of its mem- 
bers and direct the disbursement of the 
same. Any five members shall constitute a 
quorum. 

Articte IV. 


Section 1. The expenses of the Executive 
Council of the Association, as well as of 
all officers and committees in carrying out 
the business to be done by them, shall be 
provided for by annual dues of the mem- 
bers of the Association; provided, however, 
that the Executive Council shall have no 
authority to incur or contract, on behalf 
of this Association, any liability whatever 
beyond the amount of the annual dues and 
moneys especially collected. 


ARTICLE V. 


Section 1. Resolutions or subjects for 
discussion (excepting those referring to 
points of order or matters of courtesy) 
must be filed with the Secretary at least 
ten days before the Annual Convention, and 
submitted to the Executive Council at its 
regular meeting preceding the Convention, 
but any person desiring to submit any reso- 
lution or business in open convention may 
do so upon a two-thirds’ vote of’ the dele- 
gates present. 


Articite VI. 


Section 1. 
his dues for a period of three months. 
after receiving notice, shall be considered 
as having withdrawn from the Association, 
but may be reinstated upon application to 
the Secretary and paying all dues in arrears, 
with the consent of the President or Chair- 
man of the Membership Committee. 


Wii. 


Any member failing to pay 


ARTICLE 


Section 1. The fiscal year of this Asso- 
ciation shall begin September first and end 
August ithirty-first, and the Association 
shall meet and the annual meeting and 
election shall be held sixty days thereafter 
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fer the election of officers and members of 
the Executive Council, and the Association 
may be called together at any time by order 
of the Executive Council. 

Section 2. At all annual meetings the 
members of the Association may be repre- 
sented by one delegate each. At these 
innual meetings there shall be presented 
for discussion such topics as will be of 
interest to its members, together with the 
reports of the officers and various standing 
committees. 


Articir VIII. 


Section 1. Notice shall be given to the 
Executive Council of the Association at 
least thirty days prior to the annual meet- 
ing of any proposed amendment to the Con- 
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stitution or By-Laws, excepting that the 
Constitution may be amended at any annu- 
ai meeting by a vote of two-thirds of the 
members present, notice of the proposed 
amendment having been submitted to the 
Secretary and by him to the Executive 
Council and unanimously approved — by 
them. 
Articir IX. 


Section 1. Immediately following the 
Annual Meeting, the President shall ap- 
point the following Committees to consist 
of not less than three and not more than 
five members, viz.: Committee on Member- 
ship, Committee on Legislation, Committee 
on Finance, Committee on Auditing, Com- 
mittee on Programme for Annual Meeting. 


BANKERS’ TOUR TO YELLOWSTONE PARK, SALT 
LAKE AND COLORADO ROCKIES VIA NEW 
YORK CENTRAL LINES 


5 eae New York Central Lines an- 
nounce in connection with the 
thirty-eighth annual convention of the 
American Bankers’ Association to be 
held in Detroit September 9 to 14, 
a special tour to Yellowstone Park, 
Salt Lake and the Colorado Rockies. 
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INN, 


This tour has been arranged on the 
request of a large number of bankers 
and friends who were on the trip to 
Los Angeles and through the Canadian 
Rockies in 1910. 

The special train, known as The Red 
Section, will leave New York Saturday, 


2 
as. aa 


YELLOWSTONE, PARK 
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August 24, and stop at important cities 
throughout the State. The special will 
proceed direct to Yellowstone Park via 
Chicago and St. Paul, making the asu- 
al tour in the park, visiting Mammoth 
Hot Springs, The Fountain Hotel, Old 
Faithful Inn, Colonial Hotel, (Yellow- 
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Denver the special train will arrive at 
Detroit about 4 p. m., Sunday, Sep- 
tember 8, in ample time for the con- 
vention. 

At the close of the convention the 
party will leave Detroit Saturday after- 
noon, September 14, on the new steaim- 





CHEYENNE CANYON, COLORADO 


stone Lake) New Canyon Hotel .and 
Norris and Geyser Basin, leaving the 
park at the western gateway (Yellow- 
stone), thence to Salt Lake City, where 
a brief stop will be made to visit the 
principal points of interest, thence over 
the scenic route of the Denver & Rio 
Grande to Glenwood Springs, through 
the Royal Gorge to Colorado Springs, 
making the usual side-trips to Manitou, 
Garden of the Gods, Crystal Park, ete.. 
thence to Denver. Returning from 


er, “City of Cleveland,” of the Detroit 
and Buffalo Navigation Company, for 
a trip across Lake Erie, arriving at 
Buffalo about 8 a. m., Sunday morn- 
ing, September 15, and continue by 
special train to New York City, ar- 
riving about 6 p. m., Sunday. 

The cost of the entire trip will be 
S260, and includes round-trip Pullman 
accommodations, all meals en route, ho- 
tel accommodations and expenses in 
Yellowstone Park; in fact. all expenses 
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except hotel accommodations during the 
convention at Detroit and stateroom in 
steamer from Detroit to Buffalo. 

The New York Central Lines have 
also arranged for two other tours as 
follows: 

“B.”, The White Section. Special 
train will leave New York 8.30 a. m., 
Saturday, September 7, arriving Buf- 
falo 6 p. m., thence by Detroit and 
Buffalo Navigation Company’s new 
palatial steamer, “City of Detroit III,” 
to Detroit, arriving 10 a. m., Sunday, 
September 8. The return will be mad: 
by special train direct to New York, 
leaving Detroit Friday midnight, Sep- 
tember 15, arriving New York 3 p. m.. 
Saturday, September 16. 


VALUE OF 


I a man does not provide for his 

children, if he does not provide for 
all who are dependent upon him, and if 
he has not that vision of conditions to 
come and that care for the days that 
have not yet dawned, which we sum up 
in the whole idea of thrift and saving, 
then he has not opened his eyes to any 
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YELLOWSTONE PARK 
Tour **Q.** The Blue Section. For 


the convenience of those desiring to 
make the round trip between New York 
and Detroit as quickly as possible a 
fast schedule has been arranged as 
follows: Special train to leave New 
York Sunday, September 8, at 5 p. m., 
as a section of the famous “Wolverine,” 
arriving Detroit 7.15 a. m., next morn- 
ing. Returning, special train will leave 
Detroit midnight, Friday, September 
13, arriving New York 3 p. m., Satur- 
day, September 14. 

A handsomely illustrated itinerary 
covering all of these tours will be sent 
upon request to Mr. W. V. Lifsey, gen- 
eral eastern passenger agent, 1216 
Broadway, New York. 


ECONOMY 


adequate conception of human life. We 
are in this world to provide not for 
ourselves alone, but for others, and tha. 
is the basis of economy. So that econ- 
omy and everything which ministers to 
economy supplies the foundations of 
life. Wilson. 


national Woodrow 











MODERN FINANCIAL INSTITUTIONS 


AND THEIR EQUIPMENT 




















UNION NATIONAL BANK, HOUSTON, TEXAS 


HE first charter under the banking Franklin and Fannin streets, later moving 
laws of Texas was issued in 1905 to into comfortable quarters at Main and 
the Union Bank and Trust Company — Franklin, and for four and a half years 

of Houston. ‘This company began business the business grew rapidly, deposits in- 
in a small brick building on the corner of — creasing in that time to six million dollars. 





i 
HAE 


a 
4 "i 





: Pee SS 











o iv 
“ I 








UNION NATIONAL BANK BUILDING 


NEW HOME OF THE UNION NATIONAL BANK, HOUSTON, TEXAS 
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Two years ago the founders of the com- 
pany decided to enlarge the scope of busi- 
ness by merging into a national bank, which 
move was finally consummated on March 
28, 1910, through an arrangement whereby 
the Merchants National Bank—at that time 
one of the old and conservative banks of 


DIRECTORS’ 


UNION NATIONATI 


Houston—and the Unien Bank and Trust 
Company were merged. Under the Fed- 
eral charter thus procured the name of the 
business was changed to that of the Union 
National Bank, and the capitalization in- 
creased to $1,000,000. 

The steadily increasing patronage has 
made spacious banking quarters necessary, 
and the new building recently completed on 
the corner of Main and Congress streets 
has been built for a permanent home, ade- 


BANK, 
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quate in every way to mect the require- 
ments incident to continued growth and 
prosperity. It cost $650,000, has a ground 
measurement of 76x130 feet, and was com- 
pleted just one year from its beginning. 
Structural steel and reinforced concrete 


throughout render the building absolutely 


RCOM 


HOUSTON, TEXAS 


fire-proof. The exterior is im terra cotta, 
pressed brick and Bedford cut stone. 
Marble from the quarries of Greece, mas 
hogany from the forests of Central Amer- 
ica and products from the best quarries of 
New England States were collected for the 
interior finishings. 

The banking departments occupy — the 
main floor and the basement, and the eleven 
floors above are fitted into office rooms 
each finished in quarter-sawed oak. There 
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THE 
are three hundred and_ ninety-six office 
rooms, and all modern equipments and con- 
yeniences are installed throughout the build- 
ing. The upper floors are reached from 
the vestibule entrance on the north side 
of the Main street front by three high- 
speed elevators. White marble stairways 
also lead from floor to floor. All hall- 
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ishings are mainly in bronze and marble. 
Ten ponderous doric columns support the 
ceiling, from which are hung eighteen heavy 
bronze chandeliers representing Greek 
censers, each of which is fitted with nine 
large electric lamps and globes of ground 
glass. The columns and 


wainscoting are 
of sylvan green marble. 


LOBBY TO SAFE DEPOSIT DEPARTMENT 


ENTRANCE 


UNION 


ways are wainscoted with white marble and 
paved with castota stone. 

The massive entrance doors to the main 
banking room are of solid bronze, and just 
inside is a vestibule of glate glass and 


bronze. The room occupies the entire first 
floor, with the exception of the entrance 
lobby and the space taken by the great 
vault in the rear, and its design follows the 
Grecian treatment of the exterior. The fin- 


NATIONAL BANK, 


TO VAULT 


HOUSTON, TEXAS 


All offices and 
banking room = are 
hammered bronze. For the tellers’ cages 
a unique lighting arrangement is used, 
whereby perfect daylight is diffused through 
the apartments. Opening off the lobby are 
apartments for the public, and the offices of 
the executive officials; these have furnish- 
ings of solid Honduran mahogany. Sani- 
tary bronze and glass writing stands are 


of the 
heavy 


compartments 
wrought from 
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ranged through the center of the room 
for public use. 

The vault is three stories high, extending 
from the basement to the top of the mez- 
zanine floor in the main banking room. It 
has a ground area of thirteen by thirty 
feet. Entrance is gained through round 
doorways, which are fitted with massive 
steel doors—ezach weighing twenty tons— 
made of layers of tool-proof steel and 
equipped with quadruple timelocks. The 
vault is lined with one and a half inches 
of chilled steel armor plate, outside of 


which is twenty inches of concrete reinforced 
with twelve successive layers of tool steel 
bars, thus being as near fire and burglar 
proof as human ingenuity can make it. 


INTERIOR SAFE 


FINANCIAL INSTITUTIONS 


Lapies’ DerArTMENT. 


Every convenience has been incorporated 
for the comfort of patrons. A banking de- 
partment especially: to serve ladies is lo- 
cated on the main banking floor, and ad- 
joining it is a ladies’ retiring room, finished 
in mahogany, with upholstering and dra- 
peries of green silk. Also, in connection 
with the safe deposit department in the 
basement, is a ladies’ retiring room. The 
furniture of this is in antique oak, with 
blue silk upholstering. These features for 
the ladies are regarded as among the most 
attractive of the bank’s public facilities. 

At the rear of the main banking room is 
a mezzanine floor furnished in a comfortable 


DEPOSIT VAULT 


UNION NATIONAL BANK, HOUSTON, TEXAS 


The safe deposit department occupies a 
large portion of the basement and em- 
braces the lower section of the great vault. 
Entrance is gained from the main banking 
room down a spacious white marble stair- 
way which opens into a large lobby. On 
the west side is an entrance into the vault, 
where there are long rows of steel private 
lock-boxes. On two sides of the lobby are 
rows of cabinets or coupon rooms, eighteen 
in number; they lock from within when 
occupied, giving perfect secrecy, and each 
contains a glass table with electric lights 
above and below. 

There is also on the same floor a second 
vault compartment for deposit of  silver- 
ware and articles of that character, besides 
various rooms opening off the lobby—all 
set with solid mahogany furnishings—for 
use of the department employees and_ the 
publie. 

Special ventilating and heating apparatus 
make the basement pleasant at all times. 
In the rear of the basement are located the 
heating, ventilating and electric appliances 
for the building. 


manner with easy chairs and couches, cal- 
culated to attract those who may desire to 
repair to a quiet place for business or social 
converse, yet not removed from the ani- 
mated scene in the lobby below. Out-of- 
town visitors or patrons of the bank who 
desire to meet their friends at a conven- 
ient place, find this feature of the banking 
room not the least of its utilities. A large 
mahogany table and good light make the 
baleony a desirable place for either reading 
or writing. 

Here is a short sketch of each of the 
present officers who have helped to make 
this institution famous, 

J. S. Rice, president, has been a promi- 
nent lumberman in the State for many 
years, and made his fortune in that busi- 
ness. Mr. Rice first became a director in 
the Commercial National Bank, Houston, 
and later helped to organize the Union 
Bank and Trust Company of the same 
place, becoming its president in 1905. When 
this institution was merged with the Mer- 
chants National Bank in 1910 under the 
name of the Union National Bank, Mr. 
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Rice was elected president of the new in- 
stitution. His sincere, frank and affable 
personality make him popular with all whom 
he comes in contact. 

T. C. Dunn, the senior vice-president, has 
been in the banking business in Houston 
for about twenty-five years. He was vice- 
president of the Merchants National Bank 
before its merger with the Union Bank and 
Trust Company, and is known as one of 
the best credit men in the entire State of 
Texas. Mr. Dunn was born in Houston, and 
has always been eminently prominent in the 
banking business. 

Oscar Wells, active vice-president, came 
to Houston from the Forth Worth National 
Bank, Forth Worth, Texas, several years 
ago to accept the cashiership of the Com- 
mercial National Bank. Shortly afterwards, 
he was induced, however, to accept a posi- 
tion with the Union National Bank, not- 
withstanding that considerable pressure 
was brought to bear, to keep him with the 
former institution. He is a thorough bank- 
er, a fine public speaker, and a leader in 
any movement toward advancing the _in- 
terests of the city of Houston. 

George Hamman, vice-president, is well 
known in the South as a banker. He has 
lived in Houston a great many years and is 
extremely popular there. 

W. T. Carter, Jesse H. Jones, Abe M. 
Levy, C. G. Pillot, J. M. Rockwell, inactive 
vice-presidents, are all men of individual 
wealth and ability anc stand high in the 
business community, all being connected 
with large enterprises. 

Dewitt C. Dunn, cashier, has been in the 
banking business for about twelve years— 
having gone to work in the old T. W. House 
Bank of Houston, directly from school. He 
remained with that institution until the 
Union Bank and Trust Company was or- 
ganized in 1905 and was elected assistant 
cashier of that institution, which position 
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he held for about two years, until he wa 
made cashier. When the Union bank anid 
Trust Company and the Merchants Na 
tional Bank were consolidated Mr. Dunn 
was elected cashier of the new institution, 
which position he still holds. 

D. W. Cooley, assistant cashier, has also 
been with this institution since it was first 
organized in 1905 and has passed through 
the several departments to his present posi- 
tion, which he fills with splendid ability. 
He is an exceedingly popular young man 
and with his natural energy and _ native 
abuity is undoubtedly one of the coming 
bankers of the State. 

H. B. Finch, assistant cashier, was for- 
merly with the Merchants National Bank, 
and came over to the Union National Bank 
at the time of the merger. He is also a 
young man of splendid ability, hardworking, 
conscientious and extremely popular. Mr. 
Finch is the kind of young banker that will 
undoubtedly make his mark. 

The statement of June 14 
sound condition of the bank. 


shows the 


RESOURCES. 


Loans and discounts 

U. S. and other bonds 

Real estate, banking 
furniture and fixtures 

Redemption fund with 
Treasurer 10,000.00 

COS GE GHEMENES oo ccccissvcn 2,851,899.15 


house, 


Total 


$1,000,000.00 
354,795.04 
200,000.00 
41,526.84 


Capital 

Surplus and undivided profits.... 
Circulation 

Reserved for interest, taxes, 
Deposits: 


Individuals 
Banks 


$5,952,619.97 
1,851,429.98 
. - 7,804,849.95 


Total 


AN EXCELLENT EXAMPLE OF MODERN BANK 
ARCHITECTURE 


EW better specimens of 
bank architecture, where the structure 
is exclusively devoted to the institu- 

tion’s needs, than that afforded by the 
Girard Trust Company's building in Phila- 
delphia, can be found in this country. It is 
the very embodiment of the stately and dig- 
nified type of bank building—a concrete ex- 
emplification of the idea that a great finan- 
cial institution is entitled to a home of its 
own. 

Circumstances sometimes make it desir- 
able to put up a bank and office building 
combined; but where the conditions permit. 
an exclusive occupancy is preferable on 
many grounds. 


present-day 


The new building of the Girard Trust 
Company, which stands at the northwest 
corner of Broad and Chestnut streets, in the 
heart of Philadelphia’s commercial and 
financial district, was completed and occu- 
pied by the company in 1908. 

Not only is the building noteworthy as a 
fine specimen of the classical type of archi- 
tecture as applied to banking, but the man- 
ner of providing for the cost of its con- 
struction deserves especial notice. It was 
the view of President Effingham B. Morris 
that the cost should be defrayed out of cur- 
rent profits over and above the amount of 
dividends received each year, while the 
building was in course of erection. As 4 
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GIRARD TRUST COMPANY BUILDING, PHILADELPHIA 


A PARTICULARLY FINE EXAMPLE OF MODERN BANK ARCHITECTURE 


VIEW OF MAIN BANKING ROOM 
GIRARD TRUST COMPANY, PHILADELPHIA 
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GIRARD TRUST COMPANY, PILILADELPILIA 


result of this policy the entire cost of the 
building, vaults and furnishings—$1,541,- 
236.26- was charged off the books by the 
time the building was completed. 

From 1890 to 1911 the number of deposi- 
tors of this company increased from 2,197 
to 14,581; deposits subject to check from 
$2,850,000 to 834,723,000; trust funds, ex- 
clusive of corporate trusts, from $13,947,000 
te $121,189,000; corporate trusts of various 
kinds from $55,772,000 to $966,815,000, 

It is estimated that if the holder of ten 
shares of stock at the price prevailing in 
1879 (about S160 per share) had ‘exercised 


his “rights” to subscribe to increases in the 
capital from time to time, his book profit 
up to 1911 would be over $45,000. In ad- 
dition the rate of dividend has been raised 
during the period covered by the increases 
of capital from six per cent. to thirty-four 
per cent. 

The Girard Trust Company organ- 
ized in 1835 as the Girard Beneficial Asso- 
ciation, the title being changed in the fol- 
lowing year to Girard Life Insurance, An- 
nuity and Trust Company, and on July 1, 
1899, the present name was substituted. 


was 


A $25,000,000 CHECK 


VERY large check changed hands in 
London recently, when the Royal 


Mail Steam Packet Co. paid Messrs 
Donald Currie & Co. a Bank of England 


check for £5,1738,572 10s. in exchange 
for a certificate representing the bulk of 
the ordinary shares in the Union-Castle 
Mail Steamship Company, Ltd. 
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THE STORY OF A BANK 


By Arthur Rodman, President Bankers Engineering Co., Chicago 


U' to 1906 there were four banks in a 
fairly prosperous lowa town of about 

12,000 population, all doing a reason- 
ibly good business. ‘Ihen it occurred to a 
tew well-to-do farmers that there ought to 
be a farmers’ bank, and there was no 
trouble in getting a capital of $109,000 sub- 
scribed among about 160 stockholders, each 
of whom must be a farmer, and each sub- 


ya 


eRe, 


— 


PRESENT 


scription must not exceed $1,000, it being 
thought that it was a case of being uot only 
“the more the merrier, but the more the 
better.” Many bankers do not think so. 
The present writer was called upon for 
suggestions for remodelling an old corner 
building and equipping it. When this was 
done things commenced to happen. First, 
the “State Bank” woke up. The suggestions 
for overhauling were accepted and the bank 
spent about $15,000 on the improvements. 
Then the “National” discovered that the 
“stir” caused by the new farmers’ bank 
icross the street was bound to create a lot 
of new business, besides attracting some of 
their customers to the handsome new quar- 
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ters, and that the State bank was pretty 
sure to draw some of their trade, so that 
the only course left open for them was to 
outdo the other two, and accordingly they 
remodelled and refixtured in fine style. 

The “Savings Bank” in the middle of the 
bleck between two of the other banks had 
been running along in mediocre fashion for 
the past twenty years or so, gaining a little 


BANK, OSKALOOSA, IA. 


each year and doing very well for its stock- 
holders. But with all this excitement and 
“squandering of money” by its neighbors, it 
began to be concerned about its future. 
Could it hold out? Wouldn't this awaken- 
ing by its now aggressive rivals put it in a 
gradual eclipse? What could be done to 
stop the very perceptible flow of business 
past its old-fashioned, uninviting quarters? 
The president and heaviest stockholder was 
a non-resident, making only periodical trips 
to the bank. He being far from a plodder, 
discovered very quickly the only remedy to 
apply, and he applied it unhesitatingly. 
“This bank will not be behind the others; 
but must be far ahead,” he said. The capi- 
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BANK, OSKALOOSA, IA., AS IT WILL 


APPEAR WHEN REMODELED 


tal stock was but $30,000. It would take 
practically this amount to accomplish this 
purpose. “All right, go ahead,” was the 
command. The results were startling. The 
deposits are now about four times what they 
were then. Did it pay? Immensely. 
Procressive Meritops Bring Bustnesss. 
What about the other banks? They forged 
ahead rapidly. It was a mystery where the 
increased deposits came from. There must 
have been many an old stocking emptied 
and the contents put to proper use. The 
secret hiding places vielded up their golden 
treasure. Many obligations were paid by 
check, where before the coin of the realm 
was passed from palm to palm. Any one 
who pretended to have any standing in the 
community had money in bank. Competi- 
tion among the banks in that town became 
keen, and business grew at a rapid pace. 
But now comes the pith of this story: 
The oldest bank in town had for a long time 


been a private bank. 
on the new methods. 
bank must maintain its dignity. ‘They 
wouldn’t stoop to merchandising methods to 
get business. It is not hard to guess what 
happened to that bank. They wouldn’t or 
couldn't, or at least didn’t, keep up with the 
procession and were finally absorbed by 
the “State Bank” above mentioned. The 
“State Bank” had spent a lot of money and 
thought they were fixed for life. But not 
so. They became the biggest bank in town. 
More help had been added, and now still 
more was needed. The clerks and _ officers 
were on each others’ toes most of the time. 

Something must be done. “Get a wider 
room,” they said. But where? There was 
nothing small about the owner of the wider 
room—not even his price for it. Bankers 
who have tried to get adjoining space 
know how quickly the man who owns the 
extra space you need puts up his price for 
that space. 

But a way was found and the writer was 


They didn’t go much 
They argued that a 
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again called in, and what may seem like 
an extravagance was decided upon. Every 
vestige of the $15,000 improvement of six 
years ago is to be discarded—building al- 
terations, elegant Italian marble and ma- 
hogany fixtures, steel lined vault, two pon- 
derous vault doors, safe deposit boxes, etc., 
all to be thrown out and replaced with the 
best that skill and experience can devise. 
It will not only be “up-to-the-minute,” but 
it is believed it will be at least a few min- 
utes ahead of the present, and it will pay 
big. 

There’s no denying the fact that since the 
popular belief is that a bank is literally 
made of money it must live up to its repu- 
tation or suffer accordingly. The public 
expect a bank to have the best of every- 
thing, and they have been educated in the 
last few years to a fine point of discrimina- 
tion. The most desirable customers will 
therefore patronize the most progressive 
banker, for the same reason that he patron- 
izes the most progressive merchant, or con- 
sults the most progressive lawyer. The day 
has gone by, never to return, when the 
farmer, for instance, taboos a bank for 
spending a lot of money in “fixing up,” 
thanks to the general spirit of progress, 
which means a college education for his 
sons and daughters, the now universal coun- 
try telephone, rural delivery, the trolley car, 
the automobile, and the many other evi- 
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dences of prosperity. Does the farmer who 
is of any account to a bank run his farm on 
any back number plan? No! He employs 
the very best means for pushing his busi- 
ness, and it is only logical to assume that 
he expects the bank to do the same thing. 

It would be a short memory, indeed, that 
could forget the time when all the average 
bank required in the way of an equipment 
was a wagon load of oak fixtures, and plain- 
sawed oak at that. If the banker wanted 
to put on a little extra style he would get 
quarter-sawed oak, probably in a dark fin- 
ish. If he wanted to be particularly “swell,” 
he would buy mahogany—‘solid mahogany.” 
Marble and bronze were not to be thought 
of—except as things to be avoided, for such 
extravagances were supposed to drive busi- 
ness away. But note the change. The di- 
rector who only a few years ago tightened 
up on the bank’s purse strings in relation 
to such matters, is the very one now to in- 
sist on getting the best that money can buy. 
This is not a random statement, but actual 
experience. 

But there should be method in this work. 
Every dollar should count. Every stroke of 
the pencil on a plan means money. It re- 
quires a wide range of experience and tech- 
nical knowledge to get the best materials 
and the most convenient arrangement and 
the most attractive results for the money 
expended. 


CAPITAL AND THE SOUTH 


INANCIAL noses are keen. Just 
now they are turned toward the 
South. With a population of 33,000,- 
000, the South now has invested in 
business about $84,000,000 more than 
the whole United States could show in 
1880; the value of the South’s crops 
now exceeds the value of the crops of 
the whole country as late as 1890; and 
its coal products last year amounted to 
two and a half times the coal output of 
the United States in 1890. Go almost 
anywhere in the South and you feel 
self-confidence which is based upon 
figures. “They talk big down there,” 
said an investigator, “but they tell the 
truth.” He showed some figures which 
did indeed talk big. In the six months 
ending May first, wholly new water- 
power projects, with a total capitali- 
than $200,000,000, 


zation of more 


have been organized. They will ulti- 
mately develop 1,500,000 horsepower. 
Their financing is looked after by 
bankers in London, Toronto, Montreal, 
New York, Chicago, Philadelphia, 
Pittsburg and cities of the South. A 
recent offering in London of $10,000,- 


000 of bonds of an Alabama power 


company was largely oversubscribed. 
Virginia, West Virginia, Georgia and 


Alabama are the great waterpower 
States—there, manufacturing  enter- 
prises must grow to justify the invest- 
It is in 
the South that the greatest crop in- 
that diversified 
farming is winning converts most ra- 
pidly, and the situation is freest of the 
parasites who fatten on boom-time by- 
products.—Collier’s Weekly. 


ments which are being made. 


creases are coming, 




















BANKING AND FINANCIAL NOTES 





























Bic Lreguck 


_—<$<—<$—_ 
Ore firm President 


Merchants National Bank 
RICHMOND, VA. 
Capital . . . $200,000 
Surplus & Profits over 1,000,000 


The Gateway to and Collection 
Center for Southeastern States 


Send Us Your Items 


“ON TO RICHMOND” 




















EASTERN STATES 
NEW YORK CITY 


The new Columbia-Knickerbocker Trust 
Co. paid its first quarterly dividend of five 
per cent. on June 29 to stockholders of 
record June 14. Before the merger the 
Columbia had been paying three per cent. 
quarterly on its $1,000,000 stock and the 
Knickerbocker three per cent. quarterly on 
its $3,000,000. ‘The new institution has a 
capital of $2,000,000, The dividend on the 
combined companies’ stock is approximately 
what was received by the stockholders of 
the constituent companies, taking into ac- 
count that when the Knickerbocker was ab- 
sorbed its capital was reduced and_ stock- 
holders received a cash distribution. 


—The statement compiled by the New 
York Clearing-House Association showing 
the condition of trust companies in the city 
of New York as of June 14, 1912, gives 


ad 


aggregate deposits of $1,320,349,300, an in- 
crease of $33,017,600 over the last previous 
call on March 21. Loans amounted to 
$592,699,100, an increase of $50,969,500. 


The semi-annual statement of the Citi- 
zens’ Central National Bank of New York, 
recently published, showing deposits of $27,- 
865,254, undivided profits of $392,633, and 
a surplus fund of $1,500,009, speaks well 
for the bank’s management and shows 
1 steady growth since March 14, 1904, the 
date of consolidation of the National Citi- 
zens’ and the Central National Bank. The 
bank’s president is Mr. Edwin S. Schenck, 
a gentleman of pleasing personality, and 
full of energy, one of the younger and 
rising generation of bank presidents, who 
took charge at the time of the consolida- 
tion and whose aim has been to broaden the 
bank’s policy and strengthen its position. 





Epwin Saxton ScHencK 


PRESIDENT CITIZENS’ CENTRAL NATIONAL BANK 
OF NEW YORK 
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He has a very able assistant in Mr. Francis 
M. Bacon, Jr., the vice-president, who is 
well known in the wholesale dry goods 
trade. Mr. Chapman, the cashier, is an 
executive official of rare ability. The direc- 
tors of the bank represent textiles, hard- 
ware, boots, shoes and produce concerns. 
Ihe Citizens’ Central National Bank pays 
regular dividends at the rate of 114% per 
cent. quarterly. 


—Francis Henderson, vice-president of 
the Columbia-Knickerbocker ‘Trust Com- 
pany, has resigned to accept the vice-presi- 
dency of the Empire ‘Trust Company. 


To keep pace with its extraordinary 
growth, the National Nassau Bank has been 
forced to enlarge its premises at the corner 
of Nassau and Beekman streets. Three ad- 
ditional directors have been chosen, namely, 
Arthur C. Harris, D. Hunter McAlpin and 
Laurence H. Hendricks. 


—K. O. Eldredge, who has been for some 
time connected with the living National 
Exchange Bank, has left that institution to 
accept the post of secretary of the Che- 
mung Canal Trust Company, Elmira, N. Y. 


—Trederick W. Allen, vice-president of 
the Mechanics and Metals’ National Bank, 
has been elected to the board and executive 
committee of the Chicago & Eastern Illinois 
Railway Co. 


As the guests of the Hanover National 
Bank, the Chase National Bank, the Na- 
tional Bank of Commerce and the Na- 
tional Park Bank, about two hundred and 
thirty South Carolina bankers and_ their 
families visited New York the past month. 


Superintendent Van Tuyl of the State 
sanking Department has approved an ap- 
plication of the Citizens’ Trust Company of 
Brooklyn for permission to increase its 
capital stock from $500,000 to $1,000,000. 
This company recently absorbed the Broad- 
way Bank of Brooklyn. Nathan S. Jonas 
is president and James H. Conroy secre- 
tary. 

Superintendent Van Tuyl also has ap- 
proved an increase of the capital stock of 
the Oyster Bay Bank from $25,000 to 
$50,000, 


—W. Irving Dey has been appointed an 
issistant cashier of the Peoples Bank. He 
s a former president of the American In- 
stitute of Banking and at present a mem- 
her of the board of governors. 


The Fourth National Bank in its July 
circular says that the whole country is too 
prosperous for business enterprises to ly 
restricted by politics in the interim before 
he election. It predicts that business will 
ctually increase in the next few months, 
nd cites as an indication of the enlarge- 
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ment of trade the increased output of com- 
mercial paper bearing the names of well- 
known mercantile concerns. 


—John S. Jenks, Jr., has announced his 
retirement from the banking firm of Bert- 
ron, Griscom & Jenks. Mr. Jenks wished 
to devote his time wholly to Philadelphia 
connections. 


The stockholders of the First National 
Bank in Brooklyn recently elected three 
new directors, increasing the board from 
nine to twelve. 


Daniel W. Evans, Walter N. Stillman, 
Lynford M. Dickinson, members of the 
New York Stock Exchange, announce ‘a 
co-partnership, under the firm name of 
Evans, Stillman & Co., for the transaction 
of a general business in bonds, stocks and 
other securities. 


The new offices of the American Bank- 
ers’ Association in the Hanover Bank 
Building were formally opened the past 
month. Visitors were received by the 
president, William Livingstone, of Detroit, 
the chairman of the executive council,. Ar- 
thur Reynolds, of Des Moines, and the sec- 
retary, Fred E. Farnsworth of New York. 


According to the June 14th statement 
rendered to the Comptroller of Currency, the 
Fourth National Bank has total resources 
of $55,026,769, comprising loans and dis- 
counts, $30,394,551; U. S. bonds, $2,094,158; 
other bonds, securities, ete., $2,607,147; 
banking house, $3,000,060, and cash on hand 
and due from banks and the U. S. Treas- 
ury, $16,930,911. Liabilities include, gross 
deposits, $42,127,190; capital, $5,000,000, and 
surplus and undivided profits, $5,831,949. 

—By the recent appointment of Frank 
I.. Hilton, as assistant cashier of the Mer- 
chants National tank, that institution 
gains the services of a man of broad busi- 
ness experience. Mr. Hilton was born in 
Hannibal, Mo., and for nine years previ- 
ous to his entrance into banking was en- 


gaged in railroad development in Ne 

York State and the West. He started 
in 1896 as a clerk in the Hanover Nationa] 
Bank, New York, and shortly afterwards 
became connected with the then North 
American Trust Company, starting as 





Frank L. Hittron 


ASSISTANT CASHIER MERCHANTS NATIONAI 
BANK, NEW YORK 


beokkeeper and advancing to the position 
of secretary. Upon the merger of that 
company with the Trust Company of 
America and the City Trust Company 


in 1905, he became assistant secretary, 
and in the early part of 1907 was 
promoted to secretary. From this position 


he was appointed assistant cashier of the 
Merchants National Bank. 
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-Final steps in the Irving-Mercantile 
merger were recently agreed upon by the 
stockholders of both banks. It has been 
decided to call the new institution the 
Irving National Bank. 


-Net deposits of the Guaranty Trust 
Company, according to the statement of 
June 30, amount to more than $190,000,000, 
the largest ever reported by an American 
trust company. The total resources are 
nearly $240,000,000. 


‘Willard V. King, president of the Co- 
lumbia-Knickerbocker Trust Company, and 
other members of the bondholders’ com- 
mittee of the Kansas City, Mexico and Ori- 
ent Railroad, known as the Stilwell road, 
announce that $1,000,000 receiver's certifi- 
cates are on sale for the benefit of that 
read, 


The Bedford Branch of the People’s 
Trust Company, Brooklyn, has opened for 
business in its new banking house at Nos- 
trand avenue and Herkimer street. 


Mr. William C. Potter, president of 
the Intercontinental Rubber Company, has 
resigned that position to accept a_ vice- 
presidency of the Guaranty Trust Company 
of New York. 

Mr. Potter is a Chicago product, having 
heen born in that city in 1874, and is the 
son of Edwin A. Potter, formerly presi- 
dent of the American Trust & Savings Bank 
of Chicago. He finished his education at 
the Massachusetts Institute of Technology, 
graduating from that institution with the 
class of 1897. By profession he is a mining 
engineer and metallurgist. For three years 
atter leaving college he was engaged as 
foreman, engineer and superintendent of 
Various mining operations in Colorado and 


Montana. In 1900 he was appointed mining 
engineer of the Atchison, Topeka & Santa 
Fe i tilway, and from 1903 to 1905 was 
general manager of the Guggenheim Ex- 
ploration Company in the Republic of Mex- 


ico. He became general manager and di- 
rector of the American Smelting & Refining 
Company and American Smelters Securities 
Company in 1905, and for the past year 
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VICE-PRESSIDENT GUARANTY TRUST COMPANY 
OF NEW YORK 


has been president of the Intercontinental 
Rubber Company. 

He thus takes with him to his new posi- 
tion a well rounded experience as an execu- 
tive, and one which will no doubt serve him 
for the good in his new association. 


The Title Guarantee and Trust Com- 
pany, which now has a capital of $4,375,000 
and a surplus of $12,671,000, will ask stock- 
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complete, including interior work, 
decorations and equipment 


Write for suggestions, giv- 


ing us an idea of what you 
have in mind. 


New York 

















holders to approve an increase in capital 
to an even 85,000,000. The increase will be 
distributed September 30 to stockholders of 
record September 9 at the rate of one new 
share for every seven shares held. A cash 
dividend equivalent to the par value of the 
stock will be distributed out of the surplus 
and applied to payment for the new stock. 
The shares now sell at around S600, 


BOSTON 


The Second National Bank has opened 
for business in its new banking rooms at 
111 Devonshire street. 


Directors of the First National Bank 
have elected Bernard W. Trafford  vice- 
president. Mr. Trafford has been connected 
with the American ‘Telephone Company and 
allied interests, as manager of various Bell 
properties throughout the country for the 
past nineteen years. In selecting a man of 
general business training, the bank adheres 
to its policy of continually strengthening its 
organization for the handung of | strictly 
commercial business. 


Joseph G. Stearns, formerly assistant 
secretary ot the Old Colony ‘Trust Com- 
pany, Boston, has been made vice-president 
of that institution. 
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PHILADELPHIA 


—Preparations being made for an exten- 
sion of the building of the Penn National 
Bank recall the fact that the present build- 
ing of the bank is probably on the site once 
eccupied by the house in which ‘Thomas 
Jefferson was living when he wrote the 
Declaration of Independence. 


—The terms of the Trust Company ot 
North America’s merger with the Commer- 
cial Trust Company, both of Philadelphia, 
Pa., were given in the following notice: 

Notice is hereby given that a special meet- 
ing of the stockholders of the Trust Com- 
pany of North America will be held at the 
office of the company, July 9, 1912, at 11 
o'clock a. m., to take action upon a propo- 


sition to se!l the assets of the company and 
to merge with the Commercial Trust Com- 
pany 


The plan involves a purchase by the Com- 
mercial Trust Company of all of the assets 
of the Trust Company of North America 
except its building, for twenty-four hundred 
(2400) shares of the ten thousand (10,000) 
shares of stock of said company now 
standing and a transfer of the building 
a trustee with power of sale for the benefit 
of the stockholders, said trust to be capi- 
talized at two hundred and fifty thous 
dollars ¢€$250.000) to be divided into ten 
thousand (10,000) certificates. of interest 0 
the face value of twenty-five dollars (3: 
each 

The stockholders of the Trust Com 
of North America will receive 25 pet 
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ieir present holdings in these certificates 
f interest and 24 per cent. in the stock of 
the Commercial Trust Company. The di- THE 


rectors of the company unanimous!y recom- 
mend the acceptance of this plan. 


Kk. P. Passmore, recently elected vice- 
president of the Franklin National Bank, 
has had a wide banking experience. Mr. 
Passmore started in a bank at Rising Sun, 
Mad., where he was employed for five years. 
He then entered Swarthmore College wit.. 
the class of °93. Upon leaving college, he 
started the National Bank of Avondale, 





E. P. Passmore 


VICE-PRESIDENT AND CASHIER, FRANKLIN 
NATIONAL BANK, PHILADELPITIA 


Pa.. of which institution he was the head for 
ten vears, then becoming cashier of the 
Traders’ National Bank, Seranton, Pa. In 
April, 1902, Mr. Passmore came to the 
Franklin National Bank as assistant cash- 
ier and when Mr. Me Allister was advanced 
lo the presidency, Mr. Passmore was elected 
cashier. 


lhe National Security Bank has added 
S000 to its surplus, making $850,000, or 
heerly three and one-half times the amount 
of its capital. In addition the bank has 
So-.160 undivided profits. 


GARFIELD 
NATIONAL BANK 


Fifth Avenue Building 


Corner Fifth Ave. and Twenty-Third Street 
NEW YORK 


CAPITAL SURPLUS 
$1,000,000 $1,000,000 


OFFICERS 
RUEL W. POOR, President 
JAMES McCUTCHEON, Vice-Pres. 
WILLIAM L. DOUGLASS, Cashier 
ARTHUR W. SNOW, Asst. Cash. 


DIRECTORS 


James McCutcheon Samuel Adams 

Charlies T. Wills William H. Gelshenen 

Ruel W. Poor Morgan J. O’Brien 
Thomas D. Adams 











—Woelpper, Crawford & Co., successors 
to the firm of George B. Atlee & Co., dis- 
solved, are continuing the business at 119 
South Fourth st. 


The condition of the Girard National 
Bank at the close of business on June 14 
shows total resources of $51,986,196, of 
which $33,808,415 is made up of loans and 
discounts, and $10,395,888 is cash and re- 
serves; $6,303,405 is due from other banks, 
and $1,478,486 is exchange for the clearing 
heuse. The surplus and undivided profits 
are $4,726,359, while deposits aggregate $44,- 
186,033. 


—The Commertial Trust Company of 
Philadelphia, Pa., announces the election of 
William A. Opdyke to the vice-presidency. 
He was formerly secretary and _ treasurer. 


—Permission to increase its capital stock 
from $200,000 to $250,000 has been given 
the Union Stock Yards Bank of Buffalo, 
N. Y. Stockholders took nearly all the 
new stock. 


\. D. Robbs has been elected president 
ot the First National Bank, Castle Shan- 
non, Pa., succeeding the late Col. A. H. 
Anderson. 


IF. A. Drury, the recent president-elect 
of the Massachusetts Bankers’ Association, 
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Capital - $2,500,000.00 


Gorrespondence Invited 





FIRST 


NATIONAL 


BANK 





CLEVELAND, OHIO 


Surplus and Profits -  $1871,000.00 


ACCOUNTS 


Deposits, $32,000,000.00 


SOLICITED 
Collections a Specialty 











is well known as a banker in that State. 
He was born in Spencer, Mass., July 12, 
Isés, and after receiving his education in 
the public and high schools of the same 
town, entered the Spencer National Bank 


in IS8t as messenger. He rose rapidly, be- 





F. A. Drury 
PRESIDENT MASSACIIUSETTS BANKERS’ ASSOCI- 
ATION 
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coming bookkeeper, teller, cashier, vice- 
president and president. He then went to 
Worcester, and formed a partnership under 
the name of Drury & Bonney, representing 
Lee, Higginson & Co., which sold bonds in 
the city, and being prominent in organizing 
the Merchants National Bank in 1905, and 
was chosen its president in April, 1908. 

At that time the deposits of the bank 
were $2,200,000. On July 1, 1912, they had 


increased to $5,627,000. 
Besides: being a director in the Spencer 
and = Millbury (Mass.) National Banks, 


Mr. Drury holds the same position in many 
corporations, such as the Worcester Electric 
Light Company, Prentice Company, manu- 
facturers, Norcross Brothers Company, con- 
tractors, of Worcester, and the Pope Man 
ufacturing Company, Hartford, Conn. 


Mr. Drury’s wide banking acquaintance 
and influence will undoubtedly prove of 


valuable service to the Massachusetts 


Bankers’ Association. 


Clarence H. Nelson has been elected 
president of the ‘Traders National Bank, 
Lowell, Mass., to succeed the late John C. 
Burke. 


The Asbury Park (N. J.) Trust Com- 
pany has opened for business in its new 
building at the corner of Mattison avenue 
and Emory street. 


—One of Central New York’s rising young 


“Adolphus E. 


men Hewell, recently ap- 
pointed assistant cashier of the Citizens 
National Bank, Oneonta, N. Y. Mr. Hew- 
ell has worked his way conscientiously up 
exch step of the banking ladder. He start- 
ed as a clerk in the First National Bank 


of Morris, N. Y., at the age of eighteen, 
and was in this’ bank's about two 
years when a broader opportunity presented 
itself at the Wilber National Bank olf 
Oneonta. Going there as a general utility 
man, he soon advanced to the position of 
irst teller. After eight faithful 


service 


years’ 
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Che Union National Bank 


CAPITAL $1,600,000.00 Clenueland, ° 


GEO. H. WORTHINGTON, President 
E. R, FANCHER, Vice-President 


G,. A. COULTON, Cashier 
W. E. WARD, Asst. Cashler 


Since 1884 we have responded to the needs of a constantly increasing 
number of customers. We aim to dispatch business promptly. Our facil- 
ities are offered to those who, appreciating good service, will maintain 


adequate balances. 





SURPLUS AND PROFITS 
$1,000,000.00 


W. C. SAUNDERS, Asst, Cashier 
E. E. CRESWELL, Asst, Cashier 

















service, Mr. Hewell accepted a more ad- 
vantageous position with the First National 
Bank of that city. Upon its sudden failure 
with the Mount Vernon National in the 
“Jennings chain” during 1911, he received a 
position as teller in the Citizens’ National 





Apvotpuvus FE. Hewewr 


ASSISTANT CASHIER, CITIZENS NATIONAL BANK, 
ONEONTA, N. Y. 


Bank of the same place and in January, 
1912, was appointed assistant cashier. 

Mr. Hewell is an influential man in his 
home city, and with his thorough banking 
experience will no doubt be a factor in its 
future development. 

The Citizens National Bank is a progres- 
Sive institution. In the year 1911 deposits 


increased over $500,000, speaking well for 
the position it occupies in the business 
community of Otsego and Delaware coun- 
ties. 


The twenty-nine national banks of 
Pittsburgh, Pa., in response to the Comp- 
troller’s call, show total deposits of $217,- 
159,473, the largest in their history, com- 
paring with $211,765,105 on June 7, 1911, 
and with $217,026,493 on April 18, 1912. 
The surplus and profits of the twenty-nine 
banks on June 14 stood at $32,137,118, 
compared with $31,481,512 on June 7, 1911, 
and with $31,949,518 on April 18, 1912. 


—At a recent meeting the stockholders of 
the Plainfield, N. J., ‘Trust Company elected 
H. H. Pond, formerly secretary and treas- 
urer, to membership on the board of direc- 
tors. 


—As a reward for twenty years’ efficient 
services, directors of the Mauch Chunk ( Pa.) 
National Bank have appointed Ira G. Ross 
cashier to succeed the late Edgar Twin- 
ing. 


At the recent meeting of the Pennsyl- 
vania Bankers’ Association these officers 
were elected on the recommendation of the 
nominating committee: President, A. S. 
Beymer, cashier, Keystone Natinal Bank, 
Pittsburgh; vice-president, | Montgomery 
Evans, president Norristown Trust Com- 
pany; secretary, D. S. Kloss, cashier First 
National Bank, Tyrone; treasurer, A. D. 
Swift, cashier Elk County National Bank, 
Ridgway. 


Plans .or the organization of a new 
bank at Binghamton, N. Y., capitalized at 
$200,000, are being made. 


The Second National Bank of Pitts- 
burgh, Pa., shows a gain of nearly two mil- 
lion dollars in deposits between the calls 
of April 18 and June 14, the present total 
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, ' intelligent 
» peoptes IF handling of 

items and low rates 
appeal to you send 
+ us your BUFFALO 


BUSINESS 


Capital - - - - $300,000.00 
Surplus and Profits - 443,000.00 
Deposits - - -  5,717,000.00 


A. D. BISSELL, President 
C. R. HUNTLEY, Vice-President 
E. J. NEWELL, Cashier 
HOWARD BISSELL, Asst. Cashier 
C. G. FEIL, Asst Cashier 











standing at $16,464,201. Total resources 
are $21,359,823, with loans ana discounts 
$8,325,874 and cash and due from banks 
$6,281,287. The capital is $1,800,000; sur- 
plus and profits, $2,202,122. 


—A strong statement of June 14 from the 
Wilber National Bank, Oneonta, N. Y., in- 
cludes this table, indicating steady progress 
toward the $5,000,000 deposit rark: 


Deposits, CEM, WOO. ccrceccscvaces $1,082,178 
Deposits, June, 1901 ......... coos 1,842,106 
epowsts. FEmeG, WEE .cccsisscssces 1,452,177 
SN. SO DORE coc cen sewewele 1,482,63 
Deposits, Jume, 1906 ....ccccccccese 1,664,5% 
PCr: SONG, BONS 6.06.60 6is0sdee 1,822,32 
Deposits, June, 1906 .............. 1,954,456 
So: Me are 7 O11 
Depowits, Jute, BWC ccciccsesecess 2,113,967 
EPO ORES, SUNG, FISD ocivicsesaness 2,259,72 
Deposita, Fume, 1910 2... .cccsesecs 2,619,138 
Deposits, Dae, BW .ccccccscccoss 2,847, 
eposiia, dune; WZ .ccscesss -++- 3,093,866 


\ new bank is being organized at Bath, 
N. Y., called the Farmers and Mechanics 
Bank. 


In the quarterly statement of Henry J. 
Ford, State Commissioner of Banking and 
Insurance, on banking concerns and_ trust 
companies in New Jersey, it is shown that 
the deposits of twenty-‘ive savings banks 
have increased $6,266,937, as compared with 
the corresponding quarter last year. The 
report also shows increases of resources in 
the twenty-five State banks and ninety-six 
trust companies of New Jersey. 


The recent election of A. S. Beymer 
to the presidency of the Pennsylvania 
Bankers’ Association is a fitting honor for 
this man, whose banking career has been 
ene of concentrated effort, with its resultant 
twhievements. 

Mr. Beymer has been with the Keystone 





National Bank of Pittsburgh since its or- 
ganization in 1884, starting at that time as 
individual bookeeper. He then became pay- 





A. S. Beymer 
PRESIDENT PENNSYLVANIA BANKERS’ ASSOCIA- 
TION, CASHIER KEYSTONE NATIONAI 
BANK, PITTSBURGH 


ing teller and in 1897 was elected cashier, 
which position he holds at the present time. 
In 1908 he was elected a member of the 
Executive Council of the American Bonk- 
ers’ Association. 


ATLANTIC NATIONAL BANK 


Providence, R. I. 


Send Us Your Rhode Island Collections 
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New Bankers’ Trust 
Building Lighted 
By Frink System 


This is one of the finest buildings on Wall 
Strect, New York. 

Atter enreful investigation of the Frink Sys- 
tem, used in most of the prominent banks and trust 
companies—the architects, Trowbridge and Liv- 
ingston, and the engineer, Henry C. Meyer, decideg 
to install this system of lighting. 

On the first and second floors they placed Frink 
Bank Screen Reflectors of special design, having 
glass tops for general illumination of the banking 
room. 

hey provided Frink Reflectors on all the desks 


on three floors and also specified their use in the Semi-Indirect Reflecting Chandeliers under and 


over the mezzanine at the second floor, making a ¢ 


Our Hluminating Department, wuich has handled a large nuwber of Bank Lighting in- 


stallations, is at your service. 


Write nearest office for full particulars. 


H. W. JOHNS-MANVILLE CO. 


Sole Selling Agents f 


Albany Chicago Detroit Louisville New York San Francisco 
Baltimore Cincinnati Indianapolis Milwaukee Omaha Seattle 
Boston Cleveland Kansas City Minneapolis Philadelphia St. Louis 
3uffalo Dallas Los Angeles New Orleans Pittsburgh Syracuse 


For Canada:—THE CANADIAN H. W. 
Toronto, Ont. Montreal, Que. 








View of Main Banking Room—RBankers Trust 
Building, Lighted with Frink Reflectors. 


complete Frink lighting equipment. 


or Frink Products 


JOHNS-MANVILLE CO., LIMITED. 
Winnipeg, Man. Vancouver, B. C. 
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SOUTHERN STATES 


\n important bank merger is to 


take place at Richmond, Va. The First 
National Bank will absorb the National 
Bank of Virginia. John B. Purcell, presi- 
dent of the First National Bank, has been 
chosen chairman of the board of the con- 
solidated bank, which will be known as 
the First National Bank. W. M. Hablis- 
ton, president of the National Bank of 





Virginia, will be president, John M. Miller, 
Jr., vice-president and cashier of the First 
National Bank, will be first vice-president, 
and actively engaged in conducting the af- 
fairs of the larger institution. Resources 
ot the consolidated banks will be about 
$25,000,000, capital stock $2,200,000, and 
total deposits $14,000,000. The bank will 
soon move into its handsome, modernly 
eguipped building, acknowledged to be one 
f the finest and most perfectly appointed 
banking houses in the South. 


With the recent ratification of the 
tockholders, the consolidation of the First 
nds Fourth National Banks, Nashville, 
Tenn... bes heen entirely completed. The 
ew institution is called the Fourth and 
irst National Bank and has a capital of 
1,100,000, it being the second largest bank 


south of the Ohio River. The deposits are 
$13,000,000, and the surplus, $800,000. 


At the meeting of the board of directors 
held at the American National Bank, Aus- 
ton, Texas, at the close of their fiscal year, 
June 29, 1912, they disposed of their net 
earnings since January 1 as follows: 

Increased their surplus from $350,000 to 
$400,000 and paid a semi-annual dividend of 
five per cent—$10,000—and_ passed $12,000 
to undivided profits. 

This bank, with a capital stock of $200,- 
000 and a surplus of $400,000, occupies 
place number one on the honor roll in the 
city of Austin and twenty-sixth in the 
State. 

Being on the honor roll implies good 
management and shows a fixed policy to 
make a strong bank by building up a large 
reserve, as shown by its surplus fund and 
undivided profits in excess of its capital 
stock. 

The American National Bank is true to 
its original policy—“Every accommodation 
consistent with safe banking.” 

A bank whose officers have brought the 
institution to this commendable position is 
a safe bank with which to do business. It is, 
by virtue of its attainments, entitled to the 
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The Best Possible Arrangement of Your Banking Quarters 





YOU MUST HAVE THE BEST. 


BANKERS TRUST CO., New York 

GUARANTY TRUST CO., New York 

AMERICAN EX“HANGE NATIONAL 
BANK, New York. 

FOURTH NATIONAL BANK, New York. 

FIFTH NATIONAL BANK, New York 

MARINE NATIONAL BANK, Buffalo 








To keep pace with the demands of today, ‘‘well enough’”’ will not do. 


Conserve your floor space and get the best possible arrangement by 
supplementing your architect’s services with those of an Equipment Spec- 
ialist, when you lay out your new banking quarters. 


THOMAS BRUCE BOYD, Seecravist 286 Fifth Ave., New York City 


REFERENCES 
Do not judge a man's ability by what he says—but what he has done for others 


MUTUAL LIFE ASSURANCE COMPANY OF CANADA 


WHITNEY CENTRAL NATIONAL BANK, 


New Orleans. 

ESSEX COUNTY NATIONAL BANK, 
Newark. 

FIRE ASSOCIATION OF PHILADEL- 
PHIA 


SECOND NATIONAL BANK, Boston 

















most careful consideration of those who 
seek pleasant and profitable business rela- 
tions in this field. 

The fact that the American National 
Bank has for years held its business against 





AMERICAN NATIONAL BANK, AUSTIN, TEXAS 


all competition indicates that the public 
mind has not lost sight of the solidity and 
safety of this bank. 

In the report made to the Comptroller of 
the Currency on June 14, 1912, the Ameri- 
can National Bank showed over $200,000 
more individual deposits than any other 
bank in Austin. The principles of conser- 
vative banking have governed the develop- 
ment of the American National Bank. They 
explain its continuous progress through its 
twenty-one years of existence. 
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The following is a list of the officers and 
directors: 

Officers: George W. Littlefield, president; 
H. A. Wroe, vice-president; R. C. Rober- 
deau, vice-president; 'T. H. Davis, vice- 
president; L. J. Schneider, cashier; H. 
Pfaeffiin, assistant cashier. 

Directors: George W. Littlefield, H. A. 
Wroe, R. C. Roberdeau, 'T. H. Davis, R. H. 
Baker, T. J. Butler, Ernest Nalle, Charles 
Wolf, Edgar Smith, J. B. Robertson, W. P. 
Allen. 

Mr. Robertson and Mr. Allen were ap- 
pointed directors at the meeting held in the 
offices of the American National Bank, June 
29, 1912, to fill the vacancies caused by the 
death of Judge James H. Rebertson and C. 
C. Bradford. 


—The Marion (Ala.) Central Bank is 
erecting a $12,000 building. 


—The People’s Bank and the Union Sav- 
ings Bank of Jacksonville, Fla., have con- 
solidated under the name of the former in- 
stitution; capital, $100,000. E. A. Groover 
is president. 


The First State Bank of Donna, Texas, 
has increased its capital from $12,500 to 
$25,000. 


The Coleman National Bank and_ the 
Farmers’ State Bank, both of Coleman, 
Texas, according to press dispatches, are to 
be consolidated. 


The Farmers and Merchants’ Bank of 
Lake City, S. C., has decided to increase its 
capital from $50,000 to $100,000, 


The Bank of Randolph, Cuthbert, Ga., 
established in 1901, having capital and sur- 
plus of over 860,000 and deposits of more 
than $80,000, has perfected arangements 
with the department at Washington for 
changing the bank into a national institu- 
tion, to be known as the First National 
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W. H. LEE, President E. B.CLARE -AVERY, Assistant Cashier 
D. R. FRANCIS, Vice-President J. P. BERGS, Assistant Cashier 

A. L. SHAPLEIGH, Vice-President D. A. PHILLIPS, Assistant Cashier 
GEO. E. HOFFMAN, Cashier L. K.WISE, Assistant Cashier 


The Merchants-Laclede National Bank 


OF ST. LOUIS 
Capital - - ° ° . $1,700,000.00 
Surplus and Undivided Profits $1,800,000.00 


At COMMERCIAL BANK 


Interviews and Correspondence Invited 











DIRECTORS 
JOSEPH R. BARROLL, ELIAS 8. GATCH, Cc. W. MANSUR, 
Butler Brothers, President Granby Mining and Secretary John Deere Plow Co, 
J. 8. BEMIS, ora. JOHN J. O'FALLON, 
Treasurer Bemis Bro. Bag Co. Pres. Gi auss-Langenberg Hat Co. oO. H. PECKHAM., 
G. A. von BRECHT, ‘ECIL D. GREGG, President National Candy Co. 
President The Brecht Co. President Evens-Howard Fire 
Brick Co. Cc. R. SCUDDER, 
CHAS. A. COX, Pres.C.D.Gregg Tea & Coffee Co. President Sam’! Cupples 
President Cox and Gordon GEO. E. HOFFMA N, Envelope Co. 
Packing Co. Cashier 
. aie _ . A. L. SHAPLEIGH, 
8. 8. DE LANO, S. E. HOE I MAN, Treasurer Norvell-Shapleigh 
Treasurer American Car and P = yg! r, re Hardware Co. 
Foundry Co. a J. J. WERTHEIMER, 
D. R. FRANCIS, W. H. LEE, President Wertheimer.Swarts 
Francis, Bros, & Co. President. Shoe Co, 
L. GARRISON, B. MCKEEN, Cc. W. WHITELAW 
Pres. Big Muddy Coal & Iron Co, Gen. Mer. Vandalia R. R. Co. Pres. Polar Wave Ice & Fuel Co. 























Bank of Cuthbert, without changing either Bettes, Paris; B. A. Carter, Emory. J. L. 


capital or officers. White is Texas agent. 

The First National Bank and the Na- —Allen R. Sheffer, formerly secretary of 
tional Bank of Wilmington and Brandv- the American Trust Company, Houston, 
wine have consolidated into the Wilming- ‘Texas, is forming a $2,000,000 institution at 
ton Trust Company, at Wilmington, Del. Fort Worth, Texas, called the Guaranty 


Trust Company. 
—At the sixteenth annual convention of 
the North Carolina Bankers, held recently Improvements on the First National 
at’ Morehead City, these officers were  Bank’s building, Birmingham, Ala., still 
elected: Leak S. Covington of Rockingham,  centinue, it being the evident intention of 
president; George A. Holderness of Tav- making the First National's home one of 
horo, first vice-president; Thomas E.Cooper — the handsomest in the State. The banking 
of Wilmington, second vice-president; J. L. rooms proper have been completely remod- 


\rmield of High Point, third vice-presi- elled. The work has been done on a mag- 
dent; and W. A. Hunt of Henderson, re- — nificent scale and the bank now has quarters 
elected secretary and treasurer. sufficiently capacious for its enormous busi- 


ness and at the same time in keeping with 
W. F. Angustine and A. C. Baylis have — its prestige and influence. 
heen elected assistant cashiers of the Mer- 
chants National Bank, Richmond, Va. —S. Sterett McKim has been elected vice- 
president and = cashier of the National 
rhe Republic Trust Company, capital Union Bank, Baltimore, Md. Mr. McKim 
$9,000,000, chartered at Phoenix, Ariz., has took charge of his new office July 1. The 
been granted permission to do business in position of vice-president was created for 
Texas, with an office at Dallas. Directors: him, but as cashier he succeeds Robert A. 
C. 1... Wakefield, Dallas, president; George Diggs, who has filled the position for the 
H. Bird, Fred E. Johnston, A. Silvers, Dal- last twelve years. Mr. Diggs is leaving 
las; J. T. Garlington, Sweetwater; J. D. — the bank on account of ill health. 
Whitcomb, Groesbeck; T. C. Morgan, Long- 
View: J. LL. White, McKinney; B. H. Daven- —At the nineteenth annual convention of 
port, Denton; J. B. Hunt, Bowie; H.,S. the Virginia Bankers’ Association held at 
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ROBERT U. GRAFF, Asst. Cashier. 
JOHN ROBINSON, Asst. Cashier. 
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Old Point Comfort recently, after ad- 
dresses by H. N. Phillips, cashier of the 
Peninsula Bank, Williamsburg, Va., D. M. 
Gannaway, president of the Farmers Edu- 
cational and Co-operative Union, Virginia 
Division; J. H. Peters, cashier Peoples Na- 
tional Bank, Gate City, Va., and William C. 
Cornwell of J. S. Bache & Co., New York; 
these officers were elected: President, Thom- 
as B. MeAdams, cashier, Merchants Na- 
tional Bank, Richmond; vice-presidents, 
group 1, W. B. West, cashier Citizens’ and 
Marine Bank, Newport News; group 2, W. 
M. Addison, cashier National Bank of Vir- 
ginia, Richmond; group 3, C. C. Tiffany, 
president Fauquier National Bank, War- 
renton; group 4, V. Vaiden, cashier First 
National Bank, Farmville; group 5, J. W. 
Bell, president First National Bank, Ab- 
ingdon; secretary, Walker Scott, cashier 
Planters’ Bank of Farmville; treasurer, 
Julien Hill, cashier National State and City 
Bank, Richmond. Members of the execu- 
tive council: C. H. Chandler, of Harrison- 
burg: J. M. Hurt, of Blackstone; G. M. 
Ratcliffe. of Pulaski, and J. W. Miller, of 
Lynchburg. 


WESTERN STATES 


CHICAGO AND VICINITY 
(Office of The Bankers Magazine, 115 South 
LaSalle Street.) 


—The Chicago office of Hornblower & 
Weeks, bankers and brokers, has been re- 
moved to large and commodious quarters 
on the ground floor of the New York Life 
Building, 37 South LaSalle street. It was 
formerly located in the Central Trust Build- 
ing. having been established five vears ago 
with Edward Clifford as manager. Under 
Mr. Clifford's management the business of 
the firm in this territory has increased to 
large proportions, due to its unexcelled fa- 
cilities in the way of private wires and cor- 
respondents throughout the country for the 


PS 


buying or selling of all kinds of listed or 
unlisted securities for investment or on 
margins. 


Charles Fernald, assistant cashier of 
the Fort Dearborn National Bank, has _ re- 
cently been elected vice-president of the 
California Society of Illinois. Mr. Fernald 
was born in Santa Barbara, Cal., in 1872, 
and is the son of Judge Charles Fernald, 
who came to that State in 1849. He re- 
ceived his education in the publie schools of 
Santa Barbara and was graduated from 
Stanford University in 1895. Before com- 
ing to Chicago he was engaged in the cattle 
business. He took up banking at Douglas, 
Arizona, coming to Chicago in October, 
1905, and entering the service of the Fort 
Dearborn as an assistant cashier. Mr. 
Fernald spends a great deal of his time in 
California and the West in the interests of 
the Fort Dearborn National Bank, and has 
quite an extensive acquaintance with bank- 
ers the country over. 


Following their usual custom, Logan & 
Bryan have opened their summer office at 
Macinac, under the management of A. E. 
O'Neiil. 


The Mercantile Trust and = Savings 
Bank, with Frederick H. Rawson as _ presi- 
dent and Harry N. Grut as cashier, has 
opened for business at the northwest corner 
of Clinton street and Jackson Boulevard, in 
the quarters formerly occupied by the Mer- 
cantile Bank. The new bank will subse- 
quently remove to the new C., B. & @. 
building across the street, where handsome 
and spacious quarters will be provided for 
its use. 

Mr. Grut, the cashier, is a graduate ot 
the Continental and Commercial National 
Bank, where he started as a boy and worked 
his way through numerous departments. He 
takes an active interest in the educational 
and social features of the American Insti- 
tute of Banking and will undoubtedly make 
a suecess as cashier of the Mer ] 
Trust and Savings Bank. 





& ¢ 
offic 
buil 
nor 
ceri 
M. 

City 
has 
Far 


Con 
and 
Con 
pan 
will 
ner 
will 
lion 


to | 
witl 


field 
Jess 


gan 
and 
Ci 
the 


ers. 


inve 
offic 
buil 


». 


or ¢ 
pos 
ness 
\r 

at > 
pli . 
to 


ite 
rk 





sted or 
or on 


lier of 
has re- 
of the 
‘ernald 
n 1872, 
‘ernald, 
He re- 
ools of 
| from 
e com- 
> cattle 
ouglas, 
etober, 
e Fort 

Mr. 
time in 
ests of 
nd has 
hank- 


gan & 
fice at 
A. E. 


avings 
presi- 
r, has 
corner 
ard, in 
e Mer- 
subse- 
& Q. 
dsome 
ed for 


ate of 
itional 
vorked 
s. He 
itional 
Insti- 
make 


+3) 








grAMOND 
NATIONAL 
Bank 





DIAMOND 


Bankers should seek 
STRENGTH 
when selecting a 


Surp lust ron: 8 





NATIONAL BANK 


PiTTsBURGH. PA. 
OFFICERS 
WILLIAM PRICE, President 
D.C. WILLS, Cashier W.0. PHILLIPS, Asst. Cashier 


a Agent Capital pe $600,000.00 Saveed, 
Correspondent WRITE 


nd Undivided) 642,933.96 








Accounts of Banks, 
Bankers, Corpora. 
tions, Firms and In- 
dividuals cordially 








—The bond houses of Charles M. Smith 
& Co. and Farson, Son & Co. have opened 
offices in Minneapolis in the new McKnight 
building. Harry EK. Hallenback will be the 
northwestern manager for the former con- 
cern and Harry C. Goddard for the latter. 
M. Hallenback formerly was cashier of the 
City National at St. Paul and Mr. Goddard 
has been the northwestern representative of 
Farson, Son & Co, for a number of years. 


George M. Reynolds, president of the 
Continental and Commercial National Bank, 
and others are the incorporators of the 
Continental and Commercial Security Com- 
pany, capital $6,000,000, which corporation 
will build the new Continental and Com- 
mercial Bank building that it is estimated 
will cost in the end ten and one-half mil- 
lions of dollars. 


Chicago is to have a new outlying bank 
to he known as the Edgewater State Bank, 
with a capital of $200,000, 


State Auditor McCullough at Spring- 
field has granted a permit to Jason L. Wilson, 
Jessie Ora Hunt, George L. Wilson, G. M. 
J. Badow and Edward S. Stickney to or- 
genize the Central Farm Mortgage, Bond 
and Trust Company of Chicago, with a 
capital stock of $1,000,000. The object of 
the organization is to loan money to farm- 


ers. 


Harvey Fiske & Sons of New York, 
investment bankers, have opened a Chicago 
office in the Merchants’ Loan and Trust 
building, under the management of Norris 
B. Henrotin. 


—The Southwest Trust and Savings Bank 
ot Chicago has been organized for the pur- 
pose of conducting a general banking busi- 
ness at West Thirty-fifth street, Hoyne and 
Archer avenues. The concern is capitalized 
at $200,000 and begins business with a sur- 
plus of $20,000, and more than 250 deposi- 
tors. With the organization of the bank 
was announced the retirement of Thomas uv. 


Healy from active practice of the law to 
become its first president. 

The bank is in the centre of a_ thickly 
populated manufacturing district and has 
the support of the Continental and Com- 
mercial National Bank. A meeting of the 
directors will be held shortly to choose the 
other officers and organize the working force 
of the new institution. The directors are: 
Ralph Van Vechten, first vice-president 
Continental and Commercial National Bank, 
who will be first vice-president of the new 
bank; Thomas J. Healy; John F. Smulski, 
president Northwestern Trust and Savings 
Bank; Henry Stuckart, city treasurer of 
Chicago; Edward R. Litzinger, M. Kotecki, 
Thomas MeInery, Abel Davis, James For- 
bich, Daniel M. Healy, Charles Martens, 
John Bruehl, Phillip Summers and Daniel 
J. Cahill. 


—The Park State Savings Bank of Chi- 
cago has been organized with a_ capital 
stock of $200,000. B. Kulp, A. L. Peterson 
and J. W. S. Fresh are interested in the 
new institution. 


—The Greenebaum Sons’ Bank and Trust 
Company, founded 1855, and one of the old- 
est banking houses in Chicago, has acquired 
additional space in the Ashland block, 
northeast corner of Clark and Randolph 
streets, where the institution now occupies 
the entire bank floor. 

The bank was founded by Elias Greene- 
baum, who is now in his ninetieth vear. 
For the past eleven vears there have been 
three generations actively engaged in the 
bank. The recent incorporation under 
State supervision just a year ago was the 
outgrowth of many years of specializing as 
investment and foreign bankers. Since in- 
corporation as a State bank and soliciting 
deposits, the bank has more than doubled 
the volume of its business in every depart- 
ment and the rapid and substantial growth 
of the institution now requires twice the 
greatly enlarged space occupied only a short 
time ago. 

The increased quarters provide ample 
room for a new savings department and 
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trust department in connection with the 
general banking, loan and investment de- 
partments. [t is estimated that at the 
present time the bank has about $100,000,- 
000 in mortgages and bonds outstanding, 
secured by improved Chicago real estate. 
These securities are largely held by local 
capitalists. 

\ new combination bank account, called 
an “investment savings account,” — was 
started by the bank six months ago and has 
proven to be very popular. 


—Total deposits held by fifteen national 
banks and fifty-seven State banks of Chi- 
cago aggregate $1,008,798,000. This is a 
high record for the local institutions and is 
an increase of $3,754,702 since the last pre- 
vious official bank call—April 10 last. 

The condition of these banks shows 
a continued state of plethoric monetary sup- 
plies at this centre and accounts for the 
unusually low rates of interest now prevail- 
ing. 

The combined loans of all the national 
and State banks reporting were $674,779,- 
392, an increase of $4,330,189; while cash 
resources total %330,967,018. 

Savings deposits held by the State banks 
of Chicago, under date of June 15, the offi- 
cial call, show a total of nearly $217,000,000, 
an increase of $3,500,000 since the previous 
statement made to the Auditor of State on 
April 19 last. 


Walter D. Rathje is president of the 
new Ravenswood National Bank at 4600 
West Ravenswood Parkway, Chicago, which 
is capitalized at $50,000, with a surplus of 
$10,000. Others interested are: John W. 
Hirst, vice-president; George C. Keeler, 
cashier, and Peter Reinberg, C. F. Newkirk, 
Jehn W. Hirst, Henry A. Rathje, Dr. Bus- 
sey, W. T. Perkins, William H. Bryan, 
Adolph H. Wessemann, William W. Pollock 
and Walter E. Rathje, directors. 


—Officials of the Continental and Com- 
mercial National Bank gave an outing on 
July + to the emplovees of the bank in 
beautiful Ravinia Park. The oceasion was 





enlivened with a fat man’s race, with Presi- 
dent George M. Reynolds and Vice-Presi- 
dent Ralph Van Vechten entered. Mr. 
Reynolds finished fourth and Mr. Van 
Vechten sixth. 


—A permit for the organization of the 
Auburn State Bank of Chicago has been 
granted to T. F. MeFarlanu, M. P. Brans- 
field and W. M. Cline. The capital stock of 
the new institution is $200,000. 


The Northern Trust Bank building 1s 
being decorated for the summer with a con- 
tinuous row of window box plants along the 
entire front and side facing LaSalle and 
Monroe streets. The effect is unusual for 
so massive a building in the down town dis- 
trict—makes it homelike and inviting from 
the street. 


Babock, Rushton & Co. announce that 
Ainslie J. Bell, formerly with King, Farnum 
& Co., is now connected with their invest- 
ment bond department. 


—Harry S. Smale of the Continental and 
Commercial National Bank of Chicago, 
who has been president of Chicago Chap- 
ter for the past year, has been endorsed by 
the chapter for the office of secretary of 
the Associated Chapters, and it is the hope 
of the Chicago members of the American 
Institute of Banking that all the chapters 
may be able to see their way clear to giving 
him their hearty support at the coming 
convention to be held at Salt Lake City. 
Mr. Smale has been one of the hardest and 
most earnest workers for the institute for 
many years, and his experience and ability 
is such that he would fill the position ot 
secretary with credit to the A. I. B. The 
following resolution was unanimousiy passed 
by the Chicago Chapter at a recent oper 
meeting: 

“Whereas, Chicago Chapter, American 
Institute of Banking, has been extreme!) 
fortunate in having had as president for th 
past season a man who has always had the 
progress and good of our chapter close to 
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his heart, and who has displayed at all 
times great energy in fostering and _ pro- 
moting policies which have been of ines- 
timable value to our organization; 

Therefore, be it Resolred that we, the 
members of Chicago Chapter, hereby nomi- 
nate and heartily endorse Harry S. Smale 
as secretary of the American Institute of 
Banking and that the Chicago delegates to 
the Salt Lake City convention be requested 
to do all in their power to further his can- 
didacy and effect his election to the office 
mentioned, 

“We also express the esteem in which 
we hold Mr. Smale as a chapter worker and 
as a friend. He has served in various ca- 
pacities, always with great credit, and for 
several years has contributed freety and un- 
selfishly his time and energies to Chicago 
Chapter. He has never forgotten that the 
fundamental basis of our existence is edu- 
cation and, we all know, has sacrificed much 
of his time and energy in furthering the 
progress of our chapter.” 


The consolidation of the old private 
banking house of L. Burrows & Co. of De- 
catur, Ills. with the National Bank of 
Decatur, marks the passing of one of the 
oldest and most reliable private banks in 
Illinois. Established in 1852, eight years 
before James Millikin began a private bank- 
ing business in Decatur, which has grown 
into the Millikin National Bank, the Bur- 
rows bank has continued business as a 
private bank for sixty years. No word 
of doubt about the soundness of L. Burrows 
& Co. is to be found among the business 
men of Decatur. The passing of the name of 
one of Illinois’ ante-bellum banking houses 
is a matter deserving of comment. 

This consolidaton means that there will 
be but three banks in Decatur, and there 
are few cities of approximately 35,000 peo- 
ple in the country which have but three 
banks. Although numerically few, the De- 
catur banks make up in size and strength 
what they lack in number. Every banker 
in Illinois knows the Millikin, with its 
$5,000,000 in deposits, is outranked by only 
three or four other banks in the State out- 
side of Chicago. The Citizens National, 
with its large bank buildnig, also is an- 
other important business for Decatur. The 
National Bank of Decatur is now consider- 
ing plans for a new structure, there being 
three plans in view, one a monumental 
banking house two stories high, to be used 
only by the bank; another for an eight or 
nine story office building, while a third caus 
for a stock company to erect a building in 
which the bank would be only a tenant. 


—George W. Woodruff, president of the 
First National Bank of Joliet, Ills., is to 
head the Woodruff Trust Company of Joliet, 
which has been incorporated with a capital 
of $250,000. F. W. Woodruff will serve as 


vice-president, E. R. Lewis as treasurer and 
J. Merle Plant as secretary. 

These officers are identified prominently 
with the First National, and it is expected 
that the Woodruff Trust Company will be 
an allied institution. It has been organized 
expressly to handle amortised farm mort- 
gages on the plan used by the Credit Fon- 
cier of France. The company will confine 
itself to the territorial limits of the State 
of Illinois. This is the first strictly land 
credit bank organization in America, and 
the intention is to systematize the farm loan 
business of the State and to reduce materi- 
ally the rate extended to farmers on farm 
loans. 

This new bank seems to have complied in 
its plans with the requirements of the new 
committee appointed by the American 
Bankers’ Association at New Orleans to 
find a way by which farm loans may be had 
more cheaply and on longer time than they 
have been heretofore. At the present time, 
Myron T. Herrick of Ohio and Edward 
Chamberlain of Texas are visiting the farm- 
lean sections of Europe collecting informa- 
tion for the American’ Bankers’ Asso- 
ciation, with the view of offering a solu- 
tion of the problem of financing the farmers 
at a lower rate. Mr. Woodruff is looked 
upon as a progressive in banking circles, 
and bankers all over the country will be 
interested in the success of the new trust 
company organized to handle farm mort- 
gages. 


—Indorsement of the one-cent letter 
postage rate for the United States was 
voted unanimously by group 9, Ohio Bank- 
ers’ Association, at its seventh annual con- 
vention, held in Cleveland recently. After 
interesting discussions of timely topics, the 
following officers were elected: Chairman, 
EK. R. Fancher, vice-president of the Union 
National Bank; secretary-treasurer, W. M. 
Baldwin, assistant secretary Citizens Sav- 
ings and Trust Company; executive com- 
mittee, C. A. Paine of Cleveland, G. B. 
Fox of Burton, W. R. Radcliffe of Paines- 
ville, W. A. Davies of Lorain, W. W. Grant 
of Youngstown, B. Henderson of Medina, 
M. E. Agler of Garrettsville, Harry Wil- 
liams of Akron, J. J. McFarlin of Girard 
and D. B. Seymour of Ashtabula. 


—wW. K. Cole, recently vice-president of 
the Anglo-California Trust Company of 
San Francisco, has purchased the Vallejo 
(Cal.) Commercial Bank, having assets in 
excess of $1,000,000. The bank was founded 
in the days of the early Central Pacific 
Railroad advancement in Vallejo by Ed- 
ward H. Green. 


—The absorption in Denver of the Cen- 
tral National Bank by the United States 
National Bank, gives that city another 
large and strong financial institution. 

















Ask Your Stationer for 


Bankers Linen Bankers Linen Bond 


Made in Flat Papers, Typewriter Papers and Envelopes 


They are fully appreciated by the discriminating banker desiring high grade, 
serviceable paper for correspondence and typewriter purposes 


SOLE AGENTS 


F. W. ANDERSON & COMPANY 


34 Beekman Street, New York 











The United States National had a capital 
stock of $850,000 and surplus of $300,000. 
This was increased by the addition of 500 
shares, par value $100 each, sold to the 
stockholders of the Central National at $250 
per share. After settling all indebtedness 
there was a surplus of $350,000, in addition 
to $400,000 capital, giving a working capi- 
tal of three-quarters of a million dollars. 
The deposits at consolidation were about 
six millions. Now they are about six and a 
halt millions. 

\s both institutions were strong individ- 
ually, the merger gives a bank of much 
strength and promise. 


Figures supplied by the Seattle, Wash- 
ington, Clearing-House Association show an 
immense increase in the banking business 
for the first half of this vear over the ag- 
gregate of the first half of 1911. The dif- 
ference in the clearings exceeds $20,000,000. 
The steady growth of the volume of  busi- 
ness in the banks has been noted for several 
months past, but an aggregate increase of 
the amount shown hardly was anticipated. 
The showing is regarded as highly impor- 
tant evidence of the improvement of busi- 
ness conditions in Seattle. 

The total clearings for the six months 
were S284,374,001.70, as against $263,761,- 
519.05 for the first half of 1911. The total 
for the whole year of 1911 was $552,640,350, 
and if the latter part of this vear shows 
the normal increase over the first half of 
the year, there should be an aggregate gain 
for 1912 of approximately $50,000,000, the 
bulk of the business coming after harvest. 


—lLoaning money to the farmers without 
interest, if necessary, to help them erect 
silos, was advocated recently by J. H. Me- 
Cord of Spencer, Towa. He expressed his 
belief that the farmers should be urged to 
produce as large crops as possible because 
or the dependency of the State upon the 
fortunes of the farmer. 


With a capital stock increase from $25,- 


000 to $50,000, and a surplus from $4,500 
to $10,000, the Minneapolis State Bank, 
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Lake street and Nicollet avenue, Minneap- 
olis, Minn., has nearly doubled in size since 
its organization three years ago. 


—The Iowa State Bankers’ Association 
will convene at Des Moines in 1913. 


A modern bank building is to be erect- 
ed by the Citizens’ Bank, Michigan City, 
Ind. 


The position of cashier in the Continen- 
tal National Bank, Indianapolis, Indiana, 
left vacant by the resignation of Brant C. 
Downey, has been filled by the elestion of 
Arthur H. Taylor, formerly assistant cash- 
ier of the bank. 

Mr. Taylor is widely known in banking 


A. H. Taytor 


CASHIER CONTINENTAI NATIONAL BANK, 
INDIANAPOLIS, INDIANA 
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circles and is remembered particularly as 
one of those prominent in the organization 
ot the new Continental National. He was 
born on a farm near Columbus, Ind., Jan- 
uary 4, 1874, and entered the Meridian Na- 
tional Bank of Indianapolis, when he was 
thirteen years old, remaining there until 
connecting himself with the Merchants Na- 
tional of that city in 1894, staying with that 
bank one year, going next to the Fletcher 
National of the same place and continuing 
in its service until September, 1909, when 
the Continental National was formed. 

His activities in the fields he is interested 
in have won the respect and esteem of all his 
associates. 


Chester S. Morey, president of the 
Great Western Sugar Company, has been 
elected a director of the Denver (Colo.) 
National Bank. 


—The Ohio Bankers’ Assocation, in ses- 
sion at Cedar Point the past month, 
reafirmed faith in the currency — pro- 
gramme outlined by the National Monetary 
Commission, as amended by the American 
Bankers’ Association, and expressed the be- 
lief that the early adoption of this reform 
would put the banking system upon the 
firmest foundation it has ever known. Asa 
remedy for the high cost of living the as- 
sociation advocated the application of more 
modern methods in farming, together with 
steps to check what was described as “the 
fact that too many young men and women 
are leaving the farm.” 

The bankers approved the conservation 
and good roads proposals as adopted by 
the constitutional convention. 

These officers were elected: S. D. Fitton, 
president First National Bank, Hamilton, 
president: R. D. Sneath, president Com- 
mercial National Bank, Tiffin, vice-presi- 
dent; Stacey B. Rankin, president Bank of 
South Charleston, South Charleston, secre- 
tary; S. J. Brister, cashier State Savings 
sank Company, Canal Dover, treasurer. 


The board of directors of the Inter- 
state Savings Bank, Denver, Colo., has been 
increased from nine to eleven members, by 
the election of Oscar D. Cass and Vaido 
F. Wilson. 


\. G. Taft has been elected president 
of the Harbor Bank, Oakland, Cal. 


After endorsing the Central Bank plan, 
recommended by the Federal Monetary 
Commission, making plans for the teaching 
0? agriculture in public schools, and decid- 
ing to direct their efforts in behalf of the 
hack to the land” movement, the Wash- 
ington State Bankers’ Association, in con- 
vention at Tacoma, elected these officers: 
President, W. J. Patterson, Aberdeen; vice- 
president, W. H. Martin, Ritzville; secre- 
tary, P. C. Kauffman, Tacoma; treasurer, 
C. K. MeMillin, Bellingham. 
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NOTES 


CANADIAN NOTES 


—At a recent meeting of the Bank of 
Montreal, the capital stock was increased 
from $9,000,000 to $25,000,000, Thhe purpose 
of the new issue was to enable the bank to 
cope with the great expansion of its busi- 
ness. 

Battieford, Saskatchewan's, new branch 
of the Merchants Bank, announces the ap 
peintment of D. D. White, formerly of the 
Carburry, Manitoba, branch, as manager. 

The annual report of the Home Bank 
shows that this institution maintained dur- 
ing last year the satisfactory rate of pro- 
gress of the previous year, there being an 
increase in deposits of $800,000, with a pro- 
portionate gain in assets and circulation. 

A. P. Hazen, for twelve years manager 
of the St. John branch of the Bank of 
British North America, has assumed the du- 
ties of manager at the Montreal branch of 
that bank. 

The Union Bank of Canada has moved 
its head office from Quebec to Winnipeg. 
Mr. Balfour, general manager of the bank, 
will take charge in that city. 

—H. Von Metzke, manager of the Glen- 
coe branch of the Merchants Bank for the 
last three years, has been appointed man- 
ager of the Walkerville branch. J. Britton 
o¥ the Galt branch will succeed him as man- 
ager at Glencoe, Ont. 

It is reported that Mr. Fraser of New- 
burg, Ont., has been appoint... manager of 
the Standard Bank at Cobourg, Ont. 

M. J. Manning, formerly inspector of 
the Merchants’ Bank, has accepted the po- 
sition of manager of the Security Trust 
Company at Calgary, Alta. 
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—With the unanimous approval by both 
institutions, the Royal and Traders Bank 
merger is now entirely consummated. 

—F. E. Kilvert has been appointed man- 
ger of the Bank of Hamilton at Winni- 
peg, Man. 

\ branch of the Canadian Bank of 
Commerce has been opened at Sudbury, 
Ont. 

R. H. Fulton has been appointed man- 
ager of the newly organized Bank of Sas- 
katchewan, with headquarters at Moose Jaw, 
Sask. 

—lI*. W. Molson has been elected to the 
board of directors of the Montreal City 
and District Savings Bank, to fill the va- 
cancy caused by the death of his brother, 
F. Markland Molson. 

A sub-branch of the Bank of British 
North America has been opened at Boucher- 
ville, Que., under the temporary manage- 
ment of E. R. S. Young. 

The Merchants Bank recently opened 
branches at South Battleford, Guelph and 
Walkerton. 

BE. C. 
at Fredericton, has 
Kingston, Ont. 


a 


Peters, of the Bank of Montreal 
been transferred to 
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-The Union Bank of Canada has moved 
into its new quarters at Vernon, B. C. 

—The Union Bank are soon to open their 
new branch at Gull Lake, Alta. 

—O. G. Bernardt has been appointed 
manager of the Bank of Toronto at Brad- 
ford, Ont. 

The Royal, Bank of Canada has opened 
a branch at Papineau avenue, Montreal. 

A branch of the Merchants Bank has 
been opene.. at Desboro, Ont. 

The Quebec Bank has opened a branch 
at Denzil, Sask., under the management of 
H. J. L. Lyons. 

—A. S. Skelton, manager of the branch 
ot the Bank of British North America at 
West Toronto, Ont., has been transferred to 
the branch at St. John, N. B., as manager. 

—C. A. Ross, manager of the London 
branch of the Dominion Bank, has_ been 
transferred to the Hamilton branch. 

‘The Union Bank will shortly com- 
mence the erection of a branch office on 
Queen street West, Toronto, Ont. 

—J. S. C. Fraser of Rossland, B. C., has 
been appointed to succeed A. J. C. Galletly 
as manager of the Bank of Montreal at 
Victoria, B. C. 
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EUROPEAN 


—'lwo increases of capital in France have 
been announced, the Banque de Paris from 
95,000,000 franes to 100,000,000 franes, and 
the Banque Privee from 20,000,000 francs to 
50,000,000 frances. 


Once a Bank of England note for one 
penny was issued by mistake. It got into 
circulation and was a source of great an- 
noyance when making up accounts. Search 
was made by the bank and at length they 
discovered the holder, who returned it to 
them for a fancy price. This is the small- 
est amount for which an English note has 


ever been issued, for, of course, notes under 
£5 are never drawn up unless by mistake. 


The Supreme Court (Kammergericht) 
of the Kingdom of Prussia recently de- 
cided a suit which had occupied the lower 
courts for years. 

Some of the shareholders of a_ leather 
manufacturing joint-stock company sued 
the A. Schaafhausensche Bank (one of the 
great banking companies of Germany) for 
the return of the money which they had 
paid for the shares of the defunct manufac- 
turing company, alleging that they were in- 








Mexico City Banking Company, S. A. 


AVENIDA 8AN FRANCISCO No. 14 
Capital and Surplus $1,000,000 


COLLECTIONS AND ALL BANKING MATTERS GIVEN PROMPT AND CAREFUL ATTENTION 
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We Can Assist Bankers To Increase 
Their Foreign Exchange Business 


If you desire to increase your foreign business, write 
us and we will send practical suggestions as to how this 
can be done. Address, Department S. 


Facilities Offered by Our Institution: 





Letters of Ciedit Commercial Credits 
Travelers’ Checks Custom House 
Transfers by Mail Imports and Exports 
or Telegraph Investment Securities 
Deposit Accounts Foreign Coin and Bank Notes 
Drafts on All Parts of the World 


Knauth, Nachod & Kuhne 


International Bankers 


15 William Street Leipzig 
New York, N.Y. Germany 
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Banco Central Mexicano 


CITY OF MEXICO, MEXICO, D. F. 


Established 15th February, 1899 


Capital | Reserve Fund 


$30,000,000 $7,500,000 


BANKING BUSINESS TRANSACTED IN ALL ITS BRANCHES. 
ORDERS for Sale and Purchase of Securities !n Mexico Executed. 
COUPONS AND DIVIDENDS paid for Municipalities, Corporations and Mines. 


CASH BONDS issued for $100, $500 and the assets of the bank, second only to 
$1,000 without coupons, payable at six Government Deposits and prior to those 
months, besides Cash Bonds payable at of Depositors, The law requires the 
twelve, eighteen and twenty-four months bank to hold as security against these 
with half-yearly coupons, both kinds bonds an amount equal to the total 
bearing interest at the rate of 5% per issue either in cash, gold or silver 
annum, bullion, readily negotiable securities or 

The CASH BONDS are a first lien on Government Bonds. 


E. C. CREEL, President 
LIC. JOAQUIN D. CASASUS, Vice-President 
F. PIMENTEL y FAGOAGA, Manager 
J. SUTCLIFFE, Sub-Manager F. KLADT, Sub-Manager 
RAFAEL ICAZA y FLORES, Comptroller J. M. ROBLES, Cashier 




















Banco Mexicano 
de 


Comercio e Industria 


Established 1906 CITY OF MEXICO 


Capital fully paid up - $10,000,000.00 
Reserve, earned - - - 825,000.00 


FOREIGN AND DOMESTIC BANKING 


OREIGN Exchange. Commercial Credits. Cable transfers. Letters of 
Credit payable throughout the world. Securities bought and sold on 
commission. Receives accounts of Banks, Bankers, Corporations, Firms 
and Individuals, on favorable terms. Collects drafts drawn abroad on all 
points in the United States of Mexico,and drafts drawn in the United States 
of Mexico on foreign countries. 
Will act as agents in the transaction of any approved financial business. 


AGENTS AND CORRESPONDENTS 


in all parts of the United States of Mexico, the United States of America, 
Europe, Asia, Africa, Australia, Central and South America 
and the West Indies 

















BANK OF HAVANA 


Capital, $1,000,000 


New York Committee 


JOHN E. GARDIN ALVIN W. KRECH JAMES H. POST 


Directorate in Havana 


CARLOS DE ZALDO, President 
JOSE I. DE LA CAMARA, Vice-President 
CARLOS L PARRAGA, Secretary 
FEDERICO DE ZALDO JOSE GARCIA TUNON 
SABAS E. DE ALVARE LEANDRO VALDES 


J. C. MARTINE and JOHN S. DURLAND, Sub-Managers 





Acte as Cuban Correspondent of American banks and transacts a general 
banking business in 


—CUBA 
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MONTEREY, 


Capital paid up, $2,000,000 


Metals National Bank; 


toir National d’Escomte; HA 
merz und Disconto Bank; 


RODOLFO M. 
ARTUEO MANRIQUE, Accountant 





Banco de Nuevo Leon 


N. Lies 


ESTABLISHED OCT. 1, 1892 


Reserves, $823,875.00 


CENERAL BANKING BUSINESS TRANSACTED 


RK, National Park Bank, Mechanics & 

LONDON, Dresdner Bank, Credit Lyonnais; BERLIN, 

Deutsche Bank, Berliner Handels Gesellshaft; PARIS, Credit L 
MBURG, Deutsche Bank Filiale 

; MADRID, Banco Hispano Americano, Banco de 

Castilla; HABANA, Banco de la Habana. 


GARZA, Manager 


Principal Correspondents: —NEW YO 


MEXICO 


Deposits, $3,002,244.00 


onnais, Comp- 
amburg, Com- 


AMADOR PAZ, Cashier 











duced to purchase the shares on_ the 
strength of the statement which the bank 
made in the published prospectus when of- 
fering the shares to the public. It was as- 
certained later that the statements in the 
prospectus regarding the financial condition 
of the leather company were not true. The 
tribunal of first instance, the district court 
at Berlin, non-suited the shareholders, but 
the latter, on appeal to the Supreme Court, 
gained their suit and the bank was con- 
demned to pay the plaintiff's claim in full, 
with costs. This is an important decision 
and shows the great responsibility of the 
banker in Germany. 


—At the third annual meetng of the Na- 
tional Bank of Turkey, held in Constanti- 
nople recently, gross profits for 1911 were 
reported as $235,419, which left for distri- 
bution $136,8 14. The directors stated that 
“the company’s financial operations had 
notably increased during the past financial 
year, in spite of the crisis through which the 
country was passing.” 


LATIN AMERICA 


—A “culture bank” has been established 
in the West Indies by Rotterdam bankers, 
the principal object of which will be to 
maintain a credit institution for agricul- 
tural interests. The capital is $600,000, di- 
vided $400,000 preferred and $200,000 com- 
mon stock. 


—American interests seeking to secure a 
commercial foothold in Ecuador are advised 
that the surest way is to establish an 
American bank. The country has a great 
many natural advantages, both in climate 
and natural resources. ; 


—The Uruguayan Government increased 
to a million sterling the issue of Treasury 
hills, for the sale of which it has been nego- 
tiating in Paris. It appears, however, that 


only £850,000 have been taken. The gov- 
ernment wished to make a condition that 
the bills are to run only for six months cer- 
tain, but that it is to have the option of re- 
newing them three times. The condition 
naturally is not liked, and it is reported 
that only one renewal has been agreed to. 


—A company has been formed under the 
laws of Canada called the Brazilian Trac- 
tion Light and Power Company, Limited, 
with a capital of $120,000,000, The princi- 





Banco Nacional 


del Salvador 


SAN SALVADOR 


Authorized Capital 
Subscribed Capital .... 2,000,000 
Paid-up Capital ...... 1,000,000 


Head Office—SAN SALVADOR 
Republic of Salvador, Central America 





Agencies at all ar towns in 
the Republic. 


Correspondents in the most im- 
portant cities abroad. 


BANKING BUSINESS TRANSACTED 
OF EVERY DESCRIPTION 


Special attention given to COLLECc- 
TIONS — moderate commission  -:- 





G. Hemmeler 
Manager 


Dr. Guillermo Mazzini 


President Director 

















MONTEREY, N. L., MEXICO 


Cashier, MR. ENRIQUE MIGUEL 


BANCO MERCANTIL DE 


Official Depository for the Government of the State of Nuevo Leon 


Capital Resources, $2,500,000. Reserves, $320,315.04 


Manager, MR. JOSE L. GARZA 
Accountant, MR. F. M. de la GARZA 


Buys and Sells Domestic and Foreign Drafts. 


Takes charge of any collections entrusted to it on a moderate 


MONTEREY 


A CORPORATION 


Issues Letters of Credit. 





rate for commission and remittance. 








Buys and sells for account of others, government, municipal, banking 
and mining stocks and bonds. 


Principal Correspondents—National Park Bank and Hanover National Bank, New York; 
Banco Hispano Americano, Madrid, Spain; Credit Lyonnais, Paris, France; Credit Lyonnaise, Lon- 
don, England; Deutsche Bank Filiale Hamburg, Hamburg, Germany. 








pal object of the new company, is to bring 
ibout a consolidation of the Rio de Janeiro 
‘Tramway, Light and Power Company, Lim- 
ited; the Sao Paulo Tramway, Light and 
Power Company, Limited, and = the Sao 
Paulo Electric Company, Limited, by is- 
suing its share capital in exchange for the 
issued share capital of the three companies. 





Two 


Valvable Books 


This Company is selling agent for 
these two important English finan- 
cial books: 


Accountancy. 311 pp., cloth, gilt, $2.00. 
By FRANCIS W. PIXLEY. An en- 
tirely new work dealing with Ac- 
countancy, Constructive and Record- 
ing, from a theoretical and a practi- 
cal point of view. The latest exposi- 
tion of the science. 

Money, Exchange and Banking. 270 pp., 
cloth, gilt, $2.00. By H. T. EASTON, 
Associate of the Inetitute of Bankers. 
Treats of the above subjects in their 
practical, theoretical, and legal aspects. 

“Is so complete and contains 
so much that business men and 
banks in the financial districts 
have ordered their clerks to read 
it. It also contains information 
that every modern business man 


should have at his fingers’ ends.” 
—N. Y. Evening Telegram. 


The Bankers Publishing Co. 


253 Broadway, New York 











Notwithstanding the internal strife in 
Mexico during the past few years, work of 
national importance has been pushed for- 
ward almost or entirely without serious in- 
terruption. 


A probable surplus of $2,500,000 is  re- 
Ernesto Madero, Secretary of the 
The budget estimated 
The reserve 


ported by 
Treasury of Mexico. 
a deficit of about $3,500,000. 
of $21,000,000 still is intact. 


The newly constructed railroad between 
La Union and San Miguel, San Salvador, 
was formally opened for traffic recently by 
the President of the Republic. 

The work on this railroad was begun in 
April, 1910. It is part of the eastern di- 
vision of the Pan-American Railroad, the 
concession for its construction being granted 
to Minor C. Keith and Bradley M. Palmer 
of the United Fruit Company. It is  in- 
tended eventually to extend the road to San 
Salvador. 


\t a largely attended meeting in London 
recently of the holders of the Nicaragua 
gold bonds of 1909, held under the auspices 
of the council of foreign bondholders, a 
resolution accepting the agreement, dated 
New York, May 25, 1911, between the Re- 
public of Nicaragua, represented by Brown 
Brothers and J. & W. Seligman, and the 
committee of foreign bondholders, and re- 
questing the council to take necessary steps 
to carry the arrangement into effect, was 
unanimously passed. 

In the absence of Lord Avebury, from 
indisposition, Admiral Sir Charles Freman- 
tle read a speech, prepared by Lord Ave- 
bury, explaining the events leading up to 
the agreement, which provides, according to 
Lord Avebury, for “doing away with the 
reduction of the principal of the debt. But 
if the large loan contemplated by the Nica- 
raguan treaty signed in June, 1911, or a 
similar financial operation is carried oul 








MERCANTILE BANKING COMPANY, Ltd, 


Avenida San Francisco No. 12 


CiTY OF MEXICO 
Capital, $500,000.00 Surplus, $100,000.00 


Members of the American Bankers’ Association 
GEO. J. McCARTY, President K. M. VAN ZANDT, Jr., Vice-Pres. & Mgr. 
H. C. HEAD, Cashier SHUR WELCH, Assistant Cashier. 
A General Banking Business Transacted Foreign Exchange Bought and Sold 
Telegraphic Transfers Letters of Credit 


Unsurpassed collection facilities. Correspondence solicited. Accounts of Banks, Bank- 
ers, Merchants and Individuals solicited. 











within two years, the bonds are to be pur- — raguan finances hereafter with a $15,000,000 
chased for cash at 93 per cent. If the op- loan through a national bank which is now 
eration comes off after two years and with- — being established by American capitalists, 
in five, the purchase price is to be 94; if to be in charge of Americans. 
after four years and within six, the price The loan cannot be made until the Nica- 
will be 95. After six years the price will be — raguan treaty, sent to the United States 
par, Senate on June 11, 1911, has been ratified. 

“As regards security, the bondholders will Its main purpose, if made, will be to retire 
lave an unconditional first lien on the whole — all Nicaraguan foreign bonds and pay all 
customs revenue, remittances for purposes — internal debts, after which the country’s 
of the debt being made direct to the bank- financial affairs will be conducted through 
ers, and most important of all, the collec- 
tion of customs by an American collector 
general is to be maintained during the en- 
tire life time of the bond. 

“Nicaragua also recognizes the right of 








the New York bankers’ council to apply to 
the United States for protection against 00 if p ers 
violation of the provisions of the agreement. 

“In consideration of this advantage the i 9 
bondholders are asked to consent to a re- THE MONEYS OF THE WORLD 
duction of the rate of interest on the bonds 
from six to five per cent. and to surrender Is a Handy Reference Work 


all lien on any security other than the cus- for Every Bank 


toms revenue.” 


After explaining one or two minor pro- HE latest publication of the Bankers 
visions in the conditions, Lord Avebury Handy Series is just out. It is No. 
cnmiiiediels IV.—“THE MONEYS OF THE 

2 ’ ; ' WORLD,” and the author is James P. 

“Your committee has carefully considered Gardner, of New York. 
the agreement and has no hesitation in In this practical book are compiled 
recommending it to your acceptance, but it within a small compass a vomplete list 
= , ik ‘ : of the various denominations of the mon- 
is a very important point that our agree- eys of the principal countries of the 
ment does not become operative until the world. 

New York bankers’ council declares it to be oor i lists we ad —- a ome un- 
apse . ‘ We ae r the respective countries tha e av- 
SO, and this will not be done until a large erage price at which the denominations 
majority of the bonds have been deposited of the foreign coins and bank notes may 
in assent to the agreement.” be exchanged or sold in New York for 
a é F United States money is clearly shown. 

Phe agreement just reached in London, This hand-book will prove of very great 
says the New York “Times,” has been the value to banks throughout the United 

eter o tecmmcet Well Gtnect ; States in enabling tellers to determine 
SUD] eC o requen all otreet: rumors. readily the amount they may safely ad- 
Last December cablegrams announced that vance to customers presenting foreign 
a decision had been reached along substan- money for sale or exchange. 


tially the lines now announced. This was The price Is 50 cents per copy by mall, 
denied by Brown Brothers and J. & W. postage prepald. 
Seligman, who had recently negotiated a 


Nicaraguan loan, but it was admitted that The Bankers Publishing 60. 
conferences were in progress. 


The meaning of the agreement is that 253 Broadway. New York, U.S.A 


American influences are to control Niea- 

















REAL ESTATE 


Vv. M. Garces, Manager. 





Ist Vice-Pres.—P. MACEDO 


THERE ARE THREE DEPARTMENTS OF THE 


Ga. Bancaria de Fomento y Bienes Raices, de Mexico, S. A. 


PUBLIC WORKS 
This department buys and This department does paving This department finances the 
surveys, con- other two departments and 
part of the Republic—City or | structs sewerage systems, etc. | does all kinds of business in 
Country. Houses bought, sold It has improved the Cities of relation to banking. 

and constructed. Ranches Mexico, Puebla, 
subdivided into smaller ones. | Durango and others. 
Manuel Elguero, Manager. 


CORRESPONDENCE IS INVITED 
Compnain Bancaria de Fomento y Bienes Raices, de Mexico, S.A. 


MEXICO, D. F. 
President—F, PIMENTEL Y FAGOAGA 


sells all kinds of land in every work, makes 


Guadalajara, 


BANKING 


Xavier Icaza y Landa, Mgr. 


2nd Vice-Pres.—LUIS BARROSO ARIAS 








the new national bank. ‘The loan is to be 
guaranteed by the customs, and the customs 
collector is to be appointed by the United 
States Government. 

The negotiations with the foreign bond- 
holders were opened with a view to reaching 
an agreement as to terms on which bonds, 
issued only two years ago, coula be retired 
in the near future. 

As a first move in reorganizing the Nica- 
raguan currency system a syndicate of 
American bankers loaned the government 
$1,250,000 in December, 1911, and sent to 
Nicaragua Col. Clifford B. Ham, formerly 
in the customs service of the Philippines, to 
act as collector of customs, pending the ne- 
gotiation of the Nicaraguan treaty. At 
about the same time, Francis Chapel Harri- 
son, an expert on paper currency, and 
Charles A. Conant, were sent to Nicaragua 
to organize the new bank. Mr. Conant had 
arranged the finances of the Philippines and 
Panama and served on the Mexican Mone- 
tary Commission. They were instructed to 
use the preliminary loan of — $1,250,000 
largely to organize the national bank and 
prepare for handling the larger loan to be 
made after the treaty is ratified. 

If the larger loan is made it is intended 
to undertake a comprehensive series of  in- 
ternal improvements after the foreign bonds 
have been retired and outstanding local in- 
debtedness is paid. It is expected that 
American influence will dominate and su- 
pervise these improvements. 
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“You can say without exaggeration that 
not less than $100,000,000 will be invested in 
Mexico within the next few months by EKuro- 
pean capitalists,” said an international bank- 
er of high standing recently in reply to an 
inquiry as to whether capital which had 
been withheld on account of the revolu- 
tion was showing signs of reawakened in- 
terest. 

“Now that President Madero has the po- 
litical situation well in hand,” continued the 
banker, “we have had many inquiries from 
abroad recently regarding the outlook in 
Mexico for large investments. 

“The capital referred to will be invested 
in both old and new enterprises; in) some 
cases the capitalization of existing mining 
and railroad corporations will be increased, 
in others new railroads will be built, and 
new mining properties exploited, not to 
speak of enterprises of a different char- 
acter.” 


ASIATIC 


—The  Franco-Japanese Bank, — noted 
in the June and July issues of the 
Bankers Magazine, was constituted the 
past month with a capital of  25,- 
000,000 frances. Sixty per cent. of this 
capital was contributed by the Société 
Genérale and the Banque de Paris et Pays- 
Bas and forty per cent. by the Industrial 
Bank of Japan. M. Guernaut, director of 
the Société Genérale, was elected president 
of the new concern, and M. Soyda, presi- 
dent of the Industrial Bank of Japan, was 
made vice-president. The directors include 
M. Bousquet of the Bank of Indo-China, 
M. de Fourton, Baron Guinesbourg, M. 
Lavelle and Mr. 'Teskikawa. 


AUSTRALASIAN 


The directors of the National Bank of 
Australasia, Limited, have appointed Hugh 
M. Strachan, of Strachan, Murray & Shan- 








non, 
the 
lian 








EXAMINED 


Mexican Title-Mortgage Co. 


Mexico City, Mexico 


MEXICAN TITLES 


ABSTRACTED 


Foreclosures and Reorganizations Managed 
Mexican Companies Organized 
Foreign Companies Protocolized 


Real Estate Properties Managed 


PERFECTED 


Mexican Lands Bought and Sold 


Concessions Obtained 
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non, Proprietary, Limited, a director to fill 
the vacancy caused by the death of Sir Wil- 
liam Austin Zeal. 


At a recent meeting of the Associated 
Banks, C. W. Wren, general manager of the 
English, Scottish and Australian Bank, 
Limited, was elected chairman for the com- 
ing year. 


—Francis Grenville Clarke of Thule, 
Deniliquin, who is a director of the Colonial 
Bank of Australasia, has accepted a seat on 
the board of Goldsbrough, Mort & Co., Lim- 
ited, in the place vacated by the death of 
Sir William Zeal. Richard Gardiner Casey 
has been appointed chairman of the com- 
pany, which position was heid by Sir Wil- 
liam Zeal. 


-J. M. Pratt has been elected chairman 
ot the board of directors of the National 
Bank of Australasia, Limited, for the en- 
suing twelve months, and John Grice, vice- 
chairman for the same period, 


D. S. K. Miller, Chief Metropolitan In- 
spector of the Bank of New South Wales, 
has been chosen the first Governor of the 
Commonwealth Bank. The appointment is 


for seven years. Mr. Miller’s task is by no 
means an easy one, for though the bank will 
have control of all the Federal Govern- 
ment’s business and may take over the 
banking business of some of the States, that 
will not suffice, if the patronage of the gen- 
eral public is not forthcoming. 

The Federal Government, however, has 
control of the post offices, and these will be 
used to facilitate the working of the sav- 
ings Bank Department. The capital of the 
bank is £1,000,000. 

The new governor will have to organize 
an entirely new staff and establish branches 
where at present there are none. At the 
same time he will have to compete with the 
private institutions. Mr. Miller has had 





Advertisers in THE BANKERS MAGA- 
ZINE are assured of a bona fide circula- 
Bankers, Capitalists 
and others in this and foreign countries, 
at least double that of any other monthly 
banking publication 


tion among Banks, 














THE BANKERS MAGAZINE 


D. S. K. Mitver 
CHIEF METROPOLIITAN INSPECTOR, BANK OF NEW SOUTII 
WALES. RECENTLY CHOSEN THE FIRST GOVERNOR OI 
THE COMMONWEALTH BANK, AUSTRALIA 


the advantage of a long training in the completed a tour of Canada, the United 
Bank of New South Wales and is held in States and 
high repute as one having knowledge of — where he thorouguy 
banking in all of its branches. He recently 


several European countries, 
studied banking and 
business conditions and made many friends. 


RECENT STATISTICS OF AUSTRALIAN BANKS 


Coin and Australian 
Deposits. Advances. Bullion. Notes. 

Bank of New Soutl £35,965,813 £26, 7, 789,23 £1,375 
Bank of Australasia 956,916 9.6 79,467 
Union Bank of Aust. 20,505,591 16,370,482 ,931,403 
Com. B. Co. of Sydney y 20,386,003 16,545,217 
Aust. Bank of Commerce, ea dyal2 1,064,389 
Com. Bank of Aust. L 6 i 5,4 786 
National of Australasia 
Bank of New Zealand 
Queensland Nat. Bank 
E.. S. and A jank 
Bank of Victoria 
London Bank of 
Colonial of Australasia 
City Bank of 
Commercial of Tasmania 
National of New Zealand 
fjank of Adelaide 
toyal of Queensland 
toyal of Australia 
Bank of N. : 
National of Tasmania f i 35,2 


co 
Western Australian Bank.. 2.831, 08% 3.186,988 


Total sea Peery fe £147,520.136 
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Sir EomuNdD Wacker 


PRESIDENT CANADIAN BANK OF COMMERCE 


(Whose interesting views are presented elsewhere in this number—See page 2 





